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Exterior of "Dollar-a-Day" Home. 


For the Joy of a 
Home That You 
Call Your Own 








Various woods lend charm to living room. 


If You Choose a 
Modest 4-Room 
“Nest” Like « « 


Sy 


Garage ared shows use of woods of many species. 


THE "DOLLAR-A-DAY HOME" IN THE "TOWN OF TOMORROW" AT 
THE NEW YORK WORLD'S FAIR... ...... DESCRIBED ON PAGE 30 




































This is the Trim that's right up to 

new improvements and refinements 
every dealer who has modern ideas a 
methods; who wants to deliver to his 
very finest of Precision Interior Trim, in 
low cost. 






rately manufactured, so precisely cut, it fits to 


through years and years of service. 





keeps it clean, bright, beautiful, “new”. Big saving 
in handling costs to both dealer and builder. 





Sold to dealers in quantities of 100 sets or more, in 

Straight Cars, or in Mixed Cars with Ponderosa Pine 
and Idaho White Pine Lumber, Frames, Mouldings, etc. 
Let us know your needs. Why not write us today? 








The Grooved Casing and Metal Spline mean trim 
fitting that is perfect, permanent, tight, firm; with joints 
that stay put and keep in alignment; trim so accu- 


tion and keeps its quality, shape and dimensions 


Comes in both Idaho White Pine and Ponderosa Pine. 
Package-Protection preserves all its quality and value; 


the minute! With 
that appeal to 
nd uses modern 
customers the 
packages, at 


perfec- 
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Wet Weather ey Dry Lumber 


After a long hard rain lumber often is so wet it isn't 
practical to work with. The contractor loses time and 
the men lose wages, because the wood is soaking 
wet—this is also a perfect condition for blue stain 
fungi development. 


WOODLIFE treated lumber does not get soaking 
wet. The morning after a hard all-night rain no time 
is lost. WOODLIFE protection is far better than a 
prime coat and much less expensive. Builders are 
finding this out and equipping themselves to use 








WOODLIFE right on the job. The tank shown here 
can be built for around $20 anywhere and is long 
enough—20’—for siding, trim, flooring, etc., dipped in 
bundles. 








The Mills of 
Medford 


Have cutting 
capacity of 


240,000 ft. 
per 8-hour day 


quality production. 











Blue prints of tanks sent 
upon request—full descrip- 
tion of different types of 
tanks, also methods of treat- 


Protection Products Mfg. Co. 


Mfrs. of PRESERVATIVE SOLUTIONS for Years 
Research Laboratory and Plant KALAMAZOO, 














Member Western Pine Association, West Coast L 


RAedford 


CORPORATION 
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MEDFORD 


California Ponderosa Pine 
Sugar Pine 
Genuine Douglas Fir ... White Fir 


Medford Lumber is from selected timber 
in the Ponderosa and Sugar Pine belt. 
Medford Mills have all facilities for top 


mill, cut stock department. Let us supply 
your needs in Yard Stock, Cut Stock, Lath, 
Mouldings, Factory Items. Write us today. 


Up-to-date planingl 
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Consolidation in 1899 of the Northwestern Lumberman and Timberman 
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Two Lumbermen View the Future of 


Northern Hardwood Forests 


OT ONLY optimistic, but logical, 
N are the views regarding the future 

of our forests expressed by Ab- 
bott M. Fox, Iron Mountain, Mich., vice 
president of the Von Platen-Fox Lumber 
Co., and the Upper Peninsula Develop- 
ment Bureau, in an editorial article ap- 
pearing recently in the Ironwood ( Mich.) 
Globe, from which we quote: 

“Declaring that his firm is in full ac- 
cord with the Federal Government’s ef- 
forts to preserve the timberlands, Mr. 
Fox said that, ‘Fifty years from now, in 
the natural course of everits, there should 
be more hardwood timber in the Upper 
Peninsula than there is today, because 
there is so much of it growing here. The 
cut is gradually declining, while growth 
is increasing, and eventually the produc- 
tion of standing timber will balance con- 
sumption.’ 

“The importance of the forests in this 
section is illustrated by Mr. Fox’s state- 
ment that there are still 3,000,000 acres 
of virgin timber in the Upper Peninsula, 
or more than in all of Wisconsin and the 
rest of Michigan combined. During the 
first quarter of the present century, said 
he, the manufacture of forest products in 
the district considerably exceeded the 
growth; in the depression years from 
1930 to 1934 more timber grew than was 
cut; from 1935 to the present there has 
been a slight depletion of the timber 
stand. Mr. Fox anticipates, however, 
that in the next five years or so the an- 
nual growth will at least equal the cut. 

“Forest areas cut over 30 to 50 years 
ago, which have not been burned over, 
will be ready for a second cutting in 10 
or 15 years,” he estimates. 

“Just as important in conservation of 
the forests. as selective cutting and re- 
forestation, is the need for fire control. 

“That conservation of the remaining 
forests is vitally important to the Penin- 
sula may be understood. when it is re- 
vealed that this district is the site of the 
largest United States producer of lumber 
east of the Mississippi and the largest 
producer of hardwood in the world. 

“Lumbering has important rank among 
the industries of the Peninsula, which ex- 
plains why so much stress is placed on 
the need for perpetuating the forests.” 

Since the foregoing was put in type by 
the AMERICAN LUMBERMAN, there has 
come to the editor’s desk a summary of 
an address recently made at Iron Moun- 


tain by R. B. Goodman, president of the , 


Goodman Lumber Co., and chairman of 
the Wisconsin Conservation Commission. 
The talk was made to members of the 
Society of American Foresters and Ecol- 
ogists, preparatory to a visit to the 
Goodman operations, at Goodman, Wis. 
While space here available does not per- 


mit quoting Mr. Goodman’s remarks in 
full, the gist may be noted from a few 
excerpts : 

“Here in Iron Mountain we are in the 
center of what was once a white pine for- 
est. The pine was intermingled with 
hemlock and northern hardwoods. . . . 

“By the year 1909 rail shipments had 
displaced river logging, planing mills 
were built at the sawmills, and carload 
shipments of lumber replaced cargoes. 
As the pine became depleted, hardwood 
mills were built within the remaining 
hardwood-hemlock forests. . . . 

“Following the earlier lumbering came 
pulp and paper mills. By the 1920's de- 
creased immigration and changing meth- 
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ods of agriculture ended agricultural ex- 
pansion and there was a marked decline 
in agricultural settlement in northern 
Wisconsin and upper Michigan. There 
was an awakening of interest in forestry 
and the conservation of the remaining 
forests of the region, although what the 
foresters talked about seemed theoretical 
and quite impractical. ... 

“Now 90 percent of this region is un- 
der good forest management in public, 
farm and industrial ownership. The for- 
ests are being managed to meet present 
needs with due regard to future forest 
productivity. These forests are protect- 
ing the soil from erosion, regulating 
stream flow, and the region is teeming 
with wild life. Through forest manage- 
ment, forest industry, and _ indirectly 
through contributing agriculture, trans- 
portation, commerce and recreation, it is 
supporting a resident population of 107,- 
000 people, or 18 persons per square 
mile.” 


“New Horizons” for the Shingle 
Industry Are Discussed 


the improved position of the British 

Columbia shingle industry, which 
improvement resulted from a concession 
in the United States tariff on the indus- 
try’s products, is of great moment to it, 
and indirectly to the Province, G. S. 
Raphael, secretary-manager of the Con- 
solidated Red Cedar Shingle Association 
of British Columbia, offers some sound 
advice to its members. 

He asserts his belief that the forest re- 
sources of the United States and Canada 
are complementary and supplementary, 
and that a fundamental of international 
trade is that in order to obtain the means 


D tne inpre out that the retention of 





I LIKE BUSINESS— 


I like business because it is 
competitive, because it rewards 
deeds rather than words. 


I like business because it com- 
pels earnestness and does not per- 
mit me to neglect today’s task 
while thinking about tomorrow. 


I like business because it under- 
takes to please, not reform; be- 
cause it is honestly selfish, thereby 
avoiding hypocrisy and sentimen- 
tality. 

I like business because it 
promptly penalizes mistakes, shift- 
lessness and inefficiency, while re- 
warding well those who give it the 
best they have in them. 


Lastly, I like business because 
each day is a fresh adventure. 

R. H. CABe.., president 

Armour & Co., Chicago 


to buy, a country must be permitted to 
sell. Canada, he says, is the best cus- 
tomer of the United States, purchasing 
commodities of large value in this coun- 
try; and adds that Canada has, in the 
new agreement, removed the duty on 
stained shingles imported from the United 
States—a direct concession to the shingle 
industry here. And he recalls that the 
doubling of the consumption of shingles 
in the United States within the last seven 
years has been in no small measure due 
to a promotion campaign to which the 
Canadian producers contributed a greater 
proportion of funds than they are granted 
of the United States market for shingles. 

But, Mr. Raphael acknowledges, there 
has been continued opposition to the 
trade agreement in both countries, and 
notably from those in the lumber industry 
who fear that Canadian shingle manu- 
facturers are going to flood the United 
States market with their product—a 
privilege which, he thinks, there is rea- 
son to believe the negotiators for the 
trade agreement did not contemplate 
granting to Canadian mills. He thinks 
that these fears are unfounded, because 
British Columbia mills have voluntarily 
co-operated to regulate themselves in 
order to achieve an orderly, businesslike 
method of furnishing customers with a 
steady supply. And it is only by con- 
tinuance of such methods, he warns, that 
the fears of the United States opponents 
to the shingle concession can be allayed. 

He therefore urges the British Colum- 
bia shingle industry to keep its own 
house in order, by stabilizing the rate of 
export and avoiding indiscriminate sell- 
ing. Adoption of such a policy will, he 
thinks, work to disprove the dire predic- 
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tions about a flooded market, and foster 
an international trade beneficial to both 
countries. 

Rumors that large supplies of shingles 
will be coming from Canada to affect ad- 
versely the shingle trade of the United 
States, and prices, for they cause many 
distributors to hold off until they can be 
sure that the market is stabilized, thus 
allowing their stocks to become depleted 
to such a level that they can scarcely 
serve their retail trade, which meanwhile 
may turn to competitive products, the 
loss being distributed to the shingle in- 
dustry on both sides of the line. It is 
therefore to be hoped that the British 
Columbia shingle industry will follow 
Mr. Raphael’s suggestions, and regulate 
strictly, with the assistance of the Pro- 
vincial or the Dominion Government if 
necessary, the flow of shingles to the 
United States, and prevent its ever be- 
coming a flood; such action would bring 
assurance to distributors in the United 
States and ought to result in early and 
widespread benefit. 





Co-operation Possible Be- 
tween Southern Pulpwood 


and Lumber Industries 


HAT THERE IS sound basis for 
the hope, recently expressed in these 
columns, that co-operation between 

the new pulpwood and the old lumber 
industries of the South in forest conser- 
vation and utilization will be possible to 
the benefit of both, is abundantly proved 
by the address reported elsewhere in this 
issue, of J. E. McCaffrey, forester for the 
Southern Kraft Corp., before a meeting 
of pine loggers of western Florida and 
southern Alabama. 

This pulpwood organization, besides its 
extensive timber holdings in the Caro- 
linas, Alabama, Mississippi and Florida, 
ewns 750 thousand acres in Arkansas and 
Louisiana alone. It discovered, ten years 
ago, that some of this timber had grown 
into sawlog size and needed thinning, and 
that it had 600 thousand feet suitable for 
sale. It arranged to dispose of this to 
lumber mills—but only to those that knew 
how to cut it properly—some of which 
mills were practically cut out, and per- 
mitted them to harvest 100 million feet 
last year. The seller thus derived a 
higher price for this timber than it would 
have been worth for pulping, and the saw- 
mills and the communities they sustain 
derived immediate benefit, and will con- 
tinue to benefit as they log these stands, 
as they must, on a sustained-yield basis. 

The benefits of such a policy extend to 
the entire lumber industry, for distribu- 
tors naturally can put more heart into 
merchandising a product of which a 
steady supply can be assured, on which 
to build a merchandising program in their 
communities. It is to be hoped that there 


American fiumberman 


will be more of this type of co-operation 
between the two great forest products 
industries. 

Mr. McCaffrey believes he is speaking 
for the pulpwood industry as a whole in 
assuring lumbermen of its readiness to 
co-operate ; and there can be no doubt of 
the readiness of southern lumber pro- 
ducers to accept its invitation, and thus 
provide further proof, if it is needed, of 
the ability of private enterprise to main- 
tain a continuous supply of what still is 
the nation’s principal building material. 





Protesting the Growing 
Burden of Government 


Questionnaires 


HAT WE REALLY need is a re- 

VW turn of the prophet Daniel, who 

could not only give us the an- 

swers, but could explain to us what the 

author of the questionnaire was dream- 
ing about.” 

Thus pungently did George H. Davis, 
president of the Chamber of Commerce 
of the United States, in a recent address, 
register his opinion of the mass—or mess 
—of Federal questionnaires which busi- 
ness men are required to fill out in the 
course of a year. Sometimes it seems as 
though there must be a special bureau 
in Washington for the sole purpose of 
thinking up senseless and useless ques- 
tions, and another for asking them in the 
most unintelligible form possible. 

Listen to this straight-from-the-shoul- 
der denunciation by Mr. Davis of a cry- 
ing evil—which unless checked will im- 
pose upon business and industry ever- 
increasing burdens of cost for extra cler- 
ical labor that not only is non-productive, 
but which actually clogs and slows down 
the departments of a business that do pro- 
duce goods and profits. Mr. Davis said 
in part: 

“Time that was formerly given to 
studying business problems, as to how to 
create greater distribution with larger fac- 
tories and more jobs, is now consumed 
in answering questionnaires, prepared, in 





VOICE OF THE READER 


I commend and endorse your editorial 
“War Between the States” in issue of 
June 17. The threat of creeping paralysis 
to trade by the establishment of barriers 
between the States is a real one that alert 
citizens should be brought to understand 
and urged actively to oppose.—FRANKLIN 
WeENTWorTH, Boston, Mass. 


I got quite a kick out of the article 
“The Man Who Sold Hot Dogs” appear- 
ing in your July 1 issue and would like 
to reprint same in ecard form to give to 
my friends and customers. — Arto D. 
Sgumes, Los Angeles, Calif. 
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many cases, by departments not under- 
standing the questions asked. 

“A year ago, in my own business, we 
spent three or four months, with a large 
force of clerks, getting up information, 
answering a questionnaire which, while 
entirely harmless as far as we were con- 
cerned, was of such a technical nature 
that only practical experts could under- 
stand it. It is needless to say that, while 
the Government depends on taxes to 
cover its part of the investigation, no 
provision is made for the luckless com- 
pany which is compelled by threats to do 
the work. Reliable estimates indicate 
that new reports and questionnaires are 
now costing business in the neighborhood 
of five hundred million dollars per year. 

“When I tell you that many firms have 
had as many as five demands for reports 
from various departments at one time, 
you will realize that this is another fac- 
tor that keeps industry from expanding 
and employing the idle. It is a physical 
impossibility for the head of a business 
to be of much value to his company while 
he is endeavoring to help the office man- 
ager discover first, what is meant by some 
of the absurd questions, and next, how 
they can possibly be answered in an in- 
telligent manner.” 





NTERSTATE trade barrier bills were 
rejected by a dozen or more State 
legislatures at their 1939 sessions, it 

was reported last week by the Bureau of 
Agricultural Economics of the U. S. De- 
partment of Agriculture. Existing bar- 
riers were lowered or repealed in some 
States. Few States enacted new trade 
barrier legislation. Bureau officials ac- 
claimed the corrective action by State 
legislatures. They declared that the 1939 
record is the best in many years. They 
pointed out that hundreds of barrier laws 
are still on the books, but said “the rec- 
ord of the past year indicates there has 
been a halt in the alarming growth of 
interstate trade interference.” The hope 
was expressed that in 1941, when most 
state legislatures meet again, many of 
the worst barriers will be removed. 


* * * 


the sun—not even the white center 

line on the highways. The idea of 
separating roads into traffic lanes is old 
stuff. There’s a road that runs between 
Mexico City and Cuernavaca, Mexico, 
where a built-in center line of light col- 
ored stones prevented quarrels between 
travelers who wanted to be sure that they 
and their burros got a fair share of elbow- 
room some 400. years ago. The anti- 
quated center line is still there, and, fio 
doubt, modern motor travelers cross the 
line to pass other cars on hills. Danger 
of side-swiping and head-on collisions 
was probably not as great in old burro. 
days, though. 


Tee nothing, much, new under 
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These bins hold 3,600 pounds of nails 
and frequently need refilling 





IX. C. Godfrey has been head of the 
Albion (Mich.) Lumber Co. for three 
years, has remodeled the main building 
twice, and justifiably believes that he op- 
erates one of the most complete building 
material yards in southern Michigan. Mr. 
Godfrey realizes that a well rounded stock 
which is conveniently arranged is a long 
step toward its merchandising, and rising 
sales indicate that he is on the right track. 

A customer entering the office and dis- 
play room is at once impressed by its 
impeccable neatness and_ cheerfulness. 
The whole space has the well groomed 
appearance of a little boy with his hair 
slicked down and ready for Sunday 
School. Nothing seems to be out of 
place, and this representative of the 
AMERICAN LUMBERMAN feels certain 
that regardless of how rushed the person- 
nel is the room never is allowed to be- 
come a haphazard hodgepodge. Shelves 
of duPont paint cover one sidewall and 
an end one to acquaint one immediately 
with the availability of paint goods at the 
yard. A tier of shelves was also built 
in the corner space between two windows 





Customers are made paint-conscious 
by this display as soon as they enter 
the office 
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we 


for further displaying paint and its allied 
products. In front of this corner cabinet 
is a table on which panels of home hard- 
ware stand to catch attention of anyone 
as soon as he enters. 

The remodeling of the showroom to 





better display the company’s paint line is 
given a lot of credit for the increase of 
paint sales by 33 percent during the first 
six months of 1939 over the same period 
of last year. A stock of about $1,000 
worth of paint and related goods is car- 
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As Result of Better | 
Display Space, Reg- | 
ular Advertising, Complete | 
Stock of Building Materials 


ried, and it is expected that it will be 
turned over’ six or seven times this year. 
Texolite is proving to be a great seller, 
according to Mr. Godfrey, with consider- 
able quantities being bought by Albion | 
College. It was used on the Celotex ceil- 
ing of the company’s outer display room 
so that customers can see how it looks | 
after applied. 

One of the first things to attract a visi- 


tor’s attention when he walks around this 


retail yard is the use of clearly lettered | 
framed signs over each bin of lumber. 





E. C. Godfrey in his office which is 
bright, cheerful and homey with its 
knotty pine paneling and light ceiling 





They make it possible for a customer to 
locate wants and inspect material by him- 
self, if he wishes to. An accompanying 
picture shows a few of these helpful signs, 
a couple of which read: “2x4-18 No. 1 
Y.P.” and “2x4-20 No. 1 fir.” 


HELPFUL SIGNS AROUND YARD 
AID CUSTOMERS 


The signs are likewise hung over stock 
other than lumber, and help to simplify 





Closeup view of one of the lumber 
sheds showing some of the informa- 
tional signs used to advantage 
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33 Percent More Paint Sold This Year Than Last, With 
Six Turnovers Anticipated....Sales of Mason Supplies Are 
Heavy....Signs Around Yard Help Customers Find Needs 


The structure housing the offices and 
main supply shed of the company has 
an imposing appearance 





inventory as well as make it easier for 
customers to find what they want. About 
100 of them are used throughout the 
sheds. 

There are 36 nail containers in the 
bin which was made in the yard’s mill, 
and each holds 100 pounds of nails. The 
easily handled containers were bought 
from the Bostwick-Braun Co. of Toledo, 
Ohio. There is a counter over the top 





Corners of display rooms sometimes 
are useless. At this yard a built-in 
cupboard puts the space to work 





tier on which sit the scale and two sizes 
of wrapping paper. 

An appreciable volume of business is 
done annually in mason supplies, it was 
said. In the past year, approximately 
2,000 barrels of cement, four carloads of 
USG plaster and six carloads of USG 
lime have left the yard. It is unloaded 
from a railroad siding directly into a 
shed so there is a minimum of handling: 


DEALER CASHES IN ON 
PICKET FENCE POPULARITY 


Picket fences are quite popular with 
home owners in Albion so Mr. Godfrey 
has taken advantage of the fact by stock- 
ing a manufactured brand of the fencing. 
It is sold for $13.50 per 100 feet, and 
sales this year have been very good. 
Every time a job is sold the yard also 
sells cedar posts and 2x4’s to which to 
nail the fencing, so all in all nice business 
develops. 

The Albion Lumber Co. carries adver- 
tisements regularly each Tuesday and 
Friday in the local newspaper, and for 
the main part stresses roofing and paint. 
During the seasons of the year when 


there is little demand for these two items, 
other merchandise is publicized. When 
Mr. Godfrey contracted for space in the 
newspaper, he decided to have the ads 
set up three columns wide by three 
inches deep to give them a different ap- 





pearance on the page, and has found the 
size to be eye-catching. Complimentary 
advertisements are placed in church bul- 
letins and the Albion College paper. 
Selling at the yard is done by Mr. God- 
frey, his son-in-law, Carl Johnson, and 
two truck drivers. Fred Wing, one of 
the drivers, is renowned throughout the 
State as a square dance caller, and has 
called at contests sponsored by Henry 
Ford. All of the employees are married, 
own their homes, and have been trained 





Looking upward from the shed drive- 
way one sees how the building is used 
clear to the roof 





The small pick-up truck which is used 
for quick delivery of little orders was 
snapped as it waited for action 





by the lumber dealer since he took over 
the yard in August of 1936. 

There is scarcely any end to the mer- 
chandise handled by the concern. It is as 
thoroughly stocked as a modern building 
material yard should be, if the lumber 
retailer is to be in a position to com- 
pletely serve the public. There is Nu- 
metal weather stripping manufactured by 
Macklanburg - Duncan Co.; Libbey- 
Owens-Ford glass line; Bruce flooring ; 
Weyerhaeuser 4-Square lumber and Ed- 
ward Hines lumber; Frantz building 
hardware; Curtis millwork, sash, and 
doors ; USG insulation, plaster board and 
Perfatape; Skotch fasteners; heat circu- 
lating fireplace units, and heavy pure zinc 
coated roofings made by the Wheeling 
Corrugating Co. to mention a cross sec- 
tion of the inventory. 

Mr. Godfrey expects to inaugurate unit 
selling within the near future, and be- 
lieves that an increasing number of deal- 


‘ers will come to realize that the control 


of the entire sale should be in their hands. 
He is looking ahead with optimism, be- 
lieves in his business and likes his town. 


& 
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“A DOLLAR a Day Is ALL You PAY” — (See Front Page) 


WasuinctTon, D. C., July 10.—Over 
300,000 people have passed through the 
front door and made the circuit of the 
four rooms of “Lumber’s Dollar-A-Day 
Home” in the “Town of Tomorrow” at 
the New York World’s Fair. Four per- 
cent of all of the 8,000,000 persons who 
have already paid their general admission 
to the World’s Fair have spent an addi- 
tional dime to investigate the 16 model 
homes of the “Town of Tomorrow.” 

The gayly-colored, Swiss type, Lumber 
Industry’s Home is one of the three most 












popular demonstration houses, because it 
is in the cost range which 7 out of 10 
visitors can afford. All-wood, inside and 
out, this “dry-built” National Small 
Homes Demonstration design greets visi- 
tors with a welcome relief from the ex- 
tremes of many of the modern designs in 
the village. Emphasizing low cost, in- 
formality, and the friendly warmth of 
wood interiors, the house appeals to most 


visitors because of its “buildability” in 
any community, and because it is de- 
signed for future expansion. The floor 
plan is the basic design of the National 
Small Homes Demonstration No. 2 one- 
story house for 1939, and contains a liv- 
ing room, two bedrooms, kitchen, bath, 
heater area, and space for the finishing of 
two additional bedrooms on the second 
floor. This version of the basic floor plan 
features corner windows and the new 
plank type floor construction. 

The living room has a dado of red cy- 


LEFT 


This bed room in 
the "Dollar-a-Day" 
home is paneled in 
red gum, and has 
ceiling planks of 
Southern pine 


RIGHT 
Walls of this bed 


room in "Dollar-a- 
Day" home are of 
knotty Idaho white 
pine, supplied by 
Winton Lumber 
Sales Co., Minne- 


apolis 


press below vertical paneling of South- 
ern pine. The ceiling beams and the ceil- 
ing planks are of Douglas fir. One of the 
bedrooms is paneled in red gum, with ceil- 
ing planks of Southern pine. The other 
bedroom has horizontally applied Idaho 
white pine, furnished by the Winton 
Lumber Sales Co., Minneapolis. The 
closets and bathroom are lined with ply- 
wood. The kitchen walls are of birch, 
while floors are a combination of plank, 
oak strips and maple blocks. Windows, 
doors and trim are of Ponderosa pine, 
and the hallway between the bedrooms is 
finished in Northern white pine. 

The exterior of the house is sided in 
redwood, Southern pine, Ponderosa pine 
and Douglas fir. The roof is of western 
red cedar Certigrade shingles. The ga- 
rage area houses a display of American 
woods including oak, walnut, redwood, 
fir, western red cedar, birch and cypress. 





New Mississippi Hardwood Mill 


in Operation 


Yazoo City, Miss., July 10.—The McGraw- 
Curran Lumber Co. here lost its mill and a 
large quantity of lumber by fire last November, 
but immediately began rebuilding. Now the 
new mill-is completed and started operation 
about June 1. According to Vice President 
J. A. McGraw this is one of the most modern 
and éfficient plants in Mississippi today. It is 
equipped with an 8-ft. band of the latest type 
and capacity is about 45,000 feet a day. This 
company was incorporated in 1911 by M. J. 
Curran, J. A. McGraw and S. C. Major, all 
well known in the southern hardwood indus- 
try. The plant specializes in deep swamp cyp- 
ress, cherry bark red oak, Delta red gum and 
tupelo.and is well known for its famous “Ya- 
zoo Beech.” Recently the company remodeled 
its offices, making effective use of “Character- 
marked” hardwood paneling, and visitors have 
been greatly impressed with its beauty and 
distinctiveness. 


MIAMI DEALERS 


(Continued from Page 31) 


“Grade Marking takes the guess out of lum- 
ber.” The next Sunday (June 18) a second 
architect said, “I always insist on grade-marked 
lumber,” which was followed by a third quote 
of “We have long recognized the greater values 
of Grade-Marked lumber.” 


Benefits of Campaign Are Soon Seen 


At the close of June, out of 235 homes under 
construction that were inspected, 90 were being 
built of 100 percent grade-marked lumber, an 
increase to 236 percent in use of the branded 
merchandise after the inspection-advertising 
program was initiated. 

The effect on the retail trade is reflected by 
the purchase, by one yard in a single order, of 
two cars of plaster and gypsum and nine cars 
of grade-marked southern pine and cypress, 
said to be the largest delivery of building ma- 
terials in Miami in recent years. The buyer, 
Tom Maxey, president of Jeffrey Lumber 


Yards, attributed the demand for grade-marked 
lumber in a large part to the educational cam- 
paign and said: “In the not too distant future, 
all mortgagees who finance new construction 
will specify the use of grade-marked lumber in 
order to protect their investments.” 


Architects Adopt New Specifications 


As an accompanying result of the educational 
and promotional work for the use of better 
lumber, the architects’ organization named a 
committee, consisting of George H. Spohn, 
George A. Coffin and E. L. Robertson, to draft 
a standard form of specification for framing 
residences as a guide to the architects in south- 
ern Florida. This was undertaken at the sug- 
gestion of the retail dealers, who had pointed 
out that frequently specifications laid down for 
materials failed to properly identify the grades, 
confusing the contractors and serving to foster 
grade substitutions by irresponsible bidders, 
These standard specifications are now being 
distributed to all architects, building material 
dealers, and contractors in south Florida by the 
Miami Builders Exchange. 








Jul 


ing 
lun 


in 

cia 
per 
sin 


Ma 
en 


tra 
wi 
ab 


ma 


tio 
an 
ar¢ 
he 
usi 
in 

eal 





39 


h- 
il- 
he 
il- 
er 
ho 
on 
he 


ik, 


in 
ine 
mm 
sa- 


an 
od, 


SS. 





July 15, 1939 


Amemecan fiumberman 


Miami Dealers 


GAIN ACCEPTANCE FOR 
GRADE-MARKED LUMBER 


MraMI, FLA., July 10.—Cooperative advertis- 
ing of grade-marked southern pine by retail 
lumber dealers in Miami, backed by activity of 
a Southern Pine Association inspector working 
in conjunction with architects and FHA off- 
cials, has resulted in an increase of thirty-six 
percent in sales of the branded lumber and, 
simultaneously, has served to lift business from 
a previous unhealthy competition. The pro- 
gram, supported by fifteen leading Miami deal- 
ers, has been running since April 30. 

The promotional effort of the industry in 
Miami began last winter. Business in the 
southern Florida city had revived from the 
lowest doldrums of the depression. There was 
some building, but sharp competition had devel- 
oped. Shipping direct by little mills, use of 
green lumber, substitution of grades, and, in 
fact, the entire gamut of problems only too well 
known to the retail trade, were being encoun- 
tered. Such a situation requires some definite 
effort to reverse. 

The Miami §architects—specifically, the 
Florida South Chapter of the American Insti- 
tute of Architects—wrote to the Southern Pine 
Association asking if that organization would 
co-operate with them in the securing of a quali- 
fied inspector to assist in getting lumber accord- 
ing to the specifications laid down in their plans. 
The association, as it is known, had been 
making official inspection available to Govern- 
mental agencies and consumers at no cost, and 
responded with an offer to send an inspector to 
Miami without charge. 


Retailers Ask FHA to Establish Standards 


In the meantime, the Federal Housing Ad- 
ministration in Miami has been presented with 
a petition from ten retail yards in that city, 
asking that a minimum standard of specification 
be incorporated in loan contracts under which 
grade-marking would be made mandatory. This 
petition was addressed to Harold D. Stewart, 
supervising architect, dated Feb. 7. The peti- 
tion suggested that sixty to ninety days be 
permitted to enable dealers to get their stocks 
in order. It was signed by the following: 

E. B. O’Neal, vice president Cheely Lumber 
Corp.; Wm. E,. Faxon, owner Pacific Lumber 
& Supply Co.; H. L. Northrup, president 
Northrup Lumber Co.; W. K. Gould, manager 
East Coast Lumber & Supply Co.; H. B. 
Lawson, manager Bailey’s Lumber Yard; 
Gaston Drake, Drake Lumber Yards (Inc.); 
T. J. Maxey, for Jeffrey Lumber Yards (Inc.); 
W. M. Robider, owner Little River Lumber 
Yard; Edw. K. Olsen, president Beach Lum- 
ber (Inc.); and D. V. Renuart, Renuart Lum- 
ber Yards (Inc.). 

This appeal to FHA, to require use of grade- 
marked ‘lumber in construction financed by that 
agency, was taken under advisement. At the 
end of June action had not been taken. 

In the meantime the Miami retail lumber 
trade after some discussion decided to go ahead 
with an advertising campaign designed to bring 
about a home-builder acceptance of grade- 
marked lumber. 


SPA Inspector Makes Use Survey 


When A. J. Samdoz, Southern Pine Associa- 
tion inspector, arrived in Miami on March 15, 
and went to work in co-operation with the 
architects, lumber dealers and lending agencies, 
he found considerable quantities of lumber being 
used that was green and/or otherwise not 
in accordance with the specifications. In an 
early report he pointed out that 50 percent of 


the lumber going into framing ten houses was 
green; and some substitution of species was 
being effected. On one job, 10,000 feet was 
ordered taken away because the framing was 
green and the boards were No. 3 instead of 
No. 2. 

In a second group of thirty inspections, there 
were eleven houses in which the lumber being 
used was up to grade. Among the remainder, 
greenness, species substitution, and use of lower 
grades ran rife. 

In the third group of seventy-five inspections, 
effected during May, it was found that officially 
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then in the Daily News. Wm. E. Faxon served 
as committee chairman for the retailers. The 
first insertion (on Sunday, April +) carried the 
message “Presenting a New Free Protective 
Service to All,” listed home builders, contrac- 
tors, architects, and mortgagees, and urged the 
purchase of grade-marked lumber. The adver- 
tisement outlined the SPA inspection, and was 
signed by the following retailers: 


Renuart Lumber Yards (lInc.), Jeffrey 
Lumber Yards (Inc.), Drake Lumber Yards 
(Inec.), Martyn Lumber Co., Pacific Lumber & 
Supply Co., Cheely Lumber Corp., East Coast 
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grade-marked southern pine was going into 
twenty-three of the total. In twenty-five of the 
remainder, twelve species substitutions resulted 
in rejection of 38,607 feet; nine cases df lower 
grade delivery caused 1,786 feet to be rejected; 
sub-standard thickness in two cases meant 2,000 
feet had to go; and five cases of use of green 
lumber accounted for 20,533 feet being sent back 
to the delivering yard; total 62,926 feet. Addi- 
tional inspections of lumber to be used in WPA 
packing sheds resulted in rejection of 10,000 out 
of 15,000 feet due to growth defects not per- 
mitted in the grade. 


Dealers Launch Advertising Campaign 


While these inspections and other activities 
were being conducted, fifteen Miami dealers 
launched a co-operative advertising campaign 
for grade-marked lumber, carrying an adver- 
tisement each week, first in the Miami Herald, 





Lumber & Supply Co., Northrup Lumber Co., 
Peacock Lumber & Supply Co., and Beach 
Lumber (Inc.). 


The second notice carried the catch phrase 
“A home is no better than the lumber that goes 
into it.’ The third Sunday saw the message 
“Look alikes—and both cost the same—but in a 
few years, What?” The fourth message = 
“Yes, Mr. Home Builder, there is a differenc 
in lumber.” 

On May 28th, the fifth message was “Yout 
home should be built of properly seasoned lum-+ 
ber”—and by that time the percentage of grade- 
marked lumber going into new Miami homes 
had risen from 4 percent to 30 percent. 

On June 4, the message hammered “Your 
home is a life-time investment,” and on the 
following Sunday, an outstanding architect, in 
a new series of interview advertising, said 


(Continued on preceding page) 
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RETAILERS’ ROUND TABLE 

















Office “Short-Cuts’--All in the Day’s Work 


Short cuts in the lumber sales office 
may well become big sales savers. Here 
are a few practices, picked up at random, 
which can mean greater efficiency in office 
work, more expeditious “business” treat- 
ment of the customer, or more time for 
selling in yard and office: 


For the file folder. Typed key lines on 
file folders are often difficult to see, if the 
light near the file drawer is poor. As a 
matter of fact, a lumberman pointed out, 
on those files used most frequently the 
filing clerk learns to pick a particular 
folder according to “appearance” rather 
than by actually reading key line. Thus 
a folder for letters from a given firm with 
which the lumber firm has been in corre- 
spondence can be quickly spotted in the 


file; the key lines come to be ignored. 
This dealer helped the process along by 
pasting letter head insignias over the key 
space on the file folder. One of the letters 
from the firm whose correspondence was 
contained in this folder had the heading 
cut off, and this was pasted so that the 
name of the firm, or other identifying 
marks on this piece of the letter head, 
was clearly visible as folder key in the 
file. It was a time saving stunt well 
worth using, he reported. 


Advertising test. Of two telephones 
in this dealer’s office, one was a blind 
number. This number was used in ad- 
vertising copy from time to time, whether 
newspaper or direct mail. In this way, 
the dealer could gauge the response he 





were placed on the dowels, to form 
shelves on which to put the screen- 
ing. There are two sets of the 
racks, each with eleven shelves. 
One set is used for displaying cop- 
per screen cloth of 16 mesh, and 
the second contains zinc coated 
screening. The different shelves 
contain the screening in its varied 
widths, and a tab on the 2x4 at 
the end of each shelf shows where 
each width is kept. Since the two 
open racks are near the wide doors 
of the shed that extends to the 
sidewalk, practically every person 
passing by is made acquainted 
with the fact that his screen needs 
can be filled at the lumber yard. 
An advantage of this type of rack 
is that it could easily and quickly 
be dismantled during the months 
when there is no need for empha- 
sizing the line of merchandise. 
After storing away the wire cloth, 
the shelves could be removed and 


arrangement could be put up again. 





Timely Tip for Dealers 


A simple, practical rack for holding wire screening in a lumber shed was 
observed in one of the buildings of the Albion Lumber Co. at Albion, Mich. 
Dowel sticks were cut in about 12-inch lengths and their ends pounded 
into holes bored in the 2x4s of the building’s framework. Thin boards 





the dowels pulled out of their sockets. 


In the early spring, the whole 








was getting to his advertising copy at any 
time and tell whether his newspaper or 
his mail advertising was giving him the 
better return. 


Credit file. A small card file of credit 
customers, kept handy at cash register in 
a large sales room, saved customers and 
sales people embarrassment. The sales 
clerks were taught to carry on a con- 
versation with the customers while they 
fingered quickly through the file to de- 
termine whether the customer was to be 
allowed credit. If this card was not on 
file, it was a simple matter to tell the 
customer “It must have been some time 
since you have traded here regularly” and 
to step into the office and have the situa- 
tion fixed up. This did away with having 
the clerk call half across the room, some- 
times, to learn if John Jones could charge 
purchases. 


Telephone reserve. Of two telephones 
in a dealer’s office, one was reserved for 
customers. That is, none of the salesmen 
or other employees could call out on it, 
or call in on this number. A second tele- 
phone supplied this need. The practice 
was sound business; it kept a line free 
at all times for business calls. 


Sales ticket file. Sales tickets are kept 
in two files: one for regular customers, 
one for the irregular. This idea worked 
particularly well for promotional pur- 
poses: those lumber customers who were 
irregular could be contacted, or sent mail 
circulars at one time; the regulars could 
be given a different type of promotion. 


Letter carbons. A firm found highly 
satisfactory the writing of carbon copies 
of letters in reply, on the backs of the 
letters to which reply was being made. 
This cut down considerably on filing 
space, and it kept the letter received with 
the outgoing reply in one place in the file. 


Registered letter. The registered col- 
lection letter was found sometimes to 
bring results when other types failed. It 
costs no more than the time consumed 
in making a personal call, this dealer 
said. 


Picture card. It is often easier to re- 
member a face than a name. A store 
specializing in a personal type of adver- 
tising over a given period, featuring its 
sales people, used mail cards signed by 
the salesman having the department in 
charge. The card also contained on the 
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writing face a cut or picture of the sales- 
man. Customers, whether they knew the 
name or not, often recognized the face 
and went directly to the clerk for their 
purchases. 





Lumber Company Rates Honor 
in Big Parade 


ISHPEMING, Micu., July 10.—The 
Consolidated Fuel & Lumber Co., of this 
city, scored a high rating for its float en- 
tered in the recent parade celebrating not 


Amenmecanfiumherman 


class construction material not in demand 
for shipment. All outside walls of his 
new home are of No. 5 two-by-fours 
nailed face to face vertically. The outer 
edges are covered by heavy felt paper, 
and then by Grand Canyon siding. In- 
side is an insulation of felt paper and 
Celotex. The construction is believed to 
promise a high degree of protection from 
summer warmth and winter cold, and, be- 
cause of its solidity, to be highly fire re- 
sistive. Flagstaff manufacturers, dealers, 


and the press voiced the belief that this 





Beautiful float of the Consolidated Fuel & Lumber Co., Ishpeming, Mich., which won 
honors in the recent combined celebration of the Fourth of July and the 85th anniver- 
sary of the founding of the city 


only the Fourth of July but also the 85th 
anniversary of the founding of the city. 
The lumber company’s float was placed 
sixth by the judges, which is no small 
honor when it is remembered that the pa- 
rade was two and one-half miles long, 
and included scores of beautiful and 
elaborate floats. 

The float was designed around the cen- 
tral idea, “It’s Time To Build,” symbol- 
ized by a big clock on the side of the 
truck, with the name “Consolidated Fuel 
& Lumber Co.” lettered thereon. 

The celebration was considered the 
largest and best held in this part of the 
peninsula in a good many years. It is 
estimated that the parade was witnessed 
by fully 25,000 persons. 

The Consolidated Fuel & Lumber Co. 
is established in Ishpeming, Negaunee, 
and Marquette, and employs about 75 
persons the year around. L. H. Fink- 
beiner is general manager, and T. M. 
Williams is in charge of the local business. 





Tests New Type of Stockade 


Construction 
FLAGstTAFF, Ariz., July 10.—This is a 


sawmill town, both the Arizona Lumber 
& Timber Co. and the Southwest Lumber 


| Mills (Inc.) having mills here, so it is 


natural that lumber should take first 
place in home construction. It devolved 
upon A. R. Kallaus, of the U. S. Forest 
Service, however, to try to utilize in first- 


type of construction holds possibilities for 
the utilization of material hitherto a drug 
on the market, since the volume of wood 
used insures adequate strength even with 
No. 5 material. 





Yard Manager Occupies Dem- 
onstration Low-Cost Home 


Dayton, WasH., July 8—The accom- 
panying picture shows a demonstration 
home built through the initiative of the 
Potlatch Yards (Inc.). H.H. Johnson, 
resident manager for that company, de- 
signed the building, and was in charge 
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of local operations. Eli Neal, of Dayton, 
was the general contractor. 

Mr. Johnson has taken up the home 
demonstration idea, and has built this 
home as an illustration of good low-cost 
housing for the people of the community. 
The lot (70x130) is nicely landscaped, 
has a rock garden and is complete with 
shrubbery. 

The specifications of the house are ex- 
cellent. The design includes a full-sized 
basement, and attached garage. Curtis 
Silentite windows are used; hardwood 
floors, built-in kitchen cabinets, full insu- 
lation, and the best of interior finish. Mr. 
Johnson and Mr. Neal made somewhat 
of a record in the construction of this 
house, inasmuch as only six weeks were 
required from the time it was started until 
it was ready for occupancy, including the 
landscaping. 

The home, including the lot, is held at 
$3,500. While it was built for occu- 
pancy by Mr. Johnson and his family, 
who have already moved in, he expects 
to continue to utilize it to best advantage 
as a demonstration home showing the ad- 
vantages of good design, and good mate- 
rials, in the low cost bracket. 





Let's Think a Little About 
Vacations and Hobbies 
[By Ellen Newman] 


In building material stores all over the 
country the question uppermost in many 
minds is, “When do I get my vacation?” 
Too frequently that question is the most 
important idea that enters the mind from 
one year’s end to the next. Psychiatrists 
and physicians tell us that a complete 
change of occupation and scenery is nec- 
cessary periodically in order to keep peo- . 
ple well balanced and capable of turning 
out a maximum of work. “Take time 


out to rest and play,” warn these profes- 
sional men, “or you will spend time in a 
hospital or sanitarium or your bed at 
home, on an enforced layoff.” 

It is not uncommon to hear somebody 
boast that he has not had a vacation in 
five, ten, or twenty years, or maybe dur- 














Demonstration home built by H. H. Johnson, resident manager, Potlach 
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Yards (Inc.), 


at Dayton, Wash., to sell for $3,500, including the lot 
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ing his whole working lifetime. Usually 
this person is crabby at home, and his 
attitude in his store or office shows that 
he is soured on the world and the people 
in it, disgusted with his work, wishing 
that he could get away from it all. 

But, every once in a while we do come 
across an individual who doesn’t go in 
for vacations, who works hard at his job 
the year around, yet who is successful in 
his business or profession, and who leads 
a happy and well regulated life. 

Too many lumbermen, however, are 
like the railroad employee who was re- 
lieved of duty. A friend, attempting to 
console him said, “Well, this gives you 
a chance to rest.” And the man replied, 
“But I wasn’t tired.” 

Vacations are fine, and to be desired. 
But, the sad part about them is that too 
many of us endure with poor grace the 
fifty weeks when we must work, and 
think we crowd the whole of living into 
the two weeks when we sunburn our 
back, walk blisters on our heels, eat food 
that we’d sniff at when we’re home, row 
boats with muscles accustomed to no more 
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is something that a person would rather 
do than anything else in the world. It is 
something that fits a personality so well 
that it becomes a part of the person him- 
self. ' 
Often hobbies can be turned to the 
benefit of the people who employ them 
for enjoyment. One of my first experi- 
ences with a hobby was a contact with a 
man who was on his way to Philadelphia 
to sell his stamp collection. He said he 
knew that he could sell it for at least 
$10,000. Asked how much it had cost 
him, he said, “Twenty years of odd-time 
and something like $1,000 in cash.” Not 
so bad for profit on something he would 
rather do than play. 





Dealer Brings Art and Beauty to 
the Aid of Sales 


“People are becoming more style con- 
scious all the time,” declared William 
Barr, head of the Barr Lumber Co., 
Santa Ana, Calif. “Realizing this we 
made arrangements with a leading archi- 
tectural firm, and an interior decorator, 





Attractive office of the Barr Lumber Co., Santa Ana, Calif. 


strenuous labor than twisting the steer- 
ing wheel of a motor car. 

As a matter of fact, most of us have 
wrong ideas about vacations in relation 
to our work. A vacation should sharpen 
our zest for the job, not make the job 
the unpleasant means by which we finance 
a vacation. Likewise, we think of a va- 
cation as a period of time which takes 
us entirely away from our usual envi- 
rons. We ignore the truth that anything 
which refreshes us, whether it be a mov- 
ing picture show, a drive into the coun- 
try, or a change from one kind of labor 
to another, can be classed as a vacation. 
Men and women who are content without 
going on long jaunts invariably scatter 
many of these short interruptions through 
the days of the year. 

Best of all, for a complete relaxation 
of mind and body, is a hobby. Hobbies 
may take various forms, from stamp col- 
lecting to raising tomatoes. Every lum- 
ber yard has at least one or two people in 
it who have hobbies. The rest, includ- 
ing the boss himself, should each get him- 
self a hobby and work at it. A hobby 


to assist us in designing our products. 
The service of these experts is also avail- 
able to the public, and when a person con- 
fers with our architect, and buys the ma- 
terials for the new home from us, he is 
sure of the last word in style and com- 
fort. Mrs. Edith Hayes is the interior 
decorator, and the architectural firm is 
Parks & McFaul. We had neat cards 
printed bearing the lines from Keats: ‘A 
thing of beauty is a joy forever—its love- 
liness increases, it will never pass into 
nothingness.” Then follows a paragraph 
telling of our architectural and interior 
decorative service, and suggesting a visit 
to our office, to consult them and us as 
to the type of home desired. These were 
sent to all our patrons and to a selected 
list of those we desire to become custo- 
mers, while a similar announcement was 
run in the local newspaper to reach the 
rural population and householders in 
small neighboring towns. 

“Another effective method of increas- 
ing sales is to link up closely with pro- 
jects for which we have supplied build- 
ing materials. A recent good example is 
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the ultra modern Christenson Lighting 
Co., for which we supplied the materials, 
When it was finished they ran a photo of 
it on the Builders’ News page of the 
newspaper, and near it, on the same page, 
we ran an ad: “Hearty compliments to 
the Christenson Lighting Co.: We espe- 
cially like the small-paned display win- 
dows—something new in Santa Ana. We 
are proud to see our materials in so pleas- 
ing a structure.” 





NIFTY IOWA YARD 


(Continued from page 35) 


of the sales desk. The entire second floor 
is taken up by a six-room display home, 
which eventually will be furnished by 
local merchants who handle the various 
pieces to be installed, giving them a fine 
opportunity to display their goods, while 
also making the display home more at- 
tractive. 

The stairway leading to this display is 
through Mr. Smith’s private office. The 
general offices, his office, the stairway 
leading to the display and the hall run- 
ning the entire length of the display 
home, are all paneled in knotty pine. Each 
room of this display is finished in a dif- 
ferent manner, the walls being finished 
with various materials. 

That the display will pay for itself is 
evidenced by the fact that even before it 
was completed a large volume of materials 
has been sold because of being able to 
show customers just how the material 
will look when in place in a home. 





Beautiful Woods of Latin 
America Shown at 


Golden Gate 


San FRANcisco, CAuiF., July 8.—Dis- 
plays of exotic. Latin American woods, 
products of the tropical rain forests and 
the southern temperate zone—of exquis- 
ite beauty and diverse utility—are prov- 
ing exhibits of more than passing inter- 
est in the pavilions of the various Latin 
American countries at the California 
World’s Fair on Treasure Island. 

Most noteworthy is the exhibit in the 
colorful Brazilian pavilion, where there 
are displayed 39 Brazilian softwoods and 
hardwoods, ranging in density from 0.44 
to 1.33. All are finished in natural col- 
orings. A booklet, “Brazilian Woods,” 
describing briefly each of these woods, 
may be obtained by writing the Brazilian 
Commission to Golden Gate International 
Exposition, 210 Post Street, San Fran- 
cisco, Calif. 

From the Agricultural Experiment 
Station, “La Molina,” in Lima, comes 
the collection of 30 woods of the Ama- 
zonica Zone on display in the pavilion 
of Peru. 

The Panama pavilion has on display a 
plaque showing 14 samples of hardwoods 
from that country, and in the Guatemala 
pavilion are to be found two exhibit pan- 
els of Guatemalan hardwoods. 
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HERE'S A NIFTY 
IOWA YARD 


Spirit LAKE, Iowa, July 10.—Back in 
1898 when the lumber yard in Spirit 
Lake first became a property of the Smith 
family the famous baseball expression, 
“Tinker to Evers to Chance” was ten 
years in the future and no one then 
dreamed this property would go through 
a similar routine—James (the father) to 
Fred and Leland (two brothers) to Lloyd 
(the present owner and another son of 
James.) Furthermore, no one thought 
that in 1939 the yard would witness the 
first step toward making it one of the 
most beautiful and practical to be seen 
anywhere. 

A story should always start from a 
beginning, so here goes: It was in 1898 
that the father of the present owner, 
James A. Smith, of Osage, Iowa, first 
acquired the Spirit Lake yard, that time 
one of 75 operated by Mr. Smith in 
Iowa, Minnesota and South Dakota. 

In 1902 two sons, Fred Crege Smith, 
now president of the James A. Smith 
Lumber Co., of Osage, Iowa, and his 
brother Leland A., now vice president 
of the above company, purchased the yard 
and operated it as a partnership until 
1910. At that time the senior Smith in- 
corporated his various lumber companies, 
and the two brothers sold the yard back 
to the James A. Smith Lumber Co., and 
in turn purchased large blocks of stock 
in the newly incorporated company. 

The yard remained in the ownership 
of the James A. Smith Lumber Co., until 
1935, when Lloyd G. Smith, a son of the 
founder, purchased it, and has since taken 
his son, Robert L., mnto full partnership. 

Under the management of father and 
son the yard has enjoyed a steady in- 





A glimpse of the salesroom of 


Lloyd G. Smith Co. 





























Modern stream- 








lined building of a 
live retail firm 








crease in business. Enthusiasm and 
energy have been large factors in the com- 
pany’s success. Of course, handling a 
good line of merchandise, and properly 
selling it, have contributed much. 

That the company is progressive is 
borne out by the fact that it has very 
recently completed an exceptional office 
and display building. This is the first 
unit of a comprehensive plan to moder- 
nize the entire plant. The old sheds will 





Lloyd G. Smith at his desk 


be torn down and new “streamlined” 
buildings will be erected in their places. 
These sheds will extend through the en- 
tire block and front on a main State high- 
way passing through the town, Large 
display windows will be built in the sheds. 

At the side of the entire plant there is 
a piece of ground 132 feet wide by a block 
long. The company has just acquired 
the plot, giving it ownership of the entire 


site. This plot will be landscaped, and 








garden and lawn furniture will be dis- 
played appropriately thereon. The town 
attracts a very large number of summer 
residents; normal population being 1,700 
and summer population 20,000. 

In the new office and display building 
the entire first floor is occupied by the 
general offices, private offices and display 
rooms. The bookkeeping section and 
private offices are in the back part of the 
building. The front is taken up by dis- 
play and stock space. 

Along the left wall, near entrance, sev- 
eral alcoves have been constructed, each 
finished in a different manner, so that a 
customer can see what a product will look 
like installed. The large stock of paints 
takes up the entire front part of the op- 
posite wall. Below the paint stock are 
builders’ and cabinet hardware stocks, 
also the nail bins. 

In the center of the floor are display 
racks and space where other merchandise 
can readily be shown. The wall space of 
this display room is covered with fir ply- 
wood paneling. A very attractive display 
was worked out as shown in an accom- 
panying picture. Over the sales desk 
colored glass pictures of homes were in- 
stalled, back of which electric lights were 
placed, making a very effective display. 

Mr. Smith’s private office is to the left 


(Continued on preceding page) 





Scale beam is well placed for ease 
of operation 
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OFFICE AND DISPLAY ROOM OF 
BEAVER LUMBER CO., AT EDGE OF 
KANNAPOLIS, N. C. 





A few weeks ago we had something to 
say in this department about old Ameri- 
can frontiers which were always synony- 
mous with the westward movement of 
farmers, ranchers, trappers and gold 
seekers, and the new 1939 streamlined 
frontiers which are synonymous only with 
industry and no respecters of direction. 
Our reflections were inspired by the mod- 
est impetus to growth and importance 
that is being given to the little West Vir- 
ginia town of Pineville because of the 
recent opening of a new mining operation 
in its vicinity by the Koppers company. 


KANNAPOLIS CONSTRUCTION IS 
QUICK BUT OF PERMANENT 
CHARACTER 


Now we are off on the subject of fron- 
tiers again, this time with a description 
of what is perhaps the penultimate in in- 
dustrial frontiers of the day. Not many 
miles north of Charlotte, N. C., lies Kan- 
napolis, home of the Cannon towel mills, 
and site of what is perhaps the most fev- 
ered building activity we have ever seen. 
We have witnessed the overnight growth 
of oil boom and gold boom towns and 
the mad haste to erect shelter that is al- 
ways a part of the picture—elementary 
shelter to house the rapid influx of work- 
men, speculators, developers and boom 
touts. There is always an ephemeral 
character to the wild building activity of 
the first few days. 

The scene in Kannapolis is similar in 
all respects except one. There is nothing 
ephemeral about the buildings or the 
building program. The homes that are 
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going up—maybe they can 
be numbered by the dozens, 
maybe by the hundreds; 
no one knows how many there are, and 
it would take three or four days to find 
out—are permanent, designed for beauty 
and utility, and built for people who have 
steady incomes and expect to stay for the 
rest of their lives. Lumber trucks, loaded 
and empty, are constantly on the go, and 
the sound of hammers on nails and wood 
beats a tattoo in all directions from morn- 
ing till night. 


TOWEL FACTORY EMPLOYS PRAC- 
TICALLY ALL POPULATION 


To call Kannapolis a village or a town 
or a city would be a mistake. It is not 
even incorporated. It has no corporate 
government of any kind. The only paved 
street is the Federal-aid highway that 
runs through the middle of the settlement. 
It does have schools and churches, the 
former provided by the county, the latter 
by groups of people who finance them. A 
resident remarked, “We build a new 
church every once in a while. We'll build 
a church for pretty near any fellow who 
comes here and proves that he’s got a 
spiritual message and a religious back- 
ground we can use.” 


At the edge of the settlement stands 
the massive Cannon towel plant with its 
large, light and airy office building and 
mills, where practically everyone in the 
community works at the production of 
towels. 


COMMUNITY IS WELL SOLD ON 
HOME OWNERSHIP 


We knew that Kannapolis boasted a 
lumber yard, the Beaver Lumber Co., so 
we looked in what experience has taught 
us are the favored places for lumber 
yards. That method is always easier than 
searching for a native who can give really 
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REALM of the 
RETAILER 


reliable directions. We found it a full 
three-quarters of a mile beyond the edge 
of settlement. Guy M. Beaver, president 
of the company, was away for the day, 
but we found Len Atkinson, who, it de- 
veloped, is the architect on the staff of 
the lumber company. 


“The principal reason for all this house 
building activity,” said Mr. Atkinson, “is 
that banks, realtors, contractors and lum- 
bermen have done an excellent job of 
selling people on the idea of owning their 
own homes. Most of the people here have 
had eight or ten years of steady employ- 
ment in the Cannon mills, and the Can- 
non people encourage building, and help 
their employees to obtain their own 
homes. I don’t suppose we have a half- 
dozen FHA loans in the whole commu- 
nity. We don’t need FHA. Local banks 
know the people they are dealing with, 
and they push building to the exclusion 
of everything else. When we take one of 
our prospects to a bank for a building 
loan, it doesn’t ask the man how he is 
going to pay. It asks him what terms he 
wants. 


DEALER DESIGNS HOMES; 
SUPERVISES BUILDING 


“We design all the houses we build, 
and prepare complete specifications for 
them. Then we follow through with reg- 
ular job inspections to be sure that con- 
struction is sound, and that the materials 
and equipment specified have gone into 
the jobs. The usual.run of houses here 
averages from $1,500 to $1,800, although 
we get some occasionally that run as high 
as $12,000 to $15,000. Most of our plans 
are simply alterations of stock plans. I 
can’t tell you how many we have under 
way at the present. I do know that we 
are serving fourteen contractors who have 
from two to eleven houses apiece under 
construction right now. These fourteen 
contractors do not include ourselves. We 
were forced into contracting some time 
ago in order to keep up with the demand 
for new homes. To run this yard with 
the business we are doing now we require 
55 people and a fleet of seven Ford 
trucks.” 

Last October the plant, located at that 
time near the center of activity, burned 
one night, and the loss was such as to re- 
quire complete rebuilding. The new site 





ONE OF SHEDS IN RECENTLY-CON- 
STRUCTED BEAVER LUMBER CO. YARD 
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THREE NORTH CAROLINA TOWNS | j 


THAT USE MODERN METHODS 


KANNAPOLIS Yard Is Kept Busy in Providing Housing 
for Huge Towel Plant's Employees -- SALISBURY Re- 


tailer Serves Farm Trade of Growing Livestock Center-- 


CHARLOTTE Dealer Has Adopted Package Selling 


was chosen with a view to providing room 
for expansion if conditions require it, 
and to place the company in the path of 
development. 

“Just to show you how much building 
has been going on here,” continued Mr. 
Atkinson, “one of the outlying sections 
of the community had two houses in it 
two years ago. Today there are 500 
houses there, In addition to two churches 
that we are about to start on, we have 
a large house that you might be interested 
in. This one is on an FHA loan, and the 
cost will be about $13,000. It will be a 
wood house all the way through, with 
10-inch Colonial siding, and composition 
shingles on the roof. It is 90 feet long, 
25 feet wide, and has a hot-water heating 
system. It was designed here in this of- 
fice, and complete specifications are a part 
of the plans.” 

Looking around the yard we found full 
stocks of all building materials except 
plumbing, heating and electrical. Sheds 
have wide driveways, and are so situated 
as to provide ample room for the maneu- 
vering of trucks. 

We had a double-edged motive in tak- 
ing a picture of a truck about to leave the 
yard with a load of material.’ One was 
to show the truck, and the other was to 
show C. E. Linker, who began his career 
with the Beaver Lumber Co. as a laborer, 
and is now yard foreman. We are satis- 
fied with the picture of the truck, but 
Linker’s face is almost half hidden by a 
rear-view mirror that must have sprung 
up just as we took the picture. 


CHARLOTTE YARD PUSHES 
PACKAGE SELLING 


C. R. Barber, of the Cathey Lumber 
Co. was our host in Charlotte, N. C. The 
firm is engaged in an advanced form of 
package selling of new homes. 

“We run a newspaper ad regularly,” 
said Mr. Barber, “an ad that features our 
plan service. We have a draftsman who 
makes complete plans and specifications 
for homes. A good portion of our busi- 
ness comes as a result of these ads. Peo- 
ple read them, and come in to see us, ask- 
ing us to prepare plans for them and turn 
them over to a good contractor. We have 





FLOOR PLANS OF $13,000 HOME DE- 
SIGNED AND BEING BUILT BY BEAVER 
LUMBER CO. 


several contractors 
we can recommend, 
and these get all of 
our business. 

“In order to protect ourselves, we do 
not make finished plans or give sketches 
to prospects until a deal is closed. With- 
out this restriction, we would probably 
find ourselves donating a lot of architec- 
tural service to people whose primary 
purpose is to shop around among several 
yards, buying a little material in each one, 
until they have accumulated a full bill. 
We do no contracting, and, while we do 
supervise the construction, the agreement 
is between contractor and customer. Most 
of the houses we build are in the $5,000 
and $6,000 class.” 

This yard is another illustration of 
what seems to be almost standard practice 
in that part of the country, to prepare 
plans, and to specify and direct the pur- 
chase and selection of all materials, while 
carrying all materials in stock except 
those belonging to the mechanical trades. 
After trading a lot of opinions on trends 
in the retail lumber and building material 
business, and discussing at more or less 
length the advantages to lumber firms of 
adopting some form of package selling 
suitable to the communities in which they 
do business, we left for Salisbury and the 
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VIEW OF ONE OF FLEET OF SEVEN 
FORD TRUCKS OPERATED BY BEAVER 
LUMBER CO. 





Goodman Lumber Co., of that city. 


SALISBURY RETAILER SERVES PROS- 
PEROUS FARM AREA 


Salisbury is in the midst of a rapidly 
developing agricultural area. Farmers 
are embracing the opportunity to capital- 
ize on the natural advantages of the coun- 
try for cattle raising, and a year or two 
ago had progressed far enough to war- 
rant the construction of a packing plant 
in the town. 

“T believe,” said E. A. Goodman, “that 
the day is not far off when this section 
will be devoted principally to cattle rais- 
ing. There are at least 35 or 40 dairy 
farms in the county now that specialize in 
selling raw milk to one creamery which 
distributes products to points as far away 
as Statesville and Lexington. Up till last 
year there was very little building in or 
near Salisbury, but it suddenly started on 
a good scale. Since then we have been 
building houses of all sizes up to $25,000, 
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although most of them are in the low- 
price class. Naturally, with the change 
that is taking place on our farms, a lot 
of this building of new houses has been 
out in the country, particularly for the 
farmers who live on paved roads. Up to 
date we have had very few good barn 
jobs, but they are beginning to develop, 
and the next few years should see a lot 
built.” 

Small houses average $4,000 to $5,000 
in cost, and, in the colored areas, $1,000 
to $1,500. The small, elementary houses 
going up in the colored sections have sur- 
face toilets and no sewage system or 
running water. Generally, they are built 
in slack times for sale. Salisbury is a rail- 
road center, a county seat, and a rapidly 
developing market .center. The company 
carries thirty-four different lines of ma- 
terial. 
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The following letter has been 
received from the P. M. Barger 
Lumber Co., Inc., Mooresville, 


N. C.: 


“Please refer to your July 1, 
1939 issue, pages 34 and 35— 
‘Realm of the Retailer.’ You have 
some very attractive pictures, and 
interesting stories about several 
dealers whom we know quite well. 
However, you got your story 
slightly mixed by using the name 
P. M. Barger Lumber Co. rather 
than Barger Bros. Barger Bros. 
own the business including real 
estate and building. They rent 





TWO ORGANIZATIONS ARE DISTINCT 


office space to P. M. Barger Lum- 
ber Co., which is strictly a whole- 
sale organization selling lumber, 
shingles, lath and millwork to the 
retail lumber dealers in this terri- 
tory. Perhaps it might be well 
to issue a correction in your next 
issue, as those not so well ac- 
quainted with the difference be- 
tween Barger Bros. and P. M. Bar- 
ger might become somewhat con- 
fused. We regard Mooresville as 
our home office, but we have a 
branch office in Washington, D. C., 
managed by our vice president, 


Paul B. Kern. P, M. Barcer.” 

























& The Schillig-Scott 
© Lumber Co., Ster- 
= ling, Colo., has a de- 
partment that is ren- 
dering real service to 
EF. the people of its city 
ee who wish to build a 

home. Speaking 
#8) of this department, 
aay James F. Scott said: 


i; emi 


“When a man 
comes to us and 
James F. Scott ‘tates that he is 


thinking of building 
we at once set about to learn what type of 
house he has in mind, how much he ex- 
pects to pay for it, and other facts. Maybe 
he brings a picture of a house that he has 
cut from some magazine or other publi- 
cation. When we have learned all we can 
from him we go to work. 

“This work consists of preparing a 
booklet, which contains a drawing of the 
house as it will appear when finished, 
with necessary floor plans and all speci- 








YARD IS ATTRACTIVE AND 


WELL ARRANGED 


fications. Some of these booklets, which 

are bound, have thirty or more pages.” 
This work gives the man just about a 

perfect picture of what he has in mind, 





This photograph 
shows lawn furniture, 
as well as a type of 
fencing, on display. 
People passing by 
see it and as a result 
many sales from this 
stock are made that 
otherwise would not 
have been secured. 
This display is 
changed from time to 
time 





and it also enables him to go over the 
matter with his wife and other members 
of the family. Suggestions from mem- 
bers of the family are considered and 





In one corner of the 
salesroom, as shown 
in the photograph, is 
a small structure that 
resembles a _ house. 
The front is of frame 
construction, painted 
white. The side shows 
other types of exte- 
rior construction. First 
comes a stucco finish, 
which is followed by 
brick 





often changes are made to give the family 
just the house they want for their home. 

If the lumber and other building mate- 
rials are purchased from the Schillig- 





Scott Lumber Co. no charge is made for 


the service. If, however, for one reason 
or another, the order is placed with an- 
other yard, the Schillig-Scott firm charges 
$40 for the plan and specification service. 

This lumber company has a plant that 
is a credit to the industry. During the 
summer months the lawn in front of the 
office building is used to display items 
sold at the yard. 

The interior of the office and salesroom 
is such as to attract attention and gives 
the firm good publicity (see cut). 

In another corner of this room are ar- 
ranged built-in items, while at the right 
(in the photo) can be seen the counter 
that houses the outer office section. A 
paint display makes up the other corner 
of the salesroom. 

The Schillig-Scott Lumber Co.’s yard 
is a good example of what can be done 
by attractive arrangement and utilizing 
opportunities to give good display to the 
merchandise offered. 
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Amemcanfiumberman 


Florida-Alabama Group 
Studies Co-relation of Logging Opera- 
tions With Pulpwood Harvesting 


. 


Part of crowd attending meeting of Southern Pine Loggers of West Florida-South 
Alabama area in Brewton, Ala., June 22-23 


Brewton, ALA., July 10.—At the fourth an- 
nual meeting in Brewton, Ala., June 22-23, of 
the Southern Pine Loggers for the western 
Florida-southern Alabama’ area, T. B. Davis, 
logging superintendent for W. T. Smith Lum- 
ber Co., Chapman, Ala., was elected chairman ; 
M. C. Leach, of the Alger-Sullivan Lumber 
Co., Century, Fla., vice chairman, and B. M. 
Lufburrow, Southern Pine Association forester, 
secretary. 

The loggers were welcomed by Mayor David 
B. Miller, of Brewton, and Edw. A. Hauss, 
president of the Alger-Sullivan Lumber Co., 
host to the group. Mr. Davis, in the absence 
of R. H: Cobb, served as’ chairman. 

Upon loggers rests the responsibility of 
whether or not the companies make money, 
declared Mr. Lufburrow, in a short talk on 
simplicity of practical forestry. The first essen- 
tial of any forestry program is adequate forest 
fire control, he said. The next vital step is 
to ascertain the amount of timber standing; 
annual log drain should not exceed the growth. 
The selection of trees to be cut, he pointed out, 
is a factor determinable by the market to be 
served. 


Hold Banquet; Inspect Operations 


Informal discussion of operations of Southern 
Kraft Corp., Mobile, Ala., was given by J. E. 
McCaffrey, its forester, who referred to the 
tact that a little over two years ago the com- 
pany discovered some of its timber on 750,000 
acres in Arkansas and Louisiana had grown 
into sawlog size, and much was in need of 
thinning. After conferences among various 
company officials the Woodlands Division was 
given permission to start a selective cutting 
program. Cursory examination showed about 
600 million feet suitable for sale. “Last year 
we cut approximately 100,000,000 feet in Louis- 
lana and Arkansas. We marked the trees which 
we wanted out. The sawmills cut them and 
we followed up, marking again where trees 
Were necessary to take out, such as thinnings 
etc. This has worked out satisfactorily, be- 
cause most of the people have come back for 
more. In a number of instances mills which we 
have sold would have been cut out by this time 
had it not been for the timber which they 


have been able to purchase from us. Three 
mills are going on a sustained-yield basis as 
a result of our co-operative timber policy. We 
are operating on a sustained-yield basis. I am 
very glad to say that our people are ready and 
willing to work with sawmill people in other 
sections. We are planning similar operations 
in North and South Carolina, Florida, Alabama 
and Mississippi. I can speak for my own com- 
pany and the pulp industry as a whole in 
stating that we are now ready to co-operate 
with sawmill operators, especially those who are 
trying to operate on a sustained-yield basis. We 
sold sawlogs to people who know how to cut 
them.” 


Taxes and Legislation Discussed 


Better administration of ad valorum tax laws, 
and more uniform valuations of timberlands, are 
needed, according to C. F. Evans, assistant 
U. S. regional forester, Atlanta, Ga., in speak- 
ing on “public benefits through equitable taxa- 
tion.” The yield tax never worked out very 
well, he said. 

A review of the legislative situation in Ala- 
bama was given by Julian F. McGowin, chair- 
man of the committee on laws. Pending legis- 
lation includes severance tax, load limit for 
trucks, fire and timber theft laws, stock laws, 
limitation of time on timber leases where not 
specified. He referred to efforts to bring about 
fair, uniform assessments. 

There followed a general discussion of sever- 
ance tax laws in which C. A. Gillett, of Sea- 
board Air Line Railway, Mr. McCaffrey, and 
Harry Lee Baker, Florida State forester, took 
part. One thought expressed was that it is 
unfair for owners to have to pay for putting 
out fires that- someone else starts. 

“It pays to use- good trucks,” stated T. B. 
Davis, chairman of the committee on logging, 
in discussing that subject. Mr. Davis advised 
against the use of old trucks as “not much 
good.” In the general discussion, Mr. Davis 
said the contractors’ price was set- upon exami- 
nation of the timber tract and conditions under 
which the work would be performed. It was 
generally agreed that the smallest footage to 
the acre that should be standing before attempt- 
ing to log ranged from 800 to 1,000 feet. 
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T. B. Davis (left), newly elected chairman; 


and M. C. Leach, vice chairman 


W. S. Daniels, of Scotch Lumber Co., Ful- 
ton, Ala., said it does not cut anything it does 
not have an order for. 


H. G. Huggins, of Jackson Lumber Co., 
Lockhart, Ala., brought forward the subject of 
log scales. 


Those named to serve on the nominating com- 
mittee included J. H. Jones, Alger-Sullivan 
Lumber Co., chairman; Brook Lambert, T. R. 
Miller Mill Co., and H. G. Huggins, Jackson 
Lumber Co. Those on the resolutions com- 
mittee were Julian McGowin, W. T. Smith 
Lumber Co., chairman; W. E. McHaney, 
Scotch Lumber Co., chairman; Brooks Lambert, 
T. R. Miller Mill Co. 


Hold Banquet; Inspect Operations 


James H. Jones, of the Alger-Sullivan Lum- 
ber Co.,. presided as toastmaster at the annual 
banquet, held in the evening. Brooks Toler, 
the new Alabama State forester and speaker of 
the evening, was introduced by Harry Lee 
Baker, Florida State forester. Mr. Toler dis- 
cussed the studies that had been made of the 
forestry division with a view toward its re- 
organization. Prof. H. C. Newins, head of the 
forestry school, University of Florida, spoke 
briefly, as did H. G. Harold, of Escambia Mill 
Co., Brewton, Ala. 


Approximately fifty men composed the party 
that made a five-hour tour of the Alger-Sulli- 
van logging and turpentining operation on the 
morning of June 23, terminating with an elab- 
orate luncheon served at Camp No. 8 with Mr. 
Hauss as host. 





B. C. Gets Half Million Feet of 
Grays Harbor Pine Logs 


ABERDEEN, WASH., July 8—Five hundred 
thousand feet of Grays Harbor pine logs cut 
in the Lake Quinault district, near here, by the 
Polson Logging Co., were shipped to Victoria, 
B. C., from here last week aboard the barge 
Nisqually. It was the largest single shipment 
of logs from here to British Columbia in some 
time. 
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Amemcanfiumberman 


Appalachian Manufacturers’ 


Summer Meeting Combines 
Business and Recreation 


CINCINNATI, Onto, July 11—The summer 
meeting of the Appalachian Hardwood Manu- 
facturers (Inc.), was held, here, today, at the 
Hamilton County Golf and Country Club, with 
J. J. Linehan, Mowbray & Robinson Lumber 
Co., Cincinnati, president of the National Hard- 
wood Lumber Association, as host. The morn- 
ing business session, presided over by E. L. 
Boyd, Virginia Hardwood Lumber Co. (Inc.), 
Tazewell, Va., president of the Appalachian 
group, adjourned at 12:30 o’clock for luncheon. 
The afternoon was devoted to the association’s 
second golf tournament over the club’s cham- 
pionship course. Members of the Lumbermen’s 
Golf Association of Cincinnati also competed 
in the tournament for blind bogey prizes. J. 
C. West, J. C. West Lumber Service Corp., 
Cincinnati, acted as chairman of the tourna- 
ment committee and also presented the prizes. 
Several of the association members, together 
with the officers and President Linehan and 
Secretary John W. McClure of the NHLA, 
remained at the club for dinner and a round 
table discussion. ~ 

At the opening of the business session, Presi- 
dent Boyd, on behalf of the group, expressed 
appreciation to Mr. Linehan, who, in response, 
offered those in attendance, “open house” privi- 
leges. 


Value of Statistics 


J. C. West, reporting production, sales and 
shipping statistics of the Appalachian mills, ex- 
pressed the opinion that with sales and ship- 
ments ahead of the corresponding period a 
year ago, manufacturers should feel encour- 
aged. He decried the costly practice of ignor- 
ing facts which statistics show, in the matter 
of allowing prices to skid, particularly at times 
when every condition points toward higher 
prices, which of necessity must now be ob- 
tained if hardwood producers are to realize 
even cost on their production. 

Production, sales and shipment statistics for 
Appalachian Hardwood mills by quarters were 
given by Mr. West, as follows: 

First quarter, 1938, 44,000,000 feet cut, 
38,000,000 feet sold, 39,000,000 feet shipped; 
second quarter, 1938, 42,000,000 feet cut, 
34,000,000 feet solid, 35,000,000 feet shipped. 
First quarter, 1939, 45,000,000 feet cut, 52,000,- 
000 feet sold, 52,000,000 feet shipped; second 
quarter, 1939, 51,000,000 feet cut, 51,500,000 
feet sold, 52,700,000 feet shipped. Comparing 
the first half of 1939 with the same period 
of 1938, shows a gain in production to 96,000,- 
000 feet over 86,000,000 feet; a gain in sales 
to 104,000,000 feet over 72,000,000, and a gain 
in shipments to 105,000,000 feet over 75,000,- 
000 feet. 

Following Mr. West’s report, the meeting 
was thrown open for discussion of market con- 
ditions. It was the consensus of opinion that 
while the larger hardwood mills are observing 
the provisions of the Wage-Hour Law, at least 
fifty percent of the small mills are operating 
logging crews on a dawn to dusk schedule, 
running sawmills on heavy schedules, and pay- 
ing as little as 10 to 12 cents an hour in many 
instances. It was pointed out that the Wage- 
Hour Law is highly impractical for both large 
and small mills. If the small mills observed 
the law it would soon force them to shut down, 
while on the other hand running unrestricted 
as they are at the present, these mills furnish 
competition which cannot be met by the larger 
mills operating in compliance with the law. 


One producer expressed the opinion that no 
more than ten percent of the circular mills in 
the Appalachian and Southern region are pay- 
ing social security taxes or observing the 
Wage-Hour Law. There was much comment 
favoring a change of administration at Wash- 
ington and a determination on the part of in- 
dividual manufacturers to stiffen prices so that 
a fair profit may be obtained. 


Trade Promotion Activities 


H. E. Everley, trade promotion manager of 
the AHMI, reported that during the second 
quarter of the year his department has been 
giving considerable attention to the promotion 
of hardwood wall paneling to demonstrate the 
feasibility of manufacturing and marketing a 





standardized, quantity-produced type of ran- 
dom board paneling, and to show that this 
product is an excellent medium through which 
a large quantity of Appalachian hardwoods can 
be moved, provided lumber users best equipped 
to produce this stock will place it on the 
market and give it the merchandising thought 
and effort it deserves. 


Early this year a car of hardwood panel- 
ing, manufactured in accordance with designs 
developed by the association and approved as 
national standards by the United States Bureau 
of Standards, was shipped to Cincinnati. It 
was given wide publicity and much interest 
was manifested in the product, resulting in in- 
quiries from dealers in Ohio and many neigh- 
boring States. 

Installations of hardwood paneling have been 
varied in nature, including use in residences, 
offices of lumber dealers, stores, etc. The 
variety of purposes for which the stock panel- 
ing is being used and for which it is being 
considered demonstrates its flexibility from a 
standpoint of application and indicates the 
broad field in which it can be marketed. Deal- 
ers, builders and architects have been wholly 
favorable in their reception of hardwood panel- 
ing. Architects are interested in the new panel- 
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ing because of its flexibility. They recognize 
it as an excellent medium for creating inter- 
esting and pleasing interiors and for giving 
clients a wide latitude in choice of panel wall 
effects at a small additional cost. Builders 
are interested in the paneling because it can 
be applied easily and economically with little 
waste in time and material. As a stock item 
it can be obtained on short notice and can 
be used in old as well as new construction. 

Custom planing mills claim that the avail- 
ability of packaged panel stock and mouldings 
will enable them to give their customers prompt 
service and because of low cost, allow them to 
supply the product for use, where otherwise 
plain walls would have to suffice. 

Lumber yards which have no planing mills 





They had a reason to 
grin—for they were the 
prize winners in the golf 
tournament staged by the 
AHMI at its summer 
meeting. From left to 
right —W. E. Berger, 
Ashland, Ky., low gross 
and blind bogey; E. P. 
Vaughn, Knoxville, Tenn., 
low net; J. B. Moore, 
Ellamore, W. Va., run- 
ner up low net; Luther O. 
Griffith, Huntington, W. 
Va., runner up low gross 





welcome the opportunity to sell stock panel- 
ing because it allows them to increase their 
volume of business in addition to rendering 
customers a broader service. The generally 
favorable reception which has been accorded 
this new product by all groups of the building 
industry in the Cincinnati area, where it was 
first shown, offers convincing evidence that it 
has real merit; that it offers sufficient market 
possibilities to warrant its manufacture by those 
lumber mills best equipped to produce this 
product and to merchandise it with the energy 
and confidence it deserves, and that it is an 
excellent medium through which a considerable 
quantity of Appalachian hardwoods can be 
moved. 
The Answer—New Uses 


Secretary McClure of the NHLA described 
conditions in the hardwood industry today as 
unparalleled with respect to restrictions, taxes 
and other factors which “duck the operator’s 
head under the water every time he manages 
to come up for air. A change of Adminis- 
tration won’t solve all of our problems,” he 
said, “although we do need to be left alone. 
New industries with new products now con- 
stitute great competition because these indus- 
tries have adjusted themselves to the times and 
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we haven't. To avoid being at the end of the 
procession, we must bring the necessary new 
ideas into our industry so that we can offer 
prodyicts to suit the tastes of buyers and meet 
present marketing conditions. The introduction 
of solid hardwood wall paneling is one of the 
phases which we have pushed ahead. We might 
also apply the character marked idea to flooring 
as well as in panels and in furniture. The 
idea of grades with ‘clear’ as a base seems 
to be a fallacy. We scale down in price be- 
cause of the characteristics of wood, instead 
of depending wholly on the utility and appear- 
ance as long as the wood is sound.” 

In line with new ideas, new products, etc., 
Mr. McClure advocated a study of the condi- 
tions within the industry by a trained mer- 
chandising counsel in order to ferret out the 
weak spots and bring to the fore possible uses 
and new markets. In closing, he urged all 
Appalachian manufacturers to attend the an- 
nual meeting of the NHLA to be held at Balti- 
more this fall. 


Important Resolutions Adopted 


Resolutions adopted at the meeting called 
attention to the necessity of investigation of 
the practices of the National Labor Relations 
Board, and sought support of Resolution 229 
offered in the House for this purpose; voiced 
opposition against any plan for socialization of 
industry, such as the unwise procedure of in- 
discriminate Government insured loans to small 
business; asked that Wage-Hour changes, due 
to become effective October 24, be postponed 
because any further increase in wage levels and 
shortened hours would be utterly disastrous to 
the lumber industry, bringing about bankruptcy 
and further unemployment; asked defeat of the 
O’Mahoney anti-monopoly bill, describing it as 
“a punitive measure which would further re- 
strict industry from working out its own prob- 
lems.” 


Amencanfiunberman 


The Winnahs! 


Well fortitfied or handicapped, as the case 
may have been—due to “seconds” at luncheon, 
the association’s divot diggers enjoyed a full 
afternoon’s entertainment on the superlative 
golf course. Prizes, with the exception of blind 
bogey, were offered to out of town players 
only. Low gross as well as bogey was won 
by W. E. Berger, Dawkins Lumber Co., Ash- 
land, Ky., who had an 88. He was awarded 
a traveling bag, donated by President Boyd. 
A ship’s wheel barometer, donated by Mow- 
bray & Robinson Lumber Co., Cincinnati; for 
low gross runner-up, was won by Luther O. 


4\ 


Griffith, Griffith Lumber Co. (Inc.), Hunting- 
ton, W. Va., who had a 99. E. P. Vaughn, 
Vestal Lumber & Mfg. Co., Knoxville, Tenn., 
won low net, with a score of 82. The low net 
prize, an electric percolator, was donated by 
J. C. West, J. C. West Lumber Service Corp., 
Cincinnati. J. B. Moore, Moore, Keppel & 
Co., Ellamore, W. Va., was runner up for low 
net with an 86 and was awarded an electric 
clock, donated by E. M. Bonner, secretary- 
treasurer of the Atlas Lumber Co., Cincin- 
nati. Medal for the entire group playing, a 
79, was turned in by T. M. Mulvaney of the 
United States Plywood Corp. 


Roofer Manufacturers Discuss Current Conditions 


CotuMBus, Ga., July 11—A general round- 
table discussion of market conditions, weights, 
moisture content and grade marking of lum- 
ber featured the regular meeting of the Roofer 
Manufacturers’ Association (Inc.) held here 
at the Ralston Hotel today. 

There was also speculation regarding the 
further effect on the industry of the still higher 
wages for labor to be paid after Oct. 24, un- 
less some action is taken by Congress to defer 
the next step-up under the Wage-Hour act. 

Members of the association have contended 
that under the existing Act and prevailing 
freight rates, production costs are around $15 
a thousand, and wholesalers told of a poor de- 
mand at present for roofers at more than $15 
to $15.50. They predicted the usual August 
dullness in the market. 

Wholesalers who spoke were C. C. Arnett, 
of Macon, Ga., agent for Halligan & McClel- 
lan, of New York, and E. L. Cook, Columbus. 
In connection with a discussion of RMA grade 


marking, they stated they found the price dif- 
ferential to be around 50 cents. 

Following a brief executive session, Secre- 
tary W. R. Melton stated that the next meet- 
ing here was set for Aug. 15, but that one 
might be called earlier. J. H. Starr, of At- 
lanta, president, presided. 

The meeting concluded with the usual lunch- 
eon at the hotel. Visitors reported minimum 
operations at the mills, due to the small margin 
of profits and the general laxity in demand. 
Excessive rains during recent months are re- 
ported to have hindered logging operations. 





Forestry Office Moved 


CoLumBus, OHI0, July 10.—The local office 
of the Central States Forest Experiment sta- 
tion is now at 90 West Tenth Avenue, it is 
announced by Ralph K. Day, acting director. 
The office formerly was at 103 Fifteenth Ave- 
nue. . 


Real Benefits Received at Northeastern’s First 
Grading School, on White Pine 


New York, N. Y., July 10.—The first grading 
school sponsored by the Northeastern Lumber 
Manufacturers Association (Inc.), was held at 
the M. S. Hancock mill and yards at Casco, 
Me., on June 9 and 10. The idea was enthusi- 
astically received by twenty-five lumbermen, in- 
cluding mill owners, operators, surveyors and 
inspectors. The large stock of pine placed at 
disposal of the association by the courtesy of 
the Messrs. Hancock, Senior and Junior, gave 
all concerned an excellent opportunity to ob- 
serve the way pine should be graded under 
Northeastern association rules. Charles M. 
Riley acted as chief inspector. 


Two views of Grading School of Northeastern 


The first day was given over to a thorough 
explanation of the rules and their application to 
all thicknesses up to and including 12/4 stock. 
An almost constant stream of intelligent ques- 
tions helped to make the session thoroughly 
interesting and instructive. 

The second day was given over to test inspec- 
tions. The real interest of everyone in “trying 
his hand” at what he had seen done the day 
before, and in many cases studied in the mean- 
time, resulted in the extremely high average test 
rating of 88 percent with two perfect scores of 
100 percent. 

As an indication of its value, one of the class 


voluntarily told Secretary R. E. Broderick that 
the clinic was worth $1,000 to him. Many 
others admitted that they had unknowingly been 
“sweetening” their shipments by almost one full 
grade. Avoidance of this sort of thing means 
real money in a shipper’s pocket. Better inter- 
pretation and application of the rules will result 
in a more uniform grade of lumber, a square 
deal for the customer, and a great help toward 
strengthening northern white pine markets. 

More grading schools will be held in the 
future on spruce and hemlock as well as pine. 

he fine response to the first one is most 
encouraging. 





Lumber Manufacturers’ Association (Inc.), at Casco, Me. 
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A system for selling new homes was 
instituted four years ago by W. E. Hume, 
manager Georgia Lumber Co., Bluefield, 
W. Va., and he developed it to such a 
point of efficiency and popularity in the 
community that in 1938 the company de- 
signed, sold and supervised the construc- 
tion of 52. The company was started 
shortly after the Spanish-American War 
by a Georgian who moved to Bluefield. 
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MAKES IT EASY 
TO BUY A HOME 


The concern went through all the normal 
changes that have attended the develop- 
ment of modern lumber yards, and was 
in most respects a little in advance of the 
general average. Mr. Hume, installing a 
plan for package selling of the complete 
home, was no exception to his predeces- 
sors. He was somewhat ahead of the 
general change that was taking place. 


Setting Up Organization 
for Selling of Homes 


“We saw the need,” said Mr. Hume, 
“of setting the lumber yard up as the 
selling force for the home-building busi- 
ness, and realized that a home can be 
built for a pre-determined amount of 
money provided a company has the man 
power, properly equipped with experi- 
ence, to do the job; we had no difficulty 
getting the right men. Our contractors, 
with whom we have always been on most 
friendly terms, needed nothing more than 
an explanation of what we had in mind 
to be convinced that the plan would net 
them more business under better competi- 
tive conditions than they had ever had 
before. I got Mr. Gillion, who has had 
years of experience as a successful con- 
tractor. He is in charge of preparing 


plans and specifications, estimating costs 
and supervising the work in the field. 
In addition to Mr. Gillion, our plan re- 
quires an estimator and designer for mill- 
work, two architectural draftsmen, and a 
working arrangement with an attorney. 


Find What Customer Can Spend— 
Show Him What He Can Get 


“Our first moves in the development 
of a likely prospect are to get credit and 
income reports through the attorney, and 
to prepare in Mr. Gillion’s department 
some suggestions for a house along the 
lines the prospect has in mind. In a 
short time the attorney reports to Mr. 
Gillion the amount of money the cus- 
tomer can borrow, based on the investi- 
gation which has been made, and Mr. 
Gillion then tells the customer how much 
money he can spend, and about the kind 
of house he can get for the amount. With 
everybody in possession of the facts up 
to this point we spend about two hours 
making preliminary sketches from which 
we can determine whether the kind of 
house agreed upon can be built for the 
money available. We know what the 
material will cost, and get an approxi- 
mate labor estimate from a contractor. 


SPECIFICATIONS THAT SHOW USE TO BE MADE OF EVERY ITEM 


6 pes. 2x10—16 D4S No. 2 pine 4 Windows 28x28—2 Its.—1% CR. SS. 1 I.S. door frame 1/6x6/8 jbs. %x5% 
62 pes. 2x10—14 D4S No. 2 pine 4 Sets B&Btr. pine trim back band Bé&btr. pine 
2 pes. 2x10—12 D4S No. 2 pine 4 Sets weights and cord 2 Sets B&btr. pine trim back band 
11 pes, 2x10—10 D4S No. 2 pine 1 Window frame 24x20—2 _ Its.—9” 1 door 1/6x6/8—1% 1 pan. Superdor 
30 pes. 2x8—14 D4S No. 2 pine wall 1 Access door frame 1/6x2/0 pine 
35 pes. 2x8—12 D4S No. 2 pine 1 Window 24x20—2 lts. 1% CR. SS. 1 Set pine trim 
13 pes. 2x8—10 D48S No. 2 pine 1 Set B&Btr. pine trim back band 1 Door 1/6x2/0—1%—1 pan 
48 pes. 2x6—22 D4S No. 2 pine 1 Set weights and cord 1 1.8. door frame 2/8x6/8 joe, 
20 pes. 2x6—12 D4S No. 2 pine 2 —* frames 20x28—2 Its.—9” . a pS “<r pine a 
i 2x4— wa Set No. com. pine trim 
tS pen, aus to DIB Ne. 5 ee 2 Windows 20x28—2 Its—1% CR. SS. 1 
60 pes. 2x4—10 D4S No. 2 pine 2 Sets red gum trim back band 100 lin, ft. 1x6 base red gum 
210 pes. 2x4—8 D4S No. 2 pine 2 Sets weights and cord 100 lin. ft. 1x4 base mould gum 


1200 ft. Subfloor 

190 ft. No. 1 com. pine flooring kitchen 
and bath 

950 ft. select oak flooring 2%” face . 

300 ft. 1x6 T and G basement D4S (Note: 
No. 2 pine 2 It. 

580 ft. — T and G attic floor D4S 
No. pin 

2000 1. Sheathing D4S No. 2 pine 

450 ft. Storm siding D4S No. 2 pine 

400 L. Ft. 1x3 bridging rough oak 

1 pe. 4x6—8 porch plate No. 1 pine 

17 sqs. 210 lb. asphalt shingles 


Doors: 
1 O.8. door frame 2/10x7/0—9” wall 


bobo 


60 ft. 


Window frames 14x16—2 Its. jbs. 
5% stucco wall 
Windows 14x16—2 Its. 
Sets weights and cords 
No trim figured for 14x16— 
windows.) 


0.8. Cornice: 


115 lin. ft. 1x2 No. 1 com. pine 

150 lin. ft. 1x6 No. 1 com. pine 

80 lin. ft. 3” water cap 

80 lin. ft. 3” mould 

12 Gable brackets 18x18’—2x4 stock 

1 6x6 box col. 

%x3% No. 1 com. pine beaded 
clg. exposed porch sheathing 

140 lin. ft. 4” mould 


1% CR. SS. 


Basement Stairway: 


12 pes. 1x8—3 ft. No. 1 pine 
11 pes. 5/4—11% 3 ft. No. 1 pine 
1 pe. 5/4x3% 3 ft. rbt pine 


Stairway to Attic: 


7 ft. 3 cap and base 
Closet Shelving: 


200 lin. ft. 1x6 base B&btr. pine 
300 lin. ft. Oak base shoe 

1 Mantel Curtis 6055 red gum 

1 Set kitchen cabinets B&btr. pine 


13 pes. 1x8—3 ft. No. 1 pine 
12 pes. 5/4x12—3 ft. No. 1 pine 
2 pes. 1x10—16 ft. No. 1 pine 


Brickwork: 


8000 face brick 

1700 4x8x12 back-up tile 

1200 com. brick 

50 fire brick 

50 red pressed brick 

"xd M 34 lin. ft. 8x12 flue lining 

10 sq. ft. 4x4” red quarry tile 
50 bags cement 


Door 2/8x6/8—1%—5 X pan. fir 50 bags Mason’s lime 


9 yds. brick sand 
2 chimney pots Hollywood K — No. 
813 


4 steel basement sash 10x20—3 Its. 
12 glass 10x20 D.S 

2 4” basement stanchions 7 ft. 

4 C.I. foundation vents 6x8 

1 No. 19 Donley coal chute 

1 8x10 clean out door 

1 5x7 ash dump 

1 No. 236—36” fireplace damper 
15 formed steel lintels—3%x3% 4/0 
10 formed steel lintels 314%4x3% 3/6 
4 formed steel lintels 3144x3% 3/0 

4 formed steel lintels 3142x4% 7/0 


Rough Hardware: 


2 Kegs 16-d com. nails 
Keg 8-d com. nails 

1 Keg roofing com. nails 
50 lbs. 8-d flooring nails 
100 Ibs. mixed nails 


Garage: 





1 Set red gum trim back band 2 pes. 1x12—3 ft. 6 No. 1 com. pine 1 
1 Door 2/10x7/0—1% Morgan 3845 Imside Finish: 1 Lo 1x12—4 ft. 6 No. com. Sine 

1 It. DS W. pine 3 1.8. door frames 2/6x6/8 jbs. %x5% 5 pes. 1 ft. x 18”—2/0 No. 1 com. 
1 0.8. door frame 2/8x6/8—9” wall red gum pine 
1 Set B&btr. pine trim back band 3 sets red gum trim back band 5 pes. 1x18”—2/6 No. 1 com. pine 
1 door 2/8x6/8—1% N.D. 537 fir 3 Sets B&Btr. pine trim back band 1 pe. 1x5—10 ft. No. 1 com. pine hook 
1 O.8S. door frame 2/8x6/8—10” con. 3 Doors 2/6x6/8—1%—1 pan. Super- strips 

wall : ' dor—red gum 2 pes. 1x5—8 ft. No. 1 com. pine hook 
1 Set No. 1 com. pine trim 1 LS. door frame 2/4x6/8 jbs. %x5% strips 
1 door 2/8x6/8—1%—5 X pdn. fir red gum 5 pes. 1x2—5 ft. No. 1 com. pine 
Windows: 1 Set red gum trim back band cleats 

ws 1 Set B&Btr. Pine trim back band 5 pes. 1x2-——-8 ft. No. 1 com. pine 

1 ~—_ ve frame 28x28—2 Its. 1 Door 2/4x6/8—1%—1 pn. Superdor cleats 

—9” wa red gum and ering: 
1 Set twin trim red gum back band 2 1.8. door frames 2/6x6/8 jbs. %x5%4 Lathing Plast $ 
2 Windows 28x28—2 Its.—1% CR. B&Btr. pine 2700 ft. rock lath 
2 Sets weights and cord 4 Sets B&Btr. pine trim back band 50 bags hair fibre plaster 
1 Twin window frame 24x28—2 Its. 2 Doors 2/6x6/8—1%—1 pan. Super- 6 bags calcine 

—9” wall dor 2 bags fin lime ’ 
1 Set twin trim red gum back band 2 1.8. door frame 2/4x6/8 jbs. %x5% 3% yds, sand (Wytheville) 
2 Windows 24x28—2 Its.—1% CR. SS. B&Btr. pine 3 pes. expanded metal cor. bead 8 ft. 
2 Sets weights and cord 4 Sets B&Btr. pine trim back band No. 1-A—26-Ga 
1 Window frame 34x16—2 Its. 9” wall 2 Doors 2/4x6/8—1% 1 pan. Superdor St . 
1 Window 34x16—2 Its—1% CR. SS. 4 1S. door frames 2/0x6/8 jbs. %x5% soe 
1 Set B&Btr. pine trim back band B&Btr. pine 41 yds. 3.4 metal lath 
1 Set weights and cord 8 Sets B&Btr. pine trim back band 3 bags cement 
4 Window frames 28x28—2 Its.—9” 4 doors 2/9x6/8—1%—1 pan. Super- 2 bags fin lime 

wall dor % yd. sand 


4 pes. 2x8—10 D4S No. 2 pine 

2 pes. 2x8—12 D4S No. 2 pine 

5 pes. 2x4—10 D4S No, 2 pine 

3 pes. 2x4—12 D4S No. 2 pine 

26 pes. 2x4—8 — No. 2 pine 

450 ft. Sheathin 

4 Sqs. asphalt ahingto 210 Ib. 

2900 face brick 

2900 common brick 

23 bags cement 

23 bags Mason’s lime 

2% yds. brick sand 

formed steel lintels 3144x314%4—3/6 
sos - ll donee ft—18 and 9.8 
—tl1 

yds. 3.4 metal lath 

Window frames 24x20—2 Its. 9” 
wall 

Windows 24x20—2 Its.—1% CR. 
Wilson sectionfold Overhead Door 
8x7/0—Open for glass 

glass 16x20 DSA 
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Amemcanfiumberman 


By Protecting Against Over-Buying, Con- 

trolling Construction Through Specifications, 

Watching Its Progress and Superintending 
Payments—Retailer Satisfies Customers 


“At this stage we call in the customer, 
and show him the plans, the prices and 
the estimates. The draftsmen then make 
complete working drawings and plans, 
and specifications are written. We have 
another meeting with the customer, and 
iron out all of the bugs to eliminate the 
possibility of any extras. We lose no 
time, because everyone in our organiza- 
tion knows exactly what he is doing. We 
make the cost of the house conform to 


| the amount of money available, and we 


get a complete understanding with the 
customer. We want him to know the 
whole story, including all of the cost de- 
tails. If we can not have complete agree- 
ment and understanding all the way 
around, we do not take the work. One 


| other thing we insist upon is that the 


house be of a type that will get FHA 
approval. Thus, when the plans come 
out complete with specifications, only a 
few minutes is required to get approval.” 


Original Plans Co-ordinate 
Customer's Desires and Finances 


The two draftsmen in the employ of 
the company are young high school grad- 
uates with natural ability which Mr. Gil- 
lion develops. Little or no use is made 
of stock plans or plan books, and prac- 
tically all of the house designs used are 
originated in the office of the company. 

“This procedure,” said Mr. Gillion, “en- 
ables us to keep a man within the bounds 
of what he can afford, and generally it 
entails no more work than using stock 
plans. The customer always wants 
changes in stock plans, and making the 
changes costs about as much as develop- 
ing original plans from scratch. Know- 
ing as we do what the customer wants to 
spend and can spend, we can prepare our 
preliminary plans to come very close to 
the amount of money that is going to be 
available. On these preliminary plans 
we show a complete list of materials, ex- 


cept plumbing, heating and_ electrical,: 


that will be required to build the house.” 


Method of Contracting Assures 
Buyer He's Getting Fair Deal 


There are eight or nine contractors in 
Bluefield that the company’s experience 
has shown it can work with safely. When 
plans are finished, and complete specifica- 
tions drawn, including materials and 
equipment for the mechanical trades, the 
customer is asked if he has any partic- 
ular contractor to whom he wishes to 
give the job, or to whom he wishes to 
Issue an invitation to bid on the work. 
That choice removes any doubt about the 
Georgia Lumber Co.’s getting any benefit 


from the labor. If the customer has no 
contractor in mind, the company recom- 
mends several reliable ones, and suggests 
that they be invited to bid. 

“We control, through the specifica- 
tions,” said Mr. Gillion, “the selection of 
all materials and equipment used on the 
job. Written into the specifications for 
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in satisfied customers which are the best 
advertisements for new business. 

“We superintend the payment of all 
money to contractors,” said Mr. Hume, 
“and that includes subcontractors, whose 
names and the amounts of whose bids we 
require to be filed with us. We take 
over this responsibility to be absolutely 
sure that the contractor applies the money 
paid to him on the job in question. We 
want neither houses nor liens on them. 
That creates bad will, and what we want 
is satisfied customers. The system we 
use is almost a positive guaranty that our 
customers will be satisfied. We protect 
them at every step, and give them just 
as much information about the job as we 





Contractor 
SING cs eS een 
Lending Institution... ..... ..... 


Federal Housing Commitment Date 


ance by the Federal Housing Administration, without interest. 


GEORGIA LUMBER COMPANY 


BLUEFIELD, W. VA. 


“cise ee AR at PORN Gch tess EERE Se TER ay 
<i US I aciicakigcpectee acca aa Section No 
sisson vepaatshiabenceulcneaeas tae dees aaa eg SS 


Upon the evidence of the Federal Housing and the Lending Institution commitment the i 
vance monies in the amount of (90%) of the actual labor as listed 


for the length of time the money is used, advancement of money against labor will only be made = receipt of itemized 


Georgia to ad- 
by the contractor under the following captiens, plus interest at (6%) 
The Georgia Lumber Company also agrees to carry all material furnished by them until t 





Lumber Company agrees 


completion of the job and accept- 
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Progress form used by Georgia Lumber Co. has lines for the following items: 


Excavating Sheet Metal Sewer Connection Fee Sanding Floors Gross Sales Tax 
Finish Grading Lathing Electric Wiring Building Permit Materials 
Foundation Plastering Electric Fixtures Fire Insurance Miscellaneous 
Concrete Painting Electric Permit Workmen's Miscellaneous 
Brickwork Insulating Misc. Iron & Steel Compensation Miscellaneous 
Carpenter Work Heating Tile Work Social Security Miscellaneous 
Roofing Plumbing Linoleum 


every job are the date and place where 
bids will be received and opened. Gen- 
erally, unless the customer wishes it 
otherwise, we specify that bids must be 
sent sealed to this office. They are opened 
for the first time on the day and hour 
specified, and in the presence of the cus- 
tomer and all the contractors who have 
been invited to bid. This method elimi- 
nates price peddling. With the job let, 
we get the loan through, prepare all the 
necessary documents, and of course, do 
nothing on actual construction until the 
FHA loan has been approved.” 


Customer Is Protected 
at Every Step 


One of the things the company refuses 
to do is work with unreliable contractors. 
A bid from~a good contractor may be 
a little higher, but in the end it is cheaper 
and better to employ him, and it results 


have. The result is that most of our work 
comes from inquiries stimulated by satis- 
fied customers, and we have to do very 
little soliciting.” 

The successful contractor is given an 
itemized price list for’ him to check his 
material invoices against. The bill of ma- 
terial, which is a part of the specifications, 
shows not only the items, but the place 
in the building where each one is to be 
used. This method includes every piece 
of lumber furnished, and _ eliminates 
the possibility of applying parts in the 
wrong places, and then demanding addi- 
tional material. All contractors who bid 
are given same priced list of materials. 
So accurate are the estimates prepared 
under Mr. Gillion’s direction that very 
few changes are ever necessary in the bill 
of materials, and, when infrequent minor 
adjustments are necessary, they are 


(Continued on page 59) 
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Amemcanfiumbherman 


Yard Is Planned to Give 
Quick, Handy Service 


“A place for everything and everything 
in its place” is the policy adhered to by 
the Warren Lumber Co., whose yard at 
Fort Morgan, Colo., (population around 
5,000) would do credit to a much larger 
city. The yard covers more than a half- 
block, and is well laid out, with stocks 





This labor-saving method of storing glass in 
the Warren yard is described in the story 


arranged for convenience and quick serv- 
ice to customers. The main office and 
warehouse building is a two-story struc- 
ture 50 by 100 feet, with full basement. 
Front half of the first floor is given over 
to the offices and paint sales department. 
In the back is storage space for glass, 
moldings, building paper and other items, 
all neatly stored in racks and shelves, 
making them easily accessible. 

The glass storage space was designed 
by Glenn Rowell, manager. This section 
(shown in one of the accompanying pho- 
tographs) is arranged in compartments. 
At the top of each compartment appears 
a number. If, for example, the digits are 
“10,” the glass stored in that compart- 
ment is 10 inches long. Up the side of the 
compartment are marks, one inch apart, 
starting at the bottom, a glance at which 
tells how wide the glass is in any compart- 
ment. 

The second floor is used for storage of 
screens, doors, insulation etc., while in 
the basement are kept the surplus stocks 
of paint and wallpaper. This firm buys 
paint by the carload, and so must have 
plenty of storage space. 

In the center of the yard is a large, 
double-side lumber storage shed, 50 by 
100 feet, in which can be stored 500,000 
feet of lumber. The driveway running 
along this shed on each side extends from 


one street to another, making it very easy 
to drive in, load up with lumber, and then 
pass on out. On one side the driveway is 
paved. 

A well equipped carpenter shop, for the 
use of carpenters working out of the 
yard, occupies one corner of the yard. 
This shop is 40 by 50 feet. 

On the same street as the general office 
building, but on the opposite corner, is a 
warehouse 60 by 100 feet, in which are 
stored nails, cement, wire fencing, lath, 
finish lumber, shingles, and other items. 

“We used to store our shingles out- 
side,” said Mr. Rowell, “but we find that 
it is much better to have this stock under 
cover. So we seeded to grass the space 
along the fence that was formerly used 
for shingles, and also set out some ever- 
green trees.” 

An example of ingenuity is the arrange- 
ment of the yard gates. An accompany- 
ing photo shows Mr. Rowell opening one 
of these gates, the large, rubber-tired cas- 
ter on the bottom of the gate making this 
operation an easy and silent one. The 
steel fence and gates are coated with 
aluminum paint. 

“By arranging our gates in _ this 
fashion,” said Mr. Rowell, “we did away 
with the overhead arch so commonly used 
over lumber yard entrances. Our gate 
arrangement, which is our own idea, has 
attracted attention from lumbermen visit- 
ing our yard.” 

The scales used for weighing coal are 
so placed that the beam is in an office 
window, enabling the customer to see 
from his truck just what the scale regis- 
ters, another bit of good planning. 

U. J. Warren, still active in the affairs 
of his company, started in the business 





Site 


One side of shed of Warren Lumber Co. 


July 15, 1939 





Manager Glenn Rowell opening one of the 
handy yard gates. Note rubber caster 


with Bullard & Co. at Culbertson, Neb., 
in 1886. In 1901 he came to Colorado 
and entered business in Morgan County 
as U. J. Warren & Co. In 1907 the com- 
pany was incorporated under the name of 
the Warren Lumber Co., and now oper- 
ates seven yards in this locality. Both 
Mr. Warren and Mr. Rowell are past 
presidents of the Mountain States Lum- 
ber Dealers’ Association. 





Only Exact Ring Counting 
Shows Tree's Age 


BERKELEY, CALir., July 8.—The long-preva- 
lent idea that the age of a redwood tree can 
be determined by the number of rings that the 
log may show, is not a reliable one, according 
to Prof. Emmanuel Fritz, of the University of 
California division of forestry and consultant 
of the California Redwood Association. He 
said: “A thorough examination of the entire 
surface must be made, including a search for 
locally discontinuous rings, to avoid confusion 
with false rings. Then it may be necessary 
to count the rings on one radius for a certain 
distance, and to move along a ring to another 
radius.” Two different trees examined gave 


a half dozen different age counts each, he said. 





Neat piling of stock is strictly observed 
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1939 MARKS THE TENTH YEAR OF 
PROGRESS for Kinzua Pine Mills 
Co. When operations were started 
at Kinzua in 1929, a new frontier 
was opened. The lumberman has 
ever been a pioneer, and this com- 
pany started back in this virgin 
forest of Ponderosa Pine, at what 
became Kinzua, Ore. The timber 
was there in both quantity and 
quality, and had been acquired 
many years before by prominent 
eastern lumbermen: E. D. Wet- 
more, of Warren, Pa., and associ- 
ates. But the timber was all that 
was there. Transportation to the 
outside world had to be secured, a 
townsite must be cleared, and 
housing and community utilities 
provided, logging and manufactur- 
ing facilities installed. It was in- 
deed starting from scratch. 

From the first, the plan was to 
build for the future and a long- 
swing operation. Each succeeding 
year has seen continuous progress. 
The manufacturing plan from the 
beginning has been one of the most 
modern, and provided that the en- 
tire product of the mill was to be 
kiln dried. “Kinzua Pine Marches 
On” was the slogan adopted a few 
years ago, and now in its tenth an- 
niversary year the company is still 
forging ahead to greater achieve- 
ments. 


Manufacturing and Log- 
ging Equipment Con- 
stantly Improved 


During the present year Kinzua 
has increased its capacity and fac- 
tory floor space about 50 percent. 
It was already noted for its ade- 
quate and versatile factory facili- 
ties, and addition of this greater 
space and much new equipment 
further augments its unusual abil- 
ity to furnish factory items of Pon- 
derosa pine, including its well 
known architect-designed frames, 
trim, moldings, finish, furniture 
parts, glued-up items. 

But the factory is not the only 
place where this well rounded out 
operation has made improvements 
to keep up with the times. Two 
more special heavy Mack trucks 
have been added to the fleet, which 
was purchased last year. By a 
combination of truck and railroad 
logging, this company is able to 
maintain year-around operation on 
its “Hot Logging” system—which 
means that logs are cut up in the 
mill within a few weeks of sawing 
and bucking in the woods, thereby 
eliminating any deterioration or 
stain. The logging department 
also added another RD 8 Cater- 
pillar tractor, and many miles of 
logging road, both rail and truck. 

Among the latest new equipment 
recently installed in the sawmill are 


= 
Bw 





Amemcanfiunberman 


--to greater efficiency in logging and manufacturing 


its quality timber; in housing and training organization 


new Martin air dogs, and to oper- 

ate them, a new Sullivan air com- 

pressor powered with a 100 hp. 

synchronous motor. 

Mill Community Provided 
With Uptodate Housing 


Above mentioned items are just 
a few of the important improve- 


Pre-fabricating lumber for thirty new homes being built by Kinzua Pine Mills 


watched this program also from 
the standpoint of building up a 
community. This year it is con- 
structing thirty new cottages for 
the people of its community. In the 
construction of these, modern econ- 
omical methods of construction are 
being used; namely, framing lum- 
ber is being cut to length, bundled 
and marked for its position in the 





Co. in company-owned town—Kinzua, Ore. 


ments made in the production end 
of the business. Kinzua recognizes, 
however, the greater importance of 
personnel and organization. Hous- 


ing is one of the things that is be- 
ing stressed the country over, and 
that lumbermen have all been 
watching closely as offering a 
market for their product. Kinzua, 
being a company-owned town, has 


E. D. WETMORE, 
Warren, Pa.; 


Provided Fine 
Timber 


J. F. COLEMAN, 
Kinzua, Ore.;: 


Trains Efficient 
Organization 


houses, using power equipment for 
the cutting. ll the houses contain 
two to three bedrooms, have mod- 
ern bathrooms, with standard 


plumbing, electric light outlets, and 
space for electric refrigerators and 
uptodate built-in features in the 
kitchen. Construction methods have 
brought about such efficiency that 
these houses are being built at an 





average rate of about one house 
every forty-four hours. 


Men Trained to Be of 
More Value to Company, 
Selves 


The interest of the Kinzua offi- 
cials in the organization goes much 
beyond providing shelter. They be- 
lieve the company has some obliga- 
tions in assisting in the develop- 
ment of the individuals. New men 
are hired with the thought of how 
they may be trained in such a way 
that they will be of more value to 
the organization, and have greater 
earning power for themselves. The 
company believes it has a responsi- 
bility in helping to prepare these 
men for promotion to better posi- 
tions. Carrying this thought further 
this year, the company enrolled 
twenty-five of its key men in a cor- 
respondence school course on the 
subject of “Managing Men at 
Work, or Foremanship.” This edu- 
cational work is done at the ex- 
pense of the company. Also it is 
made much more effective for a 
good many of the men by reason 
of the fact that once a week they 
meet together in the company office 
and discuss the course and the 
work they are doing on it, much 
the same as they might in a college 
class. As this course was just re- 
cently inaugurated, it is too early 
yet to report any accomplishments, 
but the interest shown by the men 
augurs well for the success of this 
forward-looking plan. 

Trees are the first essential in a 
lumber manufacturing business, and 
President Wetmore and his asso- 
ciates furnished the trees. Of even 
greater importance in any business, 
however, is the organization, its 
personnel, and Vice President Joe 
Coleman, with such forward look- 
ing ideas, has developed the organ- 
ization. 





Busy Cutting Lumber to 
House Britain's New 


Army 


New Westminster, B. C., July 
8.—An unusual situation obtains in 
the Canadian lumber industry at 
present, according to J. R. Murray, 
general manager of Canadian 
Western Lumber Co., Fraser Mills, 
near here. This is the largest mill 
in the British Empire. Canadian 
mills are oversold on small sizes, 
but there is no demand for big 
stuff. In consequence, there has 
been an improvement in the mar- 
ket prices of the sizes in demand. 
Mr. Murray attributes this situa- 
tion to the demand from the United 
Kingdom for lumber to be used 
in construction of camps for Brit- 
ain’s new conscript army. The 
Canadian Western mill is operat- 
ing on a double shift. 
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July 15, 1939 


Trade Factors That Limit Building Are 
Subject of Federal Inquiry 


WasHINGTON, July 12.—Thurman W. Arn- 
old, Assistant Attorney General of the United 
States, appearing before the Temporary Na- 
tional Economic Committee (Monopoly Com- 
mittee) of the Senate, outlined in entertain- 
ing fashion his ideas concerning what is wrong 
with the building industry of the country, and 
why folks in the low-income brackets can not 
purchase homes on account, he said, of high 
costs of material and labor and consequently 
of the home itself. 


Collusive Practices Have No Defenders 


Mr. Arnold did not go into any considerable 
detail concerning plans of the Department of 
Justice to rectify this situation. He did dis- 
cuss in general terms his plan to bring simul- 
taneous action in several different jurisdictions 
throughout the country, in the hope of forc- 
ing down building costs. His general discus- 
sion did not disclose any great familiarity with 
practical matters in the building field, but rather 
seemed intended to bolster up his contention 
that costs are too high, are kept too high by 
combinations in restraint of trade, restrictive 
building codes in cities, which he characterized 
as local trade barriers designed to keep costs up. 

No member of the committee put up a de- 
fense of any combination of material dealers, 
collusion between contractors and labor, or 
any other form of restraint of trade. All 
hands apparently would like to see any such 
practices banned once and for all, and would 
applaud Mr. Arnold if he could do the trick. 


Given Data on Small Homes Program 


While Mr. Arnold has received information 
concerning the activities of the lumber indus- 
try and other manufacturing groups, associ- 
ated together in the National Small Homes 
Demonstration (Inc.) in a concentrated attempt 
to bring down home-building costs and the 
measure of success met with to date, he did 
not go into this phase of the matter. 

Neither did he touch upon the fact that this 
group fully realizes that the market for homes 
in large volume at present is in the lower 
middle-class group with annual earnings of 
$2,000 or less, and that the aim of the Small 
Homes program is to bring building costs 
within the reach of this potential market. 


Denounces Trade Restraints, Price 
Competition 


As a preliminary summary of the matter 
which he presented, Mr. Arnold made the fol- 
lowing general observations : 

1. Unreasonable restraints of trade, nearly 
all of which are probably violations of the 
law, are, in my opinion, the most conspicuous 
reasons for high construction costs. They ap- 
pear today at every level of the building in- 
dustry. 


2. The effect of these restraints is not only 
to maintain prices at a high level but also to 
increase them when volume increases. The 
result is the ridiculous spectacle of a rise of 
building costs, amounting in some cities to 
nearly 25 percent, which choked off the build- 
ing boom of 1936 and 1937. 

3. The combinations which cause these price 
rises in the face of increased volume have pre- 
vented even State and Federal subsidies from 
giving adequate stimulus to private building. 

4. The building industry does not seem capa- 
ble of curing itself. Operating alone without 
Government protection from the aggression of 


others, a single heavy industry, or the distribu- 
tors of its products, or the contractors who 
install them, or the labor which works on them, 
only handicaps itself to the advantage of oth- 
ers when it begins price competition. 

5. The most effective tools at present avail- 
able to attack these restraints are the anti-trust 
laws. 

Mr. Arnold then gave a summary of the 
high points of the prosecution program. These 
points together, he said, constitute a method of 
co-ordinating the activities of the Department 
of Justice with other Government agencies and 
with business, with the hope of getting more 
homes for Americans. The purpose, he added, 
is to achieve this objective with the utmost 
reliance on competitive private initiative. The 
summary follows: 

1. The objective of anti-trust enforcement 
should be to establish a free and independent 
economy in the building industry—not Govern- 
ment controlled or dominated. Legal proce- 
dures should be utilized in a reasonable way to 
get constructive results. Trust busting should 
not be considered an end in itself. 

2. To accomplish such an objective, an anti- 
trust program in the building industry requires 


simultaneous action on a_ nationwide scale 
against all restraints which affect the price 
of the final product—the completed house. This 
is essential, so that by attacking one group we 
shall not handicap it in the total situation. It 
is also essential, in order to show the effect 
on interstate commerce of the restrictions which 
might otherwise appear to be local. Finally, 
it is essential in order to permit develop- 
ment over a broad area of experiments in mass 
production of housing. 

3. Such a program should be co-ordinated 
if possible with voluntary allocation of funds 
by State and Federal financing agencies to the 
localities which are first freed from the para- 
lyzing effects of price-fixing combinations. In 
this way, increasing volume should lead to 
lower prices instead of higher. 

4. Such an enforcement program should be 
co-ordinated if possible with the efforts of 
private organizations interested in cheaper 
houses, which are now forced to compromise 
with various aggressive combinations for the 
privilege of constructing homes. 

Men long in close contact with the building 
and material industries who listened to Mr. 
Arnold’s presentation seemed convinced that 
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Wood is playing an important role in the construction of the $6,500,000 motor vehicle 
and pedestrian suspension bridge, 5,939 feet long, across the Narrows, an arm of 
Puget Sound, near Tacoma, Wash. Several million feet is going into preliminary con- 
struction, some in the form of plywood for forms for the huge concrete anchors, at 
east and west ends. Plywood also is being used for interior partitions of the caissons. 
These 200-foot high caissons are built of 6x12-inch, 12-foot fir planks, caulked water 
tight. The bottom sections were built at Renton, Wash., and towed to the bridge site 
on large barges. Eventually the caissons will be sunk and filled with concrete. One of 
the caissons is located 1,100 feet from the west side of the Narrows and the other is 
700 feet from the east side; distance from center of caisson to center of caisson is 


2,800 feet. The two huge caissons are shown above moored alongside a dock before 


being towed into place 
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the Assistant Attorney General in charge of 
anti-trust matters sincerely desires to make a 
constructive contribution in the field of low- 
cost housing. They were not quite clear as 
to how Mr. Arnold will go about curing some 
of the evils which he depicted, which are not 
general, but chiefly confined to large metro- 
politan centers, where they exist at all. With- 
out exception these listeners favored the elim- 
ination of such evils as may exist, regardless 
of where the chips fall. 

Members of the committee were much in- 
terested in the testimony of Carleton A. Smith, 
of Smith & Dawson, 1 North LaSalle Street, 
Chicago, builders, who told of the difficulties 
experienced in attempting to buy materials 
directly from the manufacturers. In several 
instances, Mr. Smith said, manufacturers had 
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refused to sell his firm direct. He made an 
exception in the case of lumber, stating that 
it had no difficulty in filling its needs for 
this material He mentioned sand, gravel, 
cement, lime, mortar and tile, and added that 
brick is handled by a different “oufit” but the 
price is uniform. 

Mr. Smith said there were several different 
lines in building that his company was not 
permitted to do itself. For example, they must 
let the plumbing contract to a master plumber, 
must let out the heating, the plastering, which 
includes the lathing and the glazing. The com- 
pany can purchase millwork, he said, but must 
not install the glass. 

It was suggested by members of the com- 
mittee that this situation might well be called 
to the attention of the Department of Justice. 
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Morton Bodfish, who appeared before the 
committee on behalf of the United States 
Building & Loan League, made a very good 
showing on behalf of his group. Members 
of the committee went after Mr. Bodfish a 
bit on the question of high interest rates, but 
he handled himself well and made out a very 
good case for the financing institutions for 
which he spoke. 

Spencer Baldwin, chairman of the legisla- 
tive committee of the National Retail Lumber 
Dealers Association, who was scheduled to 
appear for that group on July 13, was later 
advised that he would have to be present on 
the 10th because of the need for hurrying the 
hearings along. Unfortunately, Mr. Baldwin 
was obliged to be elsewhere on Monday, and 
could not change his appearance date. 


Northwest Books Business That 
Canadian Mills Can Not Supply 


TWO VIEWS OF BRITISH LUMBER 
PURCHASES UNDER NEW TREATY 


WASHINGTON, D. C., July 10.—An increased 
demand in the United Kingdom for lumber and 
lumber products, especially American softwoods, 
is indicated in reports received in the Forest 
Products Division, Department of Commerce. 
During the past few weeks there has been a 
marked increase in exports of Douglas fir and 
West Coast hemlock from Oregon and Wash- 
ington to the United Kingdom, it was said. In 
that short period, approximately 10,000,000 feet 
has been booked. Much significance attaches 
to this trade, since the total exports from Wash- 
ington and Oregon for 1938 were recorded at 
only 32,000,000 feet. This trade is also very 
satisfactory, since it absorbs a large volume 
of sizes which have become top-heavy in cer- 
tain western markets and are, therefore, partic- 
ularly suited for export. Much of this busi- 
ness has gone to British Columbia in the past, 
and probably would still be centered there were 
it not for the fact that British Columbia mills 
are operating at capacity, and consequently are 
not in a position to make time deliveries. 


WasuHinctTon, D. C., July 10—A late Van- 
couver (B. C.) announcement is: “May ship- 
ments of B. C. lumber to the United Kingdom 
amounted to over 90 million feet—a new 
monthly record.” The record of American Pa- 
cific Coast lumber shipments to England, since 
the Anglo-American trade agreement became 
effective Jan. 1, is: 

Five Months Lumber 
Export to — 


9: 

ieet Feet 
From British Columbia.315,141,000 335,075,000 
From Oregon-Wash. ... 15,051,000 19,830,000 

These figures, says the National Lumber 
Manufacturers’ Association, show a British Co- 
lumbia gain of nearly 6% percent; American 
West Coast gain of nearly 32 percent over first 
five months of last year; but data are not avail- 
able to show the effect of holdings in England 
of such items as door-stock, or of British de- 
mand also for other grades, which are inade- 
quately available from British Columbia. 

The American Pacific Coast business with the 
United Kingdom since 1932 has been in grades 
that are scarce in British Columbia production 
but in demand in England, hence partly taken 
from the United States in spite of the preferen- 
tial British tariff. However, in recent weeks 
Oregon and Washington have been able to 
regain some of their pre-1932 sales in lower 
grades, but this is entirely due to the inability 
of British Columbia mills to make early de- 
liveries of all quantities of lower grades needed 
now in England, and to the export shortage in 
European softwood. 


With a lower net total of softwood from 
Europe and Canada now available for British 
requirements, the inadequacy of the Anglo- 
American trade agreement is apparent. English 
home builders have to pay up to 10 percent 
more for construction lumber from North Amer- 
ica than they should. Heavy British Columbia 
shipments to England leave a residue of lower 
common grade, which, with the decline in Ori- 
ental buying, may be expected to appear in 
United States markets in competition with 
American over-supplies of such grades. 

British Columbia shipping subsidies to the 
Orient, South Africa, and the West Indies give 
lumber exporters from the lower British Co- 
lumbia mainland and Vancouver Island a rate 
advantage of $1 a thousand feet over American 
West Coast shippers. A British Columbia sub- 
sidy for boats fitted to carry lumber has been 
proposed for the west coasts of Central and 
South America. These facts indicate the time- 
liness of the export shipping bill introduced 
recently by Senators Holman and McNary 
jointly, which proposes means to provide, for 
lumber and manufactured timber products, rates 
for the transportation of such products to any 
foreign port as low as, but not lower than, the 
rates available to principal foreign competitors 
for the transportation of the same or similar 
products over the same or substantially similar 
routes. This bill was introduced on June 5. 





NORTHWEST SENDS BIG CARGOES 
TO UNITED KINGDOM 


SAN Francisco, CALiF., July 8.—United 
Kingdom-bound vessels coming into this port 
from the Pacific Northwest have been carrying 
capacity deckloads of lumber recently. This 
heavy movement from Oregon and Washington 
mills is part of orders booked for 10,000,000 
feet of Douglas fir and West Coast hemlock. 
British Columbia mills ordinarily get this busi- 
ness, but, because they are operating at capacity 
and unable to make time deliveries. 





CANADIAN SHINGLE MAKERS EXPECT 
LARGER U. S. SALES 


Vancouver, B. C., July 8.—Removal of Cus- 
toms duties against Canadian red cedar shingles 
destined for use in the United States, is ex- 
pected to spread British Columbia shingle pro- 
duction more evenly over the year, Provincial 
officials and shingle producers said recently. 

Under the new United States-Canadian recip- 
rocal trade agreement, no duty will be levied 
on shingles up to 30 percent, instead of the 
previous quota of 25 percent, of United States 
consumption. Imports in excess of that quan- 


tity will not be dutiable at more than 25 cents 
per square. 

Shingle shipments from British Columbia in 
recent years have approximated 916,000 squares 
in half-yearly periods, with a value of some 
$5,000,000. A square covers 100 square feet of 
roof with a 4%-inch weathering. Practically 
all Canadian exports are from B. C. 

The Province has ninety-six shingle plants, 
eighty of which operated in the last full year 
of record. Their capacity totaled 9,000,000 
shingles daily, or approximately 9,000 squares. 


DUTY ON ABOVE-QUOTA SHINGLE 
SHIPMENTS IS SUBJECT OF BILL 


WasHincton, D. C., July 10—A bill to 
amend the Tariff Act to provide for the 25-cent 
duty on shingles above the 30 percent quota 
has been introduced in the House. This was 
referred to the ways and means committee, and 
is now going through the routine to get the 
okeh of the State, Commerce Department etc. 
Its text follows: 

That the Tariff Act of 1930, as amended, 
is hereby further amended by changing the 
period at the end of paragraph 1760, Title II, 
to a comma and adding “not specially pro- 
vided for’ and by adding in Schedule 4, 
Title I, the following new paragraph: 

Par. 413. Red cedar shinges, 25 cents per 
square: Provided, That the foregoing duty 
shall be applicable only to red cedar shingles 
entered, or withdrawn from warehouse, for 
consumption in any calendar year in excess 
of 30 per centum of the annual average for 
the preceding three calendar years of the 
combined total of the quantity of red cedar 
shingles shipped by producers in the United 
States and the quantity of such shingles en- 
tered, or withdrawn from warehouse, for 
consumption, and as soon after the begin- 
ning of each calendar year as possible, in- 
cluding the current calendar year, the Presi- 
dent shall determine and proclaim the quan- 
tity of red cedar shingles entitled to free 
entry under this proviso during that year. 

Sec. 2. This act shall take effect on the 
day following the date of its enactment. 


SHIPMENTS FROM B, C. TO U. K. 
REACH NEW PEAK 


MonTrEAL, QUuE., July 8.—British Columbia's 
lumber sales to the United Kingdom have 
reached unprecedented volume this year, total- 
ing more than 90,000,000 feet. Total water- 
borne shipments in May were higher than those 
in the corresponding month of 1938. A total of 
more than 115,500,000 feet was shipped, com- 
pared with 102,000,000 feet in May, 1938. The 
total shipments to offshore markets for the first 
five months of this year amounted to 569,000,000 
feet, compared with 494,000,000 feet last year. 
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High quality, tree-length Ponderosa pine 

logs at Alexander-Yawkey plant near Prine- 

ville, Ore.; portable camp cottages are 
seen in background 


Lumber stacked for dry kiln 


Two years ago, when J. F. Daggett, general 
manager of the Alexander-Yawkey Lumber Co., 
Prineville, Ore., defying many of the well-worn 
conventions, started his unique operation which 
centers in the planing mill and yard at Prine- 
ville, there was a big question mark in the 
minds of many old-time operators in the dis- 
trict. With two years of steady day and night 
operation and only three weeks lost time— 
caused by destruction of the boiler house by 
fire—the operation now has, however, exceeded 





Two Caterpillar Die- 
sel engines which 
operate the sawmill 
of the Alexander- 
Yawkey Lumber Co., 
manufacturer of 
Ochoco soft pine at 
Prineville, Ore. The 
engines have run con- 
tinually, night and 
day, for the past two 
years without over- 
hauling 





Amemcanfiumherman 
Standard Pine Mill That Follows Timber 
Makes Remarkable Record 


A corner of the beautiful Ponderosa pine 
paneled office of J. F. Daggett, Alexander- 
Yawkey Lumber Co., Prineville, Ore. 


Offices of Alexander-Yawkey Lumber Co. 


at Prineville 


the most enthusiastic expectations of its spon- 
sors and owners. 

This year a new dry sorting unit and modern 
kilns were added to round out its complete 
facilities, putting it in a position to supply as 
high quality product as any plant in the west- 
ern pine region. A still further improvement, 


which will be accomplished next month, is the 
installation of air dogs and electric setworks. 

Production in the sawmill has been far ahead 
of the original estimate; averaging 7,000 feet 
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an hour with the mill running two shifts, it is 
producing at the rate of 2,700,000 feet a month. 


The unique thing about this sawmill is that, 
although it is of standard equipment through- 
out, it is put together in units in such a way 
that it may be moved from one site to another 
with minimum loss of time. Instead of hauling 
logs long distances to the mill, the mill is set 
up in the timber, and the logs yarded with 
large heavy-duty tractors to the mill; then the 
lumber is hauled from the sawmill to the yard, 
kilns, and planing mill by truck. At intervals 
of one to two years, if the timber handy to the 
mill has been logged, the mill will be moved to 
a new site. This plan eliminates building of 
logging roads and transportation of logs over 
long distances. 

The record to date of steady operation of 
tractors, trucks and sawmill, all working night 
and day without loss of time, is remarkable. 

Logs are brought to the mill in actual tree 
lengths, all bucking being done at the mill with 
a power saw. yo 





Logging of Grand Coulee Dam 
Timber Begun 


Wasuineron, D. C., July 10.—Crashing down 
the Spokane River rapids early in June was 
the first of 10,000,000 feet of logs to be tum- 
bled into the swift current, this year, as the 
WPA clearing crews started a huge log drive 
in the first of major operations to clear the 
Spokane River Valley, which will be inundated 
by the Grand Coulee Dam reservoir lake. 

This was also the first log drive ever at- 
tempted on the lower Spokane River, according 
to a report by Don G. Abel, Washington State 
WPA administrator, to Washington, D. C., 


headquarters of the Works Progress Adminis- . 


tration. It was accomplished by a WPA crew 
of fifty experienced river and timber men re- 
cruited from the southeastern counties, where 
river drives on the Clearwater have made lum- 
ber history. 

The logs are destined for a huge log boom 
across the Spokane River at its junction with 
the Columbia. Here the timbers will be held 
behind the boom until they can be rafted and 
made ready for a trip five miles down the Co- 
lumbia to the Lincoln Lumber Co. mill, which 
has purchased the Coulee Dam reservoir cut. 


More than 125,000 feet of pine logs has been 
decked neatly along a quarter-mile of the north 
bank of the river about three miles upstream 
from the defunct Detillion bridge. The crew 
is housed in WPA Camp Spokane, a cluster of 
white tents on the opposite side. Men cross 
over to the timber operations by means of the 
camp’s swift little hand cable ferry. Each 
deck of logs was held back lightly by a stake 
or smaller log and was set to rolling into the 
stream with just a bit of urging by experienced 
rivermen with peavey and pike. 


There are now 2,463 men employed by the 
WPA on the entire project to clear the 151- 
mile future lake bed.of the Grand Coulee Dam 
reservoir. Permanent, 350-men camps are com- 
pleted at Lincoln, Gerome and Keller, in addi- 
tion to the Spokane River tent camp. Ten 
camps are planned before the project is com- 
pleted about 1941. Clearing operations are 
scheduled to keep just ahead of the steadily 
rising lakes, created as the concrete rises on the 
great dam construction. 


Ten towns will be inundated, railroads will 
be moved, bridges shifted, and areas in Stevens, 
Lincoln and Ferry counties along the upper 
Columbia and tributaries will be covered with 
28,440 acres of water making a 500-mile lake 
shoreline. 





Alexander Latta, lumber buyer of the Ca- 
nadian Pacific Railway’s purchasing department 
in Vancouver, B. C., on July 1 goes into re- 
tirement on superannuation. Mr. Latta’s duties 
will be incorporated with other functions of 
Jeff Arnott, assistant purchasing agent. 
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[_ FURNITURE MARKETS 


Los ANGELES, CALIF., July 8—More than half of the 48 States were 
represented at the tenth semi-annual Los Angeles Furniture Market held 
the latter part of June. Though actual sales were slightly under previous 
summer markets, the anticipated sales volume for the two or three 
months following promises to bring the average for the summer up to 
the usual standards. 

According to A. V. MacDonald, managing director of the local market, 
this experimental market came during the pre-inventory season for the 
majority of furniture dealers, and tended to keep the volume of sales 
lower than usual. He stated, however, that excessive buying in promo- 
tional items and merchandise for August sales made up a major part of 
the difference. 











Hicu Point, N. C., July 10.—The semi-annual Southern Furniture 
and Rug Market, which closed here July 1, was reported as satisfactory, 
business transacted being up to pre-market expectations. Seventeen 
States, the District of Columbia and the Bahama Islands were repre- 
sented at the two-weeks market, according to Paul W. Casey, manager. 
The 2,229 buyers, who came here to do their summer and fall shopping 
were from 483 towns and represented 1,143 stores. 

The market got off to a slow start the opening of the second week 
with attendance off considerably. Consensus was that moving up of 
the market a month this summer had a detrimental effect, therefore, there 
will be no more early June markets. Exhibitors expressed themselves 
as well satisfied with business during opening week. 





SAN Francisco, CAuir., July 8.—With attendance at an all time high 
and an optimistic spirit for a further substantial upturn in business, the 
mid-summer market week at the local Furniture Mart, which included 
the 48th Western Furniture Market, closed July 1 with volume of 
orders estimated about 10 percent above the previous similar market. 

A wider use of exposed wood frames on upholstered pieces was 
noticed. Fruit woods showed increasing favor, lending interesting 
variety to 18th Century English, and blending harmoniously with 
mahogany and maple in the home. 





Hoquiam to Celebrate Paul Bunyan Festival 


Hogu1aM, WASH., July 8.—Capt. Ralph E. Peasley, retired Aberdeen, 
Wash., sea captain, will play the part of Captain Robert Gray, famous 
navigator, in Hoquiam’s historical pageant to be held Aug. 10, 11 and 
12 in connection with Hoquiam’s 50th annual Paul Bunyan festival. 

Capt. Peasley is famous as the Matt Peasley of Peter B. Kyne’s 
Saturday Evening Post “Cappy Ricks” stories. Capt. Gray was the 
discoverer of Grays Harbor and the Columbia River. Grays Harbor is 
named for Gray, and the Columbia River for Gray’s ship. 

Capt. Peasley and Author Kyne years ago were fellow employees at 
the old Northwest Mill Co., of Hoquiam, Peasley as a ship captain, and 
Kyne as a bookkeeper. Years later, when Kyne became an author and 
wanted a hero for his “Cappy Ricks” stories, he thought of his old friend, 
Capt. Peasley. 

The Hoquiam pageant, in which Capt. Peasley will play the leading 
role, will have a cast of 1,000. 





Ocean Rates on Hardwood Are Increased 


BattrmorE, Mp., July 10.—The North Atlantic Freight Conference, 
after adhering to the old ocean freight rates on lumber and heavy 
timbers throughout all of last year and the first six months of 1939, 
has announced an advance of 35 to 37 cents per 100 pounds on lumber, 
and of $16@17 per one thousand feet on heavy oak planks, 3-inch and 
up and weighing five pounds per foot or more. The increase became 
effective on July 1. 





British King Uses Wood Shingles on 
Garden Study 


Vancouver, B. C., July 8.—British Columbia red cedar shingles are 
now used by His Majesty, King George, according to Gordon S 
Raphael, secretary-manager of the Consolidated Red Shingle Associa- 
tion. He has just received advice from I. J. O’Hea, managing director, 
W. H. Colt Ltd., London, England, to this effect. 

Mr. O’Hea writes: “You will be interested to hear that we are at 
the moment roofing, with B. C. shingles, a special garden study for the 
King at Buckingham Palace. It is a very attractive building for His 
Majesty’s private use, and he has taken a close personal interest in every 
detail of its structure, not least in the roofing material.” 

W. H. Colt Ltd., London shingle and lumber importers, now have a 
representative in Vancouver hiring about forty expert shinglers for work 
in Britain this summer and fall. 
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French Equatorial Africa. Cutting up of an Okoumé 


Plywood Manufacturers! 


Cigar Box Manufacturers! 


Demand and Use OKOUME 
From the French African Colonies. 


Okoumeé is a pale salmon pink wood of fibrous but very 
homogeneous texture, without alternating hard veins and 
softer parts. 


Its specific gravity is of about 38 lbs. per cubic foot in 
the green state; its shrinkage is very small, both tangenti- 
ally and radially; the sapwood is narrow and hardly dis- 
tinct from the heartwood. 


It is one of the very few woods that can be peeled in 
thicknesses ranging from 1/128th to 1/6th of an inch and, 
when put through the dryer, present perfectly smooth sur- 
faces free from any cracks or splits. 


Moreover, it can very readily be glued. 


Okoumé is imported in fully cylindrical logs 12 feet to 
36 feet in length and 30 inches and more in diameter. The 
European countries already consume 400,000 tons yearly 
and seek this species for the manufacture of cigar boxes 
and all kinds of plywood either intended to be used as it is 
(wood visible) or covered, by gluing, with veneers of 
figured species, for cabinet-work and decoration.* 


For further particulars and for samples apply either to 
the American importers, or preferably to the Comité 
National des Bois Coloniaux, 16, Rue de la Paix, Paris 
(Information can be supplied by that same Committee 
respecting all French colonial timbers for cabinet-work, 
which are liable to be of interest to the American trade). 


Specimens of Okoumé, mahogany, and various French 
colonial woods are, furthermore, to be seen at the New 
York World’s Fair (Palace of France and Her Overseas 
Empire). 





*That from Libreville is mostly recommended for cigar boxes, while that from 
Port Gentil often yields the finer plywoods. 
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Notes From Washington 


Wasuincton, D. C., July 12—The Forest the United States. While this action of the 
Products Division, Department of Commerce, Congress may be a bit displeasing to the nego- 
announces that United States exports of logs  tiators of the new Canadian trade agreement 
and lumber during the first five months of this and the agreement with the United Kingdom, 
year aggregated 465,793,000 board feet, repre- the Congress was persuaded that the lumber 
senting an increase of 4 percent over the ex- industry in the good old U. S. A. was entitled 
ports for the corresponding period of 1938. to whatever protection the excise tax affords. 
Exports of sawed material totaled re oe a 
feet, an increase of 5 percent over the five- " by 
month period last year. ams and hewed timber Surveys Timber Growth and Drain in 
exports were 64,181,000 feet, an increase of 13 Louisiana Delta. 
percent. Douglas fir and southern yellow pine 


led in the softwood exports, while oak topped Wasuincton, D. C., July 10.—One of the 
the list in hardwoods. most valuable supplies of high-quality, old- 


growth hardwood timber left in the United 
States is contained in about 6,000 square miles 
of the North-Louisiana Delta, according to a 
cent over those for the first five months of last peg Relic ei LR yes 
year. Imports of softwood lumber, including cellaneous Publication 309, “Forest Resources 
clapboards, accounted for 66 percent of the of the North Louisiana Delta,” was prepared in 
total. Spruce lumber was the most important connection with the nationwide Forest Survey 
single sp.cies imported. now being conducted by the Forest Service. 
2 The survey reveals that 69 percent of the 
LUMBER EXCISE TAX EXTENDED Delta area is forest land, 29 percent agricul- 
tural land, and 2 percent in other uses. The 
WasuinecrTon, D. C., July 12.—A provision forest area supports a stand of practically pure 
of the new revenue law extends, for a period hardwood timber, of which about 22 percent is 
of two years from June 30, 1939, the $1.50 uncut old growth, 2 percent is partly cut old 
excise tax on Canadian lumber imported into growth, 31 percent is sawlog-size second growth, 


WHEN PREVENTION FAILS 


While exports showed a modest increase, 
imports of logs and lumber in the same period 
totaled 349,789,000 feet, an increase of 44 per- 








PROTECTION 


Secure through the Associated Lumber Mutuals spe- 
cialized policies—cooperation in fire prevention— 
prompt settlement of losses. 


PLUS 


A substantial savings in cost, through Mutual dividends. 


Write THE ASSOCIATED LUMBER MUTUALS 


Central Manufacturers Mutual Ins. Co............. Van Wert, Ohio 
Cemivew Dees Wee Gi, Gk... oa so bd cede cocccen Boston, Mass. 
Lumbermens Mutual Ins. Co..................... Mansfield, Ohio 
Penna. Lumbermens Mutual Fire Ins. Co......... Philadelphia, Pa. 
Indiana Lumbermens Mutual Ins. Co............ Indianapolis, Ind. 
Northwestern Mutual Fire Assn.................... Seattle, Wash. 
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and 18 percent is under sawlog-size secong 
growth and reproduction. Only 3 percent of 
the forest area is clear-cut and nonproductivgl 
the survey showed. 

While the total sawtimber volume in trees 13 
inches and over in diameter breast high is 19) 
billion board feet, the survey found that only) 
about 20 percent is of the species, quality and) 
stand per acre that are generally attractive 9 
commercial operators cutting industrial. lume 
ber, cooperage stock and veneer. Although t 
remainder is now commercially useful only f or 
low-grade lumber such as structural materia 
and cross-ties, the Forest Service survey point 
out that it represents a tremendous potential 
resource, pending economic developments and 
changes in manufacturing and marketing prac 
tices. In addition to the 10 billion board feeg 
in good trees, it is estimated that there are bee 
tween 2% to 3 billion board feet gross scale ig 
trees that are culled because of rot, poor form, 
or other defect. Not including top wood, the 
total cubic volume in good trees 5 inches and 
over in diameter breast high is 2,360 millia 
cubic feet. y 

To perpetuate the industries and income of 
this area, the survey points to the need for 
bringing timber growth and timber drain into) 
balance, particularly in the high-quality timber, 
The survey says also that it will be necessary 
to develop markets and manufacturing methods 
that will permit the use of low-quality timbe 
and of species not now being fully utilized. 

Miscellaneous Publication 309, “Forest Re 
sources of the North-Louisiana Delta” may be 
obtained from the Superintendent of Documents) 
W.shington, D. C., for 20 cents. 


PURCHASE OF 19,000 ACRES AP- 
PROVED FOR NATIONAL FORESTS 


WasuHIneTon, D. C., Julv 7.—Purchase of 
19,026 acres of land in twelve States and Puerta) 
Rico was approved at a recent meeting of t 
National Forest Reservation Commission, Sec= 
retary of War Harry A. Woodring, president t 
of the commission, announced today. T 
commission also approved extension of thé 
boundaries of four purchase units in the south 
ern States to include 486,860 acres purchased by 
the Resettlement Administration, which ins 
creased the gross area of the units by 714,660) 
acres. 

The commission voted to revoke the rulé 
which it adopted Jan. 30, 1936, under which 
purchases of land for national forests weré 
limited to purchase units wherein the Govern# 
ment already had acquired not less than 20 pers 
cent. Revocation was adopted with the under- 
standing that the Forest Service would resuré 
vey the problem of future land purchases an@ 
make recommendations. 


SALES OF INDEPENDENT DEALERS ~ 
DECLINED IN 1938 
Wasuincton, D. C., July 12.—Aggregaté 
dollar sales of independent lumber and build= 
ing material dealers in 27 States declined 11 
percent in 1938, as compared with 1937, accord 
ing to the Marketing Research Division of thé 
Bureau of Domestic Commerce, Department of 
Commerce. 


CONTRACTS AWARDED FOR 39 
WOOD FOREST LOOKOUT 
TOWERS 


WasuineTon, D. C., July 10.—On Invitation 
USDA 5093, calling for bids on 39 forest look 
out towers, in which steel and wood competed 
for the business, the entire lot was awarded 
to wood towers. The towers will be fabricatet 
by the Greason Manufacturing Co., Montgo 
ery, Ala., and treated by the Wood Preserving 
Corp., of that city. Approximately 300,000 
board feet of lumber and timber will be used 
This latest award makes the record on lookouwl 
towers on which steel and wood have bid com# 
petitively, 154 towers to wood, and 3 to steé 
in the past year and a half. 3 
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Lumberman House Plan No. 245 














BILL OF MATERIAL 


CONCRETE AND BRICK WORK: 


975 8-in. common blocks 
425 4-in. common slabs 

17 yards concrete 

44 lin, ft. 8x1!2 flue lining 
2170 face brick 

500 common brick 


LUMBER AND MILLWORK: 


4 pes. 2x8—I6 No. | plates 

7 pes. 2x8—14 No. | plates 

14 pes. 2x10—i0 No. | joists 

44 pes. 2x10—i4 No. | joists 

2 pes. 2x10—16 No. | joists 

150 lin. ft. Ix3 No. 2 bridging 
1000 ft. Ix6 No.2 D&M 

780 lin. ft. 2x4 No. | plates 

275 pes. 2x4—8 No. | studs 

36 pes. 2x8—I4 No. | ceiling joists 
10 pes. 2x8—i6 No. | ceiling joists 
28 pes. 2x4—12 No. | gable studs 
5 pes. 2x6—14 No. | headers 

1600 ft. Ix8 No. 2 shiplap 

5 rolls waterproof paper 

32 pes. 2x6—18 No. | rafters 

4 pes. 2x4—14 No. | rafters 

2 pes. 2x12—i0 No. | circle rafters 
1400 ft. Ix8 No. 2 S4S 

12 squares 4 in | composition shingles 
10 squares 18-in. stained shingles 
220 lin. ft. ix6 clear finish 

150 lin. ft. x2 clear finish 

| pe. ixi2—6 clear finish 

24 lin, ft. 4-in. crown moulding 

60 lin. ft. %4-in. quarter round 
1070 ft. 34x12 clear flooring 

{ roll 3-ply roofing 

6 pes. 4-0x7-0 '%4-in. 3-ply wallboard 
1 plank basement stair 

1 door 2-8x6-8—i% 5X 

2 doors 2-6x6-8—I%_ 5X 


plank door frames 2x8 

cellar sash frames 10x12, 3 Its. 
cellar sash 10x12, 3 Its. 1% gla. 
o. s. dr. fr. 3-0x7-0—1%4 circ. top 
o. s. dr. fr 2-8x6-8—134 

twin wdw. fr. 24x24, 2 Its. 
twin wdw. frs. 24x20, 2 Its. 
single wdw. frs. 32x24, 2 Its. 
single wdw. frs. 26x24, 2 Its. 
single wdw. fr. 24x20, 2 Its. 
single wdw. fr. 26x14, 2 Its. 
stat. sh. fr. 1-6x2-1—1% 


Ne KK aN WK KK BOON 


windows 32x24, 2 Its. 13%, top 8 Its. 


2 windows 24x24, 2 Its. 1%, top 6 Its. 
7 windows 24x20, 2 Its. 13%, top 6 Its. 
4 windows 26x24, 2 Its. 136, top 6 Its. 
| window 26x14, 2 Its. 1%, top 6 Its. 
{ sash 1-6x2-I—1% leaded DS 

13 sides window trim, backband 

{ o. s. door 3-0x7-0—134 circ. top 

. &. door 2-8x6-8—134, 3X, | It. 
oor 1-6x6-8—I1%, 2 pan. 

oors 2-0x6-8—i%%, 2 pan. 

oors 2-4x6-8—13¢, 2 pan. 

oors 2-6x6-8—134, 2 pan. 

lt ins. jambs 53% stops 


0. 
d 
d 
d 
d 


i 
1 
3 
2 
5 


30:0" nines 





1 side door trim, circle top 
23 sides door trim, backband 
225 lin. 5 ft. 5Y2 base & shoe 
200 lin. ft. picture molding 
40 lin. ft. chair rail 
40 lin. ft. hook strip 
16 lin. ft. pole 
50 lin. ft. ix!2 No. { shelving 
2 thresholds 

medicine case 

set kitchen cases 

shelf for fireplace 

grade stair 

attic stair 


HARDWARE, ETC.: 


320 Ibs. nails 

2 cast iron cleanout doors 
{ ash dump 

{ damper 

| coal chute 

320 Ibs. sash weights 

4 hanks sash cord 

6 cellar sash sets 

{ cylinder lock set 

| mortise lock 3 tumbler 
13 mortise locks, { tumbler 
1 bath lock | tumbler 

3 pairs 4x4 butts 

14 pairs 32x32 butts 
16 sash locks 

16 sash lifts 

12 pairs cupboard hinges 
7 cupboard latches 

4 drawer pulls 

5 elbow catches 

460 yards plaster 

6450 wood lath 

Flashing shingles 

Valley tin 


SUBCONTRACTS: 


Plumbing, heating, electric wiring and 
fixtures, sheet metal, painting. 








Complete Blueprints, Specifications and List of Materials, $3.50 
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American Lumberman House Plan No. 232 














BILL OF MATERIAL 


194 cu. ft. concrete footings 

900 cement blocks 

102 yards concrete floor, 4-in., basement 
290 sq. ft. brick work, walls 

32 ft. chimney 

28 ft. flue lining 

5 yards concrete porch floor, 5-in. 

15 lin. ft. conerete steps 

| cement chimney cap 

580 yds. plastering on wood lath 

128 lin. ft. 3-in. tiling at footing (if wanted) 


LUMBER AND MILLWORK: 


136 lin. ft. 2x8 girders 

40 pes. 2x8—16 joist 

56 pes. 2x8—14 joist 

44 pes. 2x8—12 joist 

32 pes. 2x6—16 ceiling joist 
15 pes. 2x6—8 ceiling joist 
5 pes. 2x6—14 ceiling joist 
5 pes. 2x6—10 ceiling joist 
500 lin. ft. 1x3 bridging 
126 lin. ft. 2x8 sill 

126 lin. ft. 1x4 ribbon 

920 lin. ft. 2x4 plates 

3 pes. 2x10—16 stair horses 
3 pes. 2x10—i2 stair horses 
40 pes. 2x6—22 rafters 


21 pes. 2x6—12 rafters 

16 pes. 2x4—12 rafters 

4 pes. 2x4—6 rafters (radius) 

12 pes. 2x4—8 studs (coal bin) 

220 ft. 1x6 T&G (coal bin) 

58 pes. 2x4—12 0.8. studs 

56 pes. 2x4—8 0.s. studs 

60 pes. 2x4—I2 0.8. studs 

14 pes. 2x4—16 0.s. studs 

26 pes. 2x4—9 0.8. studs 

12 pes. 2x6—8 ins. studs 

190 pes. 2x4—8 ins. studs 

1950 ft. 1x8 roof sheathing 

1900 ft. 1x8 shiplap or other insulating (if 
wanted) 


2350 ft. 44x8 bevel siding, rabbeted 

1600 ft. x4 T&G flooring 

630 ft. 1x6 T&G subfloor, living room, din- 
ing room & entry 

670 ft. ¥%x12 hardwood flooring, living room, 
dining room & entry 

1100 lin. ft. grounds 

16 squares roofing (selected by owner) 

1 0.8. door fr. 3/0x7/0 seg. hd., trim one side 

! 0.s. door frame 2/8x7/0, trim one side 

4 twin window frames 2 Its. 24x26, trim one 


side 

2 = window frames 2 Its. 24x24, trim one 
side 

i we window frame 2 Its. 18x20, trim one 
side 





























1 twin window frame 2 Its. 18x18, trim one 
side 

2 single window frames 2 Its. 24x26, trim one 
side 

2 single window frames 2 Its. 24x24, trim one 


side 

1 single window frame 2 Its. 18x20, trim one 
side 

1 single window frame 2 Its. 20x20, trim one 
side 

70 lin. ft. 1x8 cornice (level) 

70 lin. ft. 2-in. bed mold, cornice (level) 

70 lin. ft. 1% cove, cornice (level) 

164 lin. ft. 1x6, cornice (rake & rear dormer) 

164 lin. ft. 1x4, cornice (rake & rear dormer) 

164 lin. ft. 1¥ex2/2 mold (rake & rear dorm- 


er) 
7 lin. ft. circle rake cornice 
{ set rear steps and stoop complete 
| cased opening 4/0x7/0, trim two sides 
4 ins. door frames 2/8x7/0, trim two sides 
4 ins. door frames 2/6x7/0, trim two sides 
1 ins. door frame 3/0x7/0, trim two sides 
{ ins. door frame 1/6x7/0, trim two sides 
6 ins. door frames 2/6x6/8, trim two sides 
2 ins. door frames 2/8x6/8, trim two sides 
1 ins. door frame 1 /6x2/4, trim one side 
| door 3/0x7/0—1% seg. hd. elev. gla. DS 
| door 2/8x7/0 134 2X pan. 6 Its. SS 
4 doors 2/8x7/0 1% 2 pan. 
4 doors 2/6x7/0 1% 2 pan. 
1 door 3/0x7/0—13% 1 
1 door 1/6x7/0—1% 2 lo 
6 doors 2/6x6/8—1% 2 pan. 
2 doors 2/8x6/8—I% 2 pan. 






































1 door 1/6x2/4—7% | pan. 
10 windows 2 Its. 24x26 1%, top div. 6 Its. 


6 ame 2 Its. 24x24—1%, top div. 6 Its. 
3 Tendon 2 Its. 18x20—1%, top div. 4 Its. 
2 + aaa 2 Its. 18x18—13, top div. 4 Its. 


1 window 2 Its. 20x20 1%, top div. 4 Its. SS 
520 lin. ft. 6-in. base and shoe 

58 lin. ft. wainscot cap, bathr. & kit. 

| kitchen cupboard, per detail 

| breakfast set, detail 

1 main stair, detail 

12 treads 1'/4x9'/2—3 basement stair 
40 lin. ft. Ix12 shelving 

12 lin. ft. 1x16 sheiving 

50 lin. ft. 1x18 shelving, linen eloset 
80 lin. ft. 1x2 cleat 

76 lin. ft. 1x4 hook rail 

2 thresholds 

| trap door frame, door and trim 24x30 


HARDWARE: 


600 Ibs. nails 

22 sets weights and cord 

16 pr. 32x32 butts 

3 pr. 4x4 butts 

1 pr. 2x2 butts 

1 D.A. floor hinge (floor type) 
{ front door lock set 

{ rear door lock set 

16 inside door lock sets 

22 sash locks & lifts 
Cupboard hardware by owner 
1 catch for access door 

2 push plates, double acting door 


IRON & SHEET METAL: 


6 sash 3 Its. 10x12 glazed 

{ cast iron coal door 18x24 

i cast iron cleanout door 

14 running ft. iron railing front porch 
60 ft. valley tin 

Flashing for ehimney 

104 ft. 42-in. gutter 

66 ft. 3-in. down spout 

Corners for siding (if wanted) 


PLUMBING, HEATING & WIRING: 


1 bell trap, basement 
i hotness, 1 corner lavatory, { lavatory, 
r. 


2 — complete, ! kitchen sink, | medicine 
cab. 


Heating plant by owner 
Electric wiring & equipment by owner 











Complete Blueprints, Specifications and List of Materials, $3.50 
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Home! 


The wide world narrows to a road, 
The wide road to a trail, 

The trail to a path to your abode, 
Some cabin in the vale. 


The cabin narrows to a door, 
The little door is passed, 

Then comes the heart you've hungered for— 
And you are home, at last! 


“A crooked man is like a crooked trail; 
people quit them at the first opportu- 
nity.” 


“You can’t tell what the size of his day’s 
work will be by the size of a man’s 
first chip.” 


Self Belief 


God, women, friendship, brotherhood, 
These you will find are true— 

That men are honest, God is good— 
If you believe in You. 


“A good many lumbermen are making 
50 percent—of what they ought to!” 


‘We reform more men by the virtues we 
practice than we ever do by the virtues 
we preach.” 


“One way to get some people to build a 
home would be to tell them that then 
they would have a place to build a ga- 
rage.” 


Make Good 


To brag is wrong, without a doubt, 
Of things achieved by you— 
But worse the man who brags about 

What he intends to do. 


“If you want to see a real ‘clean-up and 
paint-up campaign’ in full swing, just 
watch a flock of stenographers at ten 
minutes before quitting time.” 


“If you sawed some men’s souls in two 
you would find as many knots as in a 
top-log.” 


“Capital and labor may be said to be 
getting closer together, considering 
how a man with a little capital has to 
labor these days.” 


Life 
There isn’t much to life but this: 
A baby’s smile, a woman’s kiss, 
A book, a pipe, a fire, a friend, 
And just a little cash to spend. 
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MIAMI 


BATHROOM CABINETS 
e om 
Jurstin Sales 
Miami's dominating lead- 
ership in bathroom cabi- 
net sales is the natural 
result of specialization on 
a single line of quality 


products over a period of 
almost two decades. 


With the MIAMI Line, you 
can get a larger share of 
the business in every price 
class. Nationally adver- 
tised. Architects and build- 
ers throughout the nation 
are specifying MIAMI for 
all types of buildings. Be 
prepared to supply their 
needs in your territory. 


Write today for Catalog G. 





MODEL 
2010 


Gothic Top 
Model with 
stainless steel 
framed, all-mir- 
ror door. A pop- 
ular priced 
model _particu- 
larly recom- 
mended for 
bathrooms with 
chromium 
plated fixtures. 
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Tacoma, W. T., July 12, 1889. 
—The most important news, so 
far as the manufacturing in- 
terests of Tacoma are con- 
cerned, is the contemplated 
opening of the Puyallup reser- 
vation to white settlement as 
soon as Washington is made a 
State. This reservation con- 
sists of about 18,000 acres and 
adjoins the city limits on the 
east. There is about three 
miles of water front on the 
northeast side of “Commence- 
ment Bay, immediately oppo- 
site the city, and on that side 
of the bay there is excellent 
anchorage, while on this side 
the water is too deep. 

* * ” 

Paris, France, July 6, 1889. 
—If the visitor from _ the 
United States to the World’s 
Exposition be a lumberman, he 
will feel more than half 
ashamed of his fellow lumber- 
men for the lack of showing 
here. Not only is the general 
exhibit in all departments from 
Uncle Sam’s domions meager, 
but especially so are the lum- 
ber and timber exhibits. A 
Wisconsin firm has a fair dis- 
play of white pine and _ its 
products, and an enterprising 
Texas firm has samples of yel- 
low pine and _ photographic 





scenes representing lumber 
operations. A few of our hard- 
woods are represented. There 
is a creditable display of lum- 
bering tools and apparatus. 
* * * Even France, Belgium, 
Germany and Roumania, which 
the average American believes 
to be treeless wastes, have bet- 
ter exhibits than ours. Tas- 
mania, New Zealand and Aus- 
tralia are far better repre- 
sented than our boasted Yan- 
kee land, and the exhibit from 
the Argentine Republic will 





“knock the spots off” anything 

in the exhibition for the variety 

of woods and the arrangement. 
* * & 


Another new woodworking 
establishment in Tacoma, W. 
T., is the sash and door fac- 
tory of Wheeler, Osgood & Co. 
which is also being built on the 
flats, and has a very desirable 
location. Mr. Wheeler moved to 
Tacoma a few months ago and 
is well known in Chicago. Mr. 
Osgood has been a resident of 
Tacoma for some time. 





SEATTLE 


Tue Merropouis or THE New State oF WASHINGTON. 
Seattle’s Phenomenal Growth 


Population 
Population 


[The above is the heading of 
a full-page advertisement in 
the Northwestern Lumberman 
ef July 27, 1889, and on the 
facing page appeared a full 
page map of the young city. 
Immediately upon Washing- 
ton’s admission to the Union as 
a State an industrial boom be- 
gan in the West Coast cities 
and the enterprising Seattlites, 
foreseeing the possibilities of 
the lumber business, bought 
two full pages of the Chicago 
lumber trade paper and used 





1880— 3,200 
1889—33,500 


them to tell the story of Seat- 
tle’s inception and growth in a 
most interesting manner. That 
this must have had something 
to do with the succeeding in- 
flux of lumber concerns and 
lumberjacks from the Lake 
States is unquestionable. From 
that date the pages of the 
magazine were filled with items 
about the hegira to the West 
of famous lumbermen of the 
North and the building of big- 
ger and bigger mills on the 
Coast.—Editor. ] 











MODEL 
4O3 


Stainless 
steel 
framed, 
all - mirror 
front cabi- 
net equip- 
ped with 
Colonial 
style elec- 
tric lights. 
Complete- 
ly wired 
at factory. 
Includes 











light switch and convenience plug. 














MODEL 
660 


A Venetian 
type all-mirror 
front cabinet 
for the home 
where price 
must be con- 
sidered. Rec- 
ommended for 
installation in 
downstairs 
lavatories. 








MIAMI CABINET DIVISION 
The Philip Carey Company 





MIDDLETOWN, OHIO 


























Hardware 


Standard set fits any garage opening 
up to 8’x8’. Retails at $15.00 for con- 
sumer and $13.50 for contractor with 
nice profit for distributor. 


Sand in weight box provides perfect 
counterbalance, insuring smooth opera- 
tion equivalent to sets in highest price 
field. Repeat business is tremendous. 


Write for descriptive literature giving 
full information. 


Dependable Products Since 1888 


COBURN TROLLEY TRACK CO. 


66 CANAL STREET, HOLYOKE, MASS. 











FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 











JAMES W. SEWALL 


Consulting Forester 
SEWALL PHILLIPS % BENNER 
Ruttan Block 
Port Arthur, Ontario 


JAMES Ww 
Old Town, Maine 


yblished 1910 


ty i 


Letterheads—Envelopes—Statements 1,000 
$2.55; 2,000 $4.75; 5,000 $10.50. Terms: Net 
10 days, postage prepaid. 

Samples FREE 


MAYFIELD PRINTING CO., - Mayfield, Ky. 
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Surface Measure 


ESTIMATOR 


By J. M. LEAVER 


This book covers in the most com- 
plete manner the whole field of 
surface measure as applied to rapid 
estimating of contents of fractional 
sizes of BA, veneer, fibre board 
and stock used in the manufacture 
of interior and exterior finish, panels, 
doors, sash, blinds, door and win- 
dow frames, etc., etc. Send for 
circular containing sample pages. 
Pocket Size (41/2"x612") 
Postpaid $5.00 


American Lumberman 


431 S. Dearborn St., CHICAGO, ILL. 
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Building Reaches High Volume 
on Low Costs 


Six Months’ Building Record 
Highest Since 1929 


Dollar volume of residential building con- 
tracts let during the first six months of this 
year was greater than for any similar period 
since 1929, according to F. W. Dodge Cor- 
poration. In the 37 States east of the Rocky 
Mountains the six months contract total was 
$644,527,000, which was 61 percent greater than 
the total for the first half of 1938, and 25 per- 
cent greater than the total for the first half 
of 1937. Out of a $245,000,000 increase over 
the 1938 period, $181,000,000 represented the 
increase in private residential building and 
$64,000,000 measured the increase in public 
housing projects. All sections of the country 
participated in the residential building increases, 
with increments over the first half of 1938 
ranging from 19 percent in New England to 
125 percent in the Cleveland area. 

Non-residential building also increased over 
the 1938 period, with a total of $516,579,000 
compared with $433,220,000 last year. This 
was a 19 percent increase. In the non-residen- 
tial classification, public contract volume in- 
creased 42 percent and private contracts in- 
creased 2 percent. Heavy engineering contracts 
(public works and utilities projects) had a 
contract total of $538,258,000, nearly 17 percent 
greater than the corresponding 1938 figure. The 
combined result of all these building and en- 
gineering gains was a six-months’ construction 
total of $1,699,364,000, a 31 percent increase 
over the first half of 1938. 


Commenting on the construction record and 
outlook, Thomas S. Holden, vice president in 
charge of the statistical division of F. W. 
Dodge Corporation, said: 


Present indications point to a good con- 
struction volume during the remainder of 
the year, although comparisons with the 
corresponding months of 1938 will be less 
spectacular than in the past six months. The 
second half of 1938 was a period of steadily 
mounting volume after a slack period in the 
first half, whereas the month-by-month trend 
this year is following the more usual sea- 


soned pattern. Residential building, both 
private and public, gives every indication 
of continuing at a satsfactory rate; non- 


residential building is likely to taper off 
somewhat due to lessened public expendi- 
tures. Heavy construction, largely supported 
by Federal funds, is also likely to continue 
tapering off. Even with an ever-narrowing 
spread between 1939 and 1938 monthly totals 
from now on, the year will probably close as 
the sixth consecutive one of construction 
volume increases. 





Building Material Loadings to 
Show Big Increase 


Wasuincton, D. C., July 10.—Freight car 
loadings in the third quarter of 1939 are ex- 
pected to be about 9.9 percent above actual load- 
ings in the same quarter in 1938, according to 
estimates just compiled by the thirteen Shippers’ 
Advisory Boards and made public today. Load- 
ings of twenty-nine principal commodities will 
be 5,268,278 cars, compared with 4,793,346 last 
year. Eleven boards expect percentage in- 
creases, as follows: Allegheny, 17.6; Pacific 
Coast, 2.6; Pacific Northwest, 4.8; Southwest, 
0.4; Southeast, 4.1; Great Lakes, 30.0; Atlantic 
States, 5.9; New England, 4.4; Northwest, 37.4; 
Mid-West, 8.1; Ohio Valley, 8.8; and decreases 
are expected by two: Central Western, 1.7; 
and Trans-Missouri-Kansas, 3.2. 

Estimated carloadings for the third quarter 
of 1939, together with the actual loading for the 


same period in 1938, and the percentage of in- 
crease or decrease, covering commodities of 
special interest to the lumber industry, are: 
Carloadings 
E 


sti- Estmd. 
Actual mated Percent 





Commodity 1938 1939 Increase 
Lumber and Forest 

Progucts .....<- 391,166 413,487 5.7 
| —=FEPL ae 148,168 162,118 9.4 
Brick and Clay 

iy) eae 50,692 56,776 12.0 
Lime and Plaster. 31,431 33,860 ce i 
Gravel, Sand and 

NE tins oe aes 337,101 oe6. ees .4* 
Coal and Coke....1,368,084 1,495,108 9.3 

*Decrease. 





Buffalo Building Permits in June 
Break Record 


Burra.o, N. Y., July 10.—Buffalo building 
permits reached a record-breaking total for 
June, because of a large housing project of the 
Federal government. The total value of per- 
mits was $3,414,400, as compared with $484,- 
765 in the same month of 1938. For the first 
six months of this year the permits totaled $6,- 
068,438, as compared with $2,057,073 in the 
same period last year. 

Another proposed Federal housing project 
will be located in the Perry-Alabama section 
of the city. It will consist of the razing of a 
large number of private dwellings, and _resi- 
dents of that section have been holding meet- 
ings to protest against the carrying out of the 
project on the ground that such large build- 
ings will have the effect of reducing property 
values and add to the tax burdens of the com- 
munity. 





Lowest Home Costs, Per Per- 
son, in Four Years, Lift Build- 
ing Volume, and Value, to 


Nine-Year Peak 


MINNEAPOLIS, MINN., July 10.—New home 
construction, in both volume and value, in 310 
leading American cities reached the highest 
level last year in more than nine years, as 
shown by the annual home building survey of 
Investors Syndicate, of Minneapolis, recently 
released. Contributing substantially to this in- 
crease was the fact that the average cost per 
person provided with new housing was the low- 
est in four years, according to C. J. Ryan, vice- 
president of the company. 

“The average cost per person supplied with 
new housing in these 310 cities in 1938 was 
$912.80,” said Mr. Ryan. “This is the low- 
est per person figure since 1934, when the cost 
was $874.26.” 

The cities included in the survey, located in 
41 States and District of Columbia, have a total 
population estimated at 49,957,616, or nearly 
three-fifths of the population of the United 
States. It is significant, Mr. Ryan pointed out, 
that the per capita costs of housing in this 
group of cities not only showed a decline of 
9.27 percent from the 1937 cost, but also were 
19.64 percent below the 1930 level. He says: 

The public does not seem to fully appre- 
ciate that in most sections of the United 
States today real estate dollars will buy 
more space and quality, in both new and 
modernized homes, than they did in the 
“normal” building year of 1930, because land, 
labor, materials, financing and selling costs 
are lower than they were nine years ago. 

Downtrend in home building costs in 1938 
—a trend that has continued this year to 
date — spurred residential construction vol- 
ume and value in these 310 cities to the 
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highest levels for at least nine years, or 
the period covered by the survey. 

An increase in population, second largest 
in the areas and period studied, along with 
decreases in vacancies, increases in mar- 
riages, further undoubling of families, rela- 
tively high rents in some regions, ease of 
financing and obsolescence of existing home 
units, favored residential building expansion 
last year. 


Amemcanfiimbherman 


New homes built last year in these cities 
sheltered 665,632 people, or the largest number 
in nine years. This 665,632 total is 146,440 
more people than were furnished new residences 
in 1930; 163,124 more people than were so pro- 
cided for in 1937; and 112,332 more than were 
housed in the four combined years of 1932, 1933, 
1934 and 1935. 


TRUCK CREWS ATTRACTED TO CHANGE POINT 
BY LOW-RENTAL HOMES 


The house of which a picture and floor plan 
are here shown is one of about 20 constructed 
in Mauston, Wis., in the past year. It was 
developed and designed by Ray Treganza, man- 
ager of the Mauston yard of the F. M. Reed 
Lumber Co. to fill a particular need. Mauston 
is the half-way point on the most heavily 
traveled automobile, truck and bus route be- 
tween Chicago and Minneapolis—U. S. Route 
12. The distance from both of these cities to 





Mauston represents about a one-day run for 
freight trucks and for some of the passenger 
busses. Mauston, therefore is the~ accepted 
point for changing truck and bus crews. Owners 
of vacant property felt that there was an 
opportunity to capitalize on this fact if they 
could develop an attractive low-rental house 
to rent to drivers with families. They wanted a 
house that would rent for less than the drivers 
were paying in Chicago or Minneapolis and at 
the same time offer them adequate shelter, with 
the added health and social advantages of life 
in a small town. 

The houses, as designed by Mr. Treganza, 
were built for about $2,000, and depending on 
location, command a rental of $15 or $20 a 
month. The typical. house has a_ basement, 
walls of which are cement block. The outside 
is drop siding, and the roof is composition 
shingles. Interior walls are finished with in- 
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sulation board. Floors are No. 2 birch, and 
trim is fir. The overall size is 20x30 feet. 
No heating plant is provided, but a chimney 
and stove-pipe outlet is included. Full screens 
are provided, including the front porch. It will 
be noted from the rough floor plan that no 
space is devoted to hallways or corridors, and 
that the bath is connecting type, between the 
two bedrooms. 

All of the houses have been rented readily, 
and with the colony established, unmarried 
drivers have set up a demand which has led 
to the remodeling of some of the older houses 
in the city to permit the rental of single fur- 
nished rooms. It is reasonable to believe that 
dealers in many other small cities which are 
“crew-change” points might develop the same 
kind of building activity, and thus, in addition 
to the material they sell, attract new income- 
producing families to their communities. 





Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows reve- 
nue freight for the two weeks ended July 1 to- 
taled 1,308,515 cars, as follows: Forest prod- 
ucts, 63,540 cars (an increase of 3,060 cars 
above the amount for the two weeks ended 
June 17); grain, 98,476 cars; livestock, 20,687 
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cars; ore, 85,519 cars; coal, 209,583 cars; coke, 
11,968 cars; merchandise, 305,311 cars, and mis- 
cellaneous, 513,431 cars. The total loadings for 
the two weeks ended July 1 show an increase 
of 36,045 cars above the amount for the two 
weeks ended June 17. 





Machinery Manufacturer Has 
Large Sales Volume 


SyracusE, N. Y., July 10.—The Porter-Cable 
Machine Co., here, precision machinery build- 
er since 1906, reports a forty-one percent in- 
crease in sales during the first six months of 
1939, as compared with the same period in 
1938. No companies were absorbed and no 
new territories were opened. The improve- 
ment is accounted for by more efficient 
and effective sales work, wider distribution 
through retail lumber and building material 
dealers, and the introduction of new models. 
Included in the company’s line of products are 
Speedmatic floor sanders, edgers and electric 
hand ‘saws, as well as belt, disc and spindle 
sanders. 





Books Big Western Pine Orders; 
Opens New Camp 


PLACERVILLE, CALIF., July 8.—The Placer- 
ville Lumber Co. is constructing a new logging 
camp east of here-in the Alder Creek Basin, 
where 200,000,000 feet of timber is reported 
available. The company mill at Fresh Pond is 
reported running on two shifts daily to fill the 
20,000,000-foot orders for this year. Approxi- 
mately 5,000,000 feet of sugar pine will be de- 
livered green to the California Door Co. at 
Diamond Springs; 5,000,000 feet of Ponderosa 
pine to the Sacramento Box & Lumber Co. in 
Sacramento, and 10,000,000 feet to the S. G. 
Beach Box & Lumber Co. here. 





the dealer and user. 


ESSCO Southern Pine 





ESSCO Precision Lumber has the extraordinary 
quality that makes for satisfaction on the part of 


Itis cut from virgin timber, carefully manufactured, 
scientifically seasoned, accurately graded. The 
ESSCO line has been the favorite for over 60 years. 


ESSCO Kiamath Soft Pine 
ESSCO Oak Flooring ESSCO West Coast Woods 


Vas 


Fssane 





| a 


EXCHANGE SAWMILLS SALEs Co. 
1111 R. A. Long Building, 


ESSCO Hardwoods 


KANSAS CITY, MO. 
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NATIONAL PRODUCTION, SHIPMENTS and ORDERS 


Wasurneron, D. C., July 8.—Following is the National Lumber Manufacturers’ Association’s report for two weeks ended July 1, and for twenty- 
six weeks ended that date, covering mills whose statistics for both 1939 and 1938 are available, and percentage comparison with statistics of identi- 


cal mills for the corresponding period of 1938: 











Av. No. Production Percent Shipments Percent Order Percent 
TWO WEEKS: Mills 1939 of 1938 1939 of 1938 1939 of 1938 
Softwoeds: 
I NI a ors Guha dp Wea waa e em Wace 121 61,232,000 112 73,897,000 114 69,017,000 90 
EN ae. Sl had Baa ine h elaa a uw mnee wa 143 202,724,000 143 208,421,000 123 227,082,000 120 
a ie a ae denn Wi ah an aa se 208 149,425,000 115 131,754,000 109 137,228,000 109 
cE EE EO OE OEE TOO EET ee 13 13,446,000 99 14,932,000 109 14,366,000 126 
Ey CI go cebu casee boaee bone new 10 5,075,000 97 5,157,000 109 4,137,000 97 
OS et cain, a7 (gig be dal ahaha spor wtarw oe A.e 10 8,466,000 93 5,073,000 120 5,731,000 128 
OE PE Pee Pere rere Se 14 1,967,000 65 3,478,000 132 3,984,000 158 
I OI oa aa dado hore AR Hee omens 519 442,335,000 124 442,712,000 116 461,545,000 111 
Hardwoods: 
RS Pere eet eerie Pere ee T67 7,902,000 106 12,662,000 137 13,793,000 133 
SP re er ee re eer ere 14 1,484,000 91 3,476,000 146 2,275,000 150 
GG TRTIGOES. 4 cv doc cess cecwawewecceces “81 9,386,000 104 16,138,000 139 16,068,000 135 
I os 0 aera a Sacra a aid RES ON 0 ES 586 451,721,000 124 458,850,000 117 477,613,000 112 
UI th oid ba ar degra era aw wba oie 65 14,904,000 123 16,563,000 126 15,719,000 75 
EE nS cnctcencaegey swence seamass 14 2,275,000 132 2,477,000 123 1,440,000 91 
TWENTY-SIX WEEKS: 
Softwoods: 
ND, 6 cS acu wate ceple sa be eee e eeee 131 841,834,000 107 854,314,000 107 872,539,000 109 
te de tears 0 ak erie dy dG eee oe eee de 143 2,382,978,000 125 2,444,518,000 119 2,509,403,000 123 
SR See ee ee ee re rere 114 1,455,956,000 129 1,600,532,000 115 1,588,690,000 112 
Gmeewmie MOGWOGR so oc cs ccc cccccecceerecss 13 177,257,000 116 184,290,000 105 185,584,000 108 
SE COE oc cen cctee toes edineceeewese 10 71,434,000 107 65,400,000 106 58,413,000 112 
re i ee 2 ee ee 10 39,967,000 99 53,239,000 122 57,074,000 129 
NO re ae ee ee eee 18 38,115,000 100 47,308,000 161 47,027,000 139 
Total Softwoods-..............ceeceeeueees 439 5,007,541 122 5,249,601,000 115 5,318,730,000 117 
Hardwoods: otis Pe ; 
Ee ee ee +70 115,806,000 108 154,878,000 137 157,393,000 140 
Northern Hardwoods ....cccccccccccccccceses 18 55,980,000 68 50,296,000 154 45,866,000 159 
Total Hardwoods ......0...00..0ecceeceees "88 171,786,000 “91 _ 205,174,000 141 _ 203,259,000 144 
ee re eee 509 5,179,327,000 120 454,775,000 116 5,521,989,000 117 
os arts wo wg maa twa een CRM ae 65 177,706,000 110 184,810,000 112 187,647,000 105 
Maple Flooring®® .....ccccccccc ccc cccccccccs 14 23,663,000 118 26,015,000 120 25,533,000 126 
tUnits of Production. *Two weeks ended June 24, 1939 and June 25, 1938. (No report for week ended July 1, 1939.) **FPor 25 weeks. 





Southern Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 


New Or.eans, La., July 12.—Following is a 
summary of reports from southern pine mills 
for two weeks ended July 8: 





Average weekly number of mills, 
Units,+ 98 


115; 


Total for 
Two Weeks 


Three-year average production*... 60,674,000 
PO rere eee 57,088,000 
CE eT ee ee 67,589,000 


Orders received 57,552,000 


Number of mills, 113; Units,t 106 


On July 8, 1939 
Unfilled orders 71,935,000 
co EE Ee ee ee ee 438,741,000 
*October, 1935, to October, 
*Unit is 309,000 feet of 
production. 


Western Pine Summary 


PortLAND, OrE., July 8—The Western Pine 
Association reports as follows on operation of 
identical Inland Empire and California mills 
during the two weeks ended July 1: 

Report of an average 108 mills: 


Total for 2 Weeks Ended 
July 1, 1939 June 30, 1938 


Production ...... 149,425,000 129,775,000 
Shipments ....... 131,754,000 120,690,000 
Orders received... 137,228,000 126,200,000 


Report of an average of 101 mills: 


July 1, 1939 June 30, 1938 
Unfilled orders... 178,889,000 139,756,000 
Gross stocks ....1,428,878,000 1,439,239,000 


Report of 101 identical mills: 


-——Total for Year——_, 
1939 1938 


Production ...... 1,359,799,000 1,066,828,000 
Shipments ....... 1,483,612,000 1,318,051,000 
eee re re 1,457,677,000 1,337,662,000 





Relation of Unfilled Orders to Stocks 


Wasuincton, D. C., July 8. 





Following is statement of nine groups of identical mills and 


two groups of hardwood flooring plants of unfilled orders and gross stock footage on July 1: 














No. of Unfilled Orders Gross Stocks 

Softwoods— Mills 1939 1938 39 1938 
ee SS errr eee 99 70,008,000 58,947,000 427,244,000 489,613,000 
Ir Tore 143 366,684,000 251,644,000 902,993,000 905,763,000 
OSS OO eer rr. 101 178,889,000 139,756,000 1,428,878,000 1,439,239,000 
California Redwood ............. 13 27,406,000 22,536,000 292,895,000 285,727,000 
BOGENETR CUNGORE ...ccccccccccces 10 4,981,000 5,367,000 204,659,000 196,733,000 
oo, OO er ee 10 10,248,000 6,248,000 140,245,000 160,754,000 
Northern Hemlock® ...........<. 11 4,045,000 6,966,000 64,609,000 72,791,000 

Total Softwoods ............ 387 662,261,000 490,564,000 3,461,523,000 3,550,620,000 
Southern Hardwoods ............ t61 29,223,000 28,372,000 184,461,000 209,969,000 
Northern Hardwoods* .........-. 11 5,014,000 5,255,000 79,423,000 98,387,000 

Total Hardwoods ..........-. 72 34,237,000 33,627,000 263,884,000 308,356,000 

PS « owi iwecvteee4 448 696,498,000 524,191,000 3,725,407,000 3,858,976,000 
Flooring— . . er 
a a aah aang ware a. orate 65 45,241,000 42,478,000 82,149,000 85,663,000 
Maple VPIOOTINg ......-cccscccces 

and 11 


*Unfilled orders reported by 11 


mills; stocks by 11 mills. TfUnits. 


Redwood Tank Data 


SAN FRaAncisco, CA.Lir., July 8—Two new 
descriptive bulletins on redwood products have 
recently been released by the California Red- 
wood Association. “Redwood Tanks for the 
Textile and Allied Plant,” by Consulting En- 
gineer B. F. Wade, relates to the applications 
of redwood tanks in these various industries 
and discusses the properties of redwood and the 
effects of organic and inorganic acid or alkali 
solutions. It also outlines specific applications 
and gives special instructions for cleaning and 
painting new tanks. 

Redwood Siding is the subject of Lumber 
Letter No. 10. This bulletin contains informa 
tion on painting and finishing, nailing, puttying, 
and application of redwood siding. 

Copies of both publications may be securel 
by writing the California Redwood Association, 
405 Montgomery Street, San Francisco, Calii. 


To Study Building Loans in 
Summer School 


Mortgage money for home construction 0 
a sounder, more efficient basis is expected 10 
be one of the results of the concentration 0 
562 hours of brainwork upon the subject 0 
home building loans at Northwestern Uni- 
versity, Chicago, Aug. 7-18. A _ feature 0 
the Graduate School of Savings and Loan 
which will be the first venture of its kind i 
108 years’ history of thrift and home financing 
institutions, will be the course in “Construt 
tion Loan Procedure and Supervision” in whit 
75 association executives and assistants wi! 
spend one hour and a half every day for é 
week. The summer school is under the auspices 
of the American Savings and Loan Institut 
and will offer three other major courses, ail 
five round tables of one and a half hours eat 
on specific problems of the home lending bus! 
ness. 








THE POISON of prejudice finds little use # 
America. 
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ASSOCIATION NEWS 


Meetings to Be Held 


July 21—Florida Lumber & Millwork Association, 
Orlando, Fla. Quarterly. 

July 27—Carolina Lumber & Building Supply As- 
sociation (Inc.), Asheville, N. C. 

July 28—Philippine Mahogany Manufacturers’ Im- 
port Association (Inc.), Broadmoor Hotel, Colo- 
rado Springs, Colo. Annual, 

Aug. 1-4—Western Pine Association, San Francisco, 
Calif. Semi-annual and related meetings. 

12-13—National Association of Woodwork 














Sept. 


Jobbers, Edgewater Beach Hotel, Chicago. 
Annual, 

Sept. 21-22—National Hardwood Lumber Associa- 
tion, Lord Baltimore Hotel, Baltimore, Md. 
Annual, 





Business First, Order of the Day for 
Florida Meeting 


OrLANpDO, FLA., July 10.—There will be no 
outside speakers at the quarterly meeting of the 
Florida Lumber & Millwork Association, here, 
July 21. The board of directors will meet with 
President Marcy Mason on the evening of the 
20th and the “Old Timers Club” will hold a 
breakfast session on the morning of the 21st, 
with the general business session opening at 
10:00 o’clock. Committee reports will be given 
by the following chairmen: A. B. Crouch, West 
Palm Beach, millwork; Al Combs, Gainesville, 
lumber; G. W. Gerow, St. Petersburg, building 
material. 

Particularly interesting will be the discussion 
of State legislative matters. An approved 
act regulating the distribution of trade-marked 
goods in Florida sets forth its purpose as 
follows : 

This bill has become a law and is an Act 
to protect good will represented by trade 
marks, names or brands, against injury, by 
authorizing contracts establishing resale 
prices on commodities bearing them and de- 
fining as unfair competition and making 
actionable knowingly and willfully to adver- 
tise and sell such commodities at less than 
the prices established in the contracts au- 
thorized by this Act, whether the person so 
advertising and selling is or is not a party 
to such contract. 

The one-half of one percent gross sales tax 
in Florida, which has proved very expensive 
for Florida dealers and which was vigorously 
opposed by this group, remains a law despite 
the fact that its repeal was passed by both 
Houses but not with sufficient majority to over- 
ride Governor Cone’s veto. 





Association Members Asked to Fight 
Proposed Freight Rate Change 


The members of the Northwestern Lumber- 
mens Association have received a letter from 
Ormie C. Lance, secretary, urging them to en- 
list in the fight against the proposal to change 
Rule 10 of the “Consolidated Freight Classi- 
fication,” which would permit the shipping of 
unrelated commodities in mixed carloads, each 
item to pay the straight carload rate that would 
apply if the goods were shipped separately in 
a full carload. A hearing on the proposal is 
scheduled at the Chicago Union Station build- 
ing before the western classification committee 
on July 25. R. C. Volkert, traffie manager 
of the association, will oppose the proposal on 
— of the Northwestern association mem- 
ers. 

Dealers are urged by Mr. Lance to tell the 
manufacturers, wholesalers, and jobbers of lum- 
ber and building materials with whom they do 
business about the meeting and to ask them 
to attend the hearing in opposition to the pro- 
posal. Since cement is excepted from the pro- 
posed rule, its manufacturers need not be con- 
tacted. 





CaNADA’s STANDING in the British market as 
a source of supply for manufactures of iron and 
steel rose from sixth position to second place 
during the month of March. 
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NEW... PROFITABLE... 
EASY TO SELL— 











Tuis Onto Home is being 
insulated and sealed with Tem- 


this new factory-sealed 


insulating sheathing... 


Unique fibreboard, made 
by Armstrong, adds rigidity 


and bars vapor infiltration 


OW you can offer customers 

something different in the way 
of sheathing—Armstrong’s Tem- 
seal, an insulating sheathing that 
bars vapor infiltration! 

Temseal offers owners and builders 
many unique advantages. Made of 
Armstrong’s Temlok, it is excep- 
tionally efficient. Doubly sealed at 
the factory with both asphalt coat- 
ing and strong paper reinforcement, 
it has high resistance to air and 
moisture infiltration. This insures 


loms 


lasting insulating efficiency. The 
double seal adds extra strength and 
rigidity to the building, and at the 
same time makes it unnecessary to 
use building paper or felt. 
Armstrong’s Temseal offers all 
these extra advantages at no extra 
cost! Available in the standard 
sheathing thickness of 254”, it is 
supplied in sheets 4’ wide, by 8’, 
814’, 9’, 914’, 10’, and 12’ long. 
You'll want the full story about 
Armstrong’s Temseal, and all it has 
to offer builders and dealers. Send 
today for a sample and complete 
information. Address Armstrong 
Cork Company, Building 
Materials Division, 987 
Concord St., Lancaster, Pa. 





Armstrong’s TEMLOK INSULATION 


DE LUXE INTERIOR FINISHES 


TEMSEAL SHEATHING ~ 


LATH 





~ ARMSTRONG’S MONOWALL 
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We do not make the Most 
Oak Flooring, but we Do 
make the BEST 





OAK FLOORING 


--CAREFULLY SELECTED LUMBER-- 
--PROPERLY KILN DRIED -- 
--PRECISION MACHINED -- 


INSURES BEAUTY, FINISH AND 
UTILITY 


W. R. WRAPE STAVE COMPANY 


Post Office Box 182 
LITTLE ROCK, ARKANSAS 











(= 
For OAK and MAPLE 


FLOORING 


Cedar Closet Lining, Oak 
Thresholds, Stair Treads, 
Mouldings, etc.—Send your 
orders to 


= EVANS ~ 


Hardwood Flooring Co. 


Wholesale Distributors 
3900 Chouteau Ave., St Louis, Mo. 


To assure quick service to our customers, we ca 

in St. Louis from a quarter- to a half-million feet 
of Northern Hard Maple and Southern Oak Flooring 
from selected out-of-state mills. Every bundle grade- 


and trade-marked. 


“AND SPEED. 
CHAPMAN & DEWEY 
LUMBER COMPANY 


LET US KNOW 
* Memphis, Tenn. * 




















Distributors 
MAPLE FLOORING 
which has been 


YOUR NEED” Certified by M.F.M.A. 





Manufacturers of high grade 


OAK FLOORING 


AND 


HARDWOOD LUMBER 


from famous St. Francis Basin 


Wire for quotations. 
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Lumber-Sports Champions Strenuously 
to Contest at Northwest's Rolleo 


LonGview, WASH., July 8—Some hard 
fought “duckings” are sure to take place in 
the waters of Lake Sacajawea when lumberjack 
meets lumberjack in contests for world cham- 
pionship titles in log rolling, high climbing and 
all the other spectacular sports dear to the 
heart of the lumberjack at the Longview Rolleo, 
scheduled to be held in this Northwest lumber 
center Aug. 11, 12 and 13. The lake, in the 
heart of Longview, forms a natural amphi- 
theater. 

The Rolleo, which has come to mean to the 
woodsman what the rodeo means to the cow- 





Jim Herron, holder of 
the world's champion- 
ship titles in log roll- 
ing and block turning, 
headed for a 
ducking when this pic- 
ture was snapped. But 
the star birler doesn't 
fall off so easily in 
competition 


was 





boy, is a term which was coined in Longview 
when its big annual timber carnival was insti- 
tuted some ten years ago. During the depres- 
sion years, Longview was forced to cancel its 
big show, which is being revived this year, but 
log-rollers and other performers in the Long- 
view area have been far from inactive. 
Two tall Douglas firs at the water’s edge will 
be used for the high-climbing races, the most 
dangerous and most spine-tingling feature of 
the Rolleo. In this event, a pair of expert 
toppers scamper up the great spar trees with 
the agility of monkeys, saw off the tops, and 
then, with loosened safety belts, descend in a 
series of downward leaps that have the spec- 
tators gasping—all within the space of perhaps 


five or six thrilling minutes. 

The log-bucking contests, in which teams 
of iron-muscled sawyers race their shining 
blades through logs four and five feet in diam- 
eter, are another show in themselves, an 
amazing demonstration of speed and endur- 
ance. 

In addition to featuring practically all of the 
masculine log rolling stars in the Northwest, 
the Longview Rolleo has also always brought 
to light a number of adept feminine perform- 
ers. This year a young high school miss, Betty 
Barkley, is scheduled to be a prominent con- 





tender, and hopes to pit her agility against that 
= Michigan girl who claims the mid-west 
title. 

Numerous substantial cash prizes will be 
awarded winners in the various Rolleo events. 
All competitive sessions will be free to the 
public. 

Paul Bunyan, mythical hero of the logging 
camps, will live again as ruler of the Rolleo, 
and his consort, Pauline, queen of the festiv- 
ities, will be chosen by popular vote. A unique 
children’s parade, an open-air religious service, 
and a picturesque water parade on Lake Saca- 
jawea will be other features of the three-day 
affair. Night attractions will center around 
Paul Bunyan’s Canyon. 





Lumber Editor Writes Valuable 
Historical Work 


Versatile and erudite Stanley F. Horn, editor, 
publisher and historian of Nashville, Tenn., has 
just had published a valuable contribution to 
the literature of the reconstruction period in the 
South. His new book is entitled “The Invisible 
Empire” and it is a comprehensive and intensely 
interesting history of the old Ku Klux Klan 
which ran its course in the years immediately 
following the Cival War and about which con- 
troversies still rage. Mr. Horn has done a vast 
amount of research work in preparation for this 
volume and his material is well authenticated 
by references to contemporary newspapers, 
magazines, documents, court trials, etc. But it 
is written in narrative style which makes it easy 
and fascinating reading. Illustrations including 
cartoons and notices from papers of the day, 
banners, pamphlets, circulars, and photographs 
of costumes and insignia now in museums form 
the first part of the book. The history of the 


Klan is taken up by States, followed by the 
complete account of the Congressional investi- 
gation and the decline and final disbandment of 
the organizatipn. The book is handsomely 
bound and printed, contains 434 pages and it 
may be obtained from the AMERICAN LUMBER- 
MAN at the publishers’ price of $3.50. 


Additional Distributors Stock 
Treated Lumber 


San Francisco, CA.IF., July 8—The Ameri- 
can Lumber & Treating Co. recently announced 
that additional Wolmanized lumber stocks are 
now available to lumber dealers from the fol- 
lowing firms at the indicated points in northern 
California: Pope & Talbot Lumber Co., San 
Francisco, stock at Berkeley; Wendling-Nathan 
Co., San Francisco, stock at Stockton; Hill & 
Morton (Inc.), Oakland, stock at Fresno; Loop 
Lumber Co., San Francisco, stock at San Fran- 
cisco. The stocks consist of 1- and 2-inch 
material and small timbers. 
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MAKES IT EASY TO 
BUY A HOME 


(Continued from Page 43) 


priced and allocated in the building, and 
the changes are registered on all docu- 
ments covering the job. 


Payment Made According to 
Progress of Work 


Labor has to be paid once a week, and, 
to control remittances to contractors, a 
special form has been prepared on which 
a complete cost breakdown of the whole 
house can be made. Mr. Gillion visits 
each job once a week, estimates the per- 
centage of progress on each class of work 
under way, and pays the contractor ac- 
cordingly. Depending on the company’s 
experience with the contractor, he is paid 
in full for the work done, or 5 or 10 per- 
cent is withheld until the completion of 
the job. 

Mr. Gillion cited one example of how 
the payment system works. A _ house 
under way at the time entailed a material 
cost of $4,556, and a labor cost of $5,432. 
On this job the owner deposited in the 
bank through which payments were being 
made, $5,432 less 10 percent, to be paid 
out. to labor as the job progressed. The 
$543.20 withheld gave the owner some- 
thing to fall back on in case some irreg- 
ularity should arise. The amount de- 
posited, of course, was to cover labor 
payments to subcontractors as well as 
those to the general contractor. In ac- 
cordance with usual practice, a weekly la- 
bor pay sheet was made for the job. On 
the first visit Mr. Gillion made to the job 
at the close of the first week of opera- 
tions, the excavating work was complete. 
This was noted on the progress sheet, and 
copies were sent to the contractor, the 
owner and the lending institution. The 
contractor signed all the copies, and, with 
Mr. Gillion’s OK, the bank paid the con- 
tractor the labor cost for excavation less 
10 percent, which in this case was with- 
held. With that system, the lending in- 
stitution can be assured that the money 
is going into the job for which it is paid, 
and can safely release funds as the job 
progresses. Every week, Mr. Gillion 
made estimates on all classes of work 
under way, and payments were made in 
the same manner as those for excavation. 

The contractor has to agree to accept 
payments in accordance with the progress 


estimate, or he will not be awarded the 
work, 


System Designed to Save Owner 
All Uncertainty, Worry 
“The secret of the whole thing,” said 


Mr. Hume, “is accurate estimates and 
absolute impartiality to contractors. We 
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Another 


ECO 
RUSS 


... this 100’ clear span 
truss job in California. 


Red River Lumber Company loading 
shed (100’ x 250’) above is only one of 
the many buildings at Westwood, Calif., 
using TECO connectors ...... Red 
River uses TECO connector construction 
for all its remodeling and new plant 
additions. 


Lumber manufacturers and retailers are 
invited to make use of our advisory 
building service. Before you remodel 
or add to your plant, write us for typical 
free-span roof truss design information. 


Engineering Co. 
1337 Connecticut Ave., WASHINGTON, D. C. 


See Below for Sources and Information 
on Timber Connector Structures 
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See Below for Sources and Information 
on Timber Connector Structures 





In WOLMANIZED Douglas Fir 
Crossett Western Company 


Lumber Manufacturers 
WAUNA, OREGON 





Equipped to 
Prefabricate for Teco Connectors and 
Preservatively Treat with Coal Tar 
Creosote, Zinc Chloride and 
Chromated Zinc Chloride 


West Coast Wood Preserving Co. 


SEATTLE, WASHINGTON 





ILLINOIS LUMBER YARDS 


SHIPPING CAPACITY, s0 CARS PER DAY 


A Complete Assortment of Building and 
Manufacturing Lumber of All Kinds. 


CAIRO, ILL. 





T. C. KING 


Box 788 Anniston, Ala. 








TIMBER STRUCTURES INC. 


215S. W. First Ave. 


PORTLAND OREGON 





AMERICAN BUILDERS 
LUMBER FABRICATING FACTORY 
601-611 Alaska St., SEATTLE, WASHINGTON 





McKEOWN BROS. CO. 


5235 S. Keeler — CHICAGO 
Telephone Lafayette 8161 








Western Pine Mfg. Co., Ltd. 


Main Office and Factory 
SPOKANE, WASHINGTON 








make this a home and a general office 
for our contractors. It is their place of 
business. We really mean the little mes- 
sage we have out in front—‘Better Homes 
are Built by Georgia—Ask the Owner.’ 
All we want to do is eliminate uncertainty 
and worry for the man who builds a 
home, and we do it by controlling the 
whole job through plans, specifications, 
selection of material and equipment, con- 
trol of payments and supervision of the 
work. We know we are doing it be- 
cause the people who do ask the owners 
we have served, come to us for their own 
homes.” 

The progress form the company uses, 
reproduced elsewhere, is divided verti- 
cally under two principal heads, one for 
the general contracting operation, and the 
other for subcontractor work. The gen- 
eral contractor column _ contains 
thirty-two classifications and opposite 
each classification are five columns in 
which to note percentage of progress. The 
subcontractor column is not subdivided, 
so that the form has flexibility for the 
variations in subcontract requirements on 
different size jobs. Entries and progress 
notations of the same type are made, 
however. At the bottom of the form is 


space for the signatures of the Georgia 
Lumber Co. official, the owner, and the 
contractor. 


House Typical of Those Built 
Under Company's System 


The accompanying bill of material for 
the house of which the floor plan is 
shown, is typical of those prepared 
with allocation of all materials specified. 
The list is a standard part of specifica- 
tions. 

The house is situated on a lot 50 feet 
wide and 138 feet deep. It fronts a 50- 
foot. end of the lot, and is set back 50 
feet from the street. It has a full base- 
ment with a 4-inch concrete floor, and 
10-inch concrete walls. The main gir- 
ders are supported by 4-inch steel col- 
umns, and floor joists are 2x10-inch, 16- 
inch on centers. A hot-water boiler in 
the basement supplies the heat. Exterior 
walls are brick and hollow tile, and in- 
terior partitions are wood. Gable ends 
are stucco, and the roof is composition 
shingles. 





FREIGHT AND express carried by air in 
Canada during 1938 amounted to 26,387,719 
pounds, an increase of about fifty percent over 
that carried in 1934. 
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| THE BUSINESS RECORD 


© U. S. Highway 77 i xi s 
Incorporations ighway 77 in Lexington 


TEXAS. Lufkin—Temple Lumber Co., 227 West 
Dozier, a new concern, is offering a ‘‘one-stop”’ 











FLORIDA. Miami—Coast Lumber Co. incor- service for homeowners. 
parent, with C. F. Goodman, R. D. Whiddon. and 
M. G. Whiddon as directors. i 

INDIANA. South Bend—Michael H. Husvar Business Changes 
(Ine.); to manufacture ironing boards and other ARIZONA. Heber—William Porter succeeded by 
wood poomrets. ai . Smith & Porter Sawmill Co. 

South end—Whiteman Coal & Vood (Inc.) ‘ , y a " . 

A 4 Age ’ CALIFORNIA. Encinitas—Osbeck Lumber Co. 

A013 South Walnut Street. $ succeeded by Seeman Lumber Co. 

NEW YORK. Buffalo—Louis J. Mertes Builders Los Angeles—Bassett-Teachout Co. changed 
Supply Co. (Inc.). name to Teachout Door Co. 

Rochester—Widman & Zahn (Inc.); building ma- Ontario—Crew & Curty Planing Mill succeeded 
terials; $20,000. , by Curty & Gadow. 

TEXAS. Corpus Christi—L. P. Lumber & Con- Willows—Glenn County Lumber Co. succeeded by 
struction Co.; $2,500. Construction. T. H. Kincaide. 

CANADA. BRITISH COLUMBIA. Vancouver FLORIDA. Live Oak—Camp & Bevan succeeded 
-—~-Ajax Timber Co., 214 Pacific Building, 744 West by Bevan Lumber Co. 
Hastings Street; $15,000. The firm is engaging in Wakulla—H. M. Reid & Co. succeeded by 
business as timber merchants. Wakulla Lumber Co. 

Vancouver—Vancouver Kraft Corporation (Ltd.) ILLINOIS. Bridgeport—Good Pine Lumber Co. 


incorporated under the Provincial Companies’ Act; 
offices are at 922 Standard Bank Building; $705,800. 
Timber merchants and pulp mill operators. 


has been sold by Mrs. Mary King, widow of the 
late owner, John E. King, to H. M. Carstens. 
Brocton—Jacobsen Lumber Co. buildings, lumber 








Vancouver—Advance Wood Products (Ltd.), 301 : pets: Ags <a 4 . : 
Standard Bank Building: $20,000. Dealers in wood = ee stock sold to G. H. Grafton. of 
products of all kinds. nnnere 2 

Vancouver—Yale Sawmills (Ltd.), 718 Granville KANSAS. Topeka—Wiseman’s Planing Mill & 
Street; $150,000. Sawmill operation. I.umber Yard succeeded by Wiseman Millwork & 

Lumber Co., 115 Van Buren Street. 
New Ventures LOUISIANA. Cameron—Dyson A Haneburger 
‘ oe ees : > ‘ succeeded by Dyson Lumber & Sup Co. 

ARKANSAS. Pine Bluff—W. D. England Lum- New Orleans—Well-Made Chair = 3233 Conti 
ber Co. of Kedron, Ark., has opened a lumber Street, succeeded by General Chair Co. 
yard at 3100 West Sixth Avenue. ‘ . “ ; . 

: i i MICHIGAN. Lansing—Duncan-Shaw Lumber 

MASSACHUSETTS. Leominster—Waldo Bartlett Co., 1923 Turner Street, succeeded by Duncan 
will resume manufacturing wood chairs and other Lumber Co. : 

‘ te ; ‘ . Stree as . as 
pa a Fe gigi Mina tea MISSISSIPPI. _Benndale, Gulfport and Ocean 
in : é Springs—Barnes-Davis Lumber Co. succeeded by 

MISSISSIPPI. Greenwood—Helena Stave Co. Davis Lumber Co. 
will open a plant here, it has been announced. Corinth—A. C. McAnally Lumber Co. succeeded 

NEW YORK. Peekskill—Colony Lumber & by Campbell Lumber Co. 

Supply Corp. has recently been established. NEBRASKA. Byron—Byron Lumber Co. suc- 

OHIO. Marion—Buckeye Lumber Co. is an- ceeded by W. G. Reinke Lumber Co. 
nouncing the opening of an office at 191 Edwards Ord—Weller Lumber Co. purchased by Sack 
Street for retailing lumber and building materials. Lumber & Coal Co. 

OKLAHOMA. Guthrie—Delaney’s Lumber Yard NEW YORK. Hammondsport—N. H. Wood es- 
has been opened at University and South Division tate stock of lumber, paints, hardware and build- 
Streets. ing materials purchased by R. H. Howell Lumber 

Lexington—Lexington Lumber Co. opened on Co. 















aea_—CéF?'BRRADLEY-MILLER & COMPANY 












Perfect - Fitting ... . Lifetime- Wearing 
Bradley-Miller Frames 


The best possible way for you to build up a lasting, 
paying frame business is to handle Bradley-Miller 
Frames. The better they become known the bigger 
your business will be. Made of Genuine White Pine, 
these frames have all the refinements of modern pre- 
cision manufacture. Through years and years of serv- 
ice they stay straight, true, tight. We also furnish 
Ponderosa Pine Frames in the same manufacture and 
grade as the Genuine White Pine. Write today. 





BAY CITY, MICHIGAN 








BASSWOOD 
All grades—all thicknesses, kiln dried 


or Air Dried. Small or large orders 
solicited. 











WE WHOLESALE WESTERN WOODS 


In addition to the Northern Appalachian Hard 
and Soft Woods that we manufacture, together 
with Yellow Pine, we also represent some of the 
best mills selling Fir, Western Hemlock and 
Western Pine. 


Let us quote. 
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NORTH CAROLINA. Dunn—William McKay 
Pearsall Co. succeeded by The Sash, Door & Mill- 
work Co., recently incorporated. 


SOUTH CAROLINA, Strother—Coxe-Brown Lum- 
ber Co. succeeded by H. H. Brown Lumber Co. 


SOUTH DAKOTA. Roscoe—Atlas Lumber Yards 
succeeded by Wilson Lumber Co. 


TEXAS. Barnhart, Eldorado, Ozone and Sonora 
—West Texas Lumber Co. of San Angelo has an- 
nounced the sale of its interests in Barnhart, 
Eldorado, Ozona and Sonora to the Foxworth- 
Galbraith Lumber Co., maintaining headquarters 
in Dallas. The San Angelo interests, including the 
lumber yard and planing mill, were retained by 
the West Texas Lumber Co. 

Greenville—The New Lumber Yard, corner Mar- 
shall and Traviss Streets, has been sold to Frank 
Little and Grayson Little, and the yard will be 
removed to Pickett Street. 

WASHINGTON. Naches—Naches Lumber & 
Box Co. succeeded by Naches Box Co. 

Seattle—Cobb-Stuart Lumber Co. succeeded by 
Cobb Lumber Co., 1033 Jackson Street. 

Seattle—Excel Shingle Co. (Inc.) purchased by 
Wayland Mill Co. 

CANADA. BRITISH COLUMBIA. New West- 
minster—International Wood Products (Ltd.) plant 
has been acquired by the recently incorporated 
Alaska Pine Co. (Ltd.) which is busily engaged 
in overhauling machinery in the plant with a 
view to going into production at once. The new 
company plans to operate a sawmill, planing mill 
and box factory, mainly for export to United 
Kingdom and the continent. 


Casualties 


CALIFORNIA. Santa Rosa—Henry Laws Lum- 
ber Co. plant destroyed by fire, with loss esti- 
mated at $50,000. 

INDIANA. Valparaiso—J. M. Krauss Lumber 
yard destroyed by fire, with estimated loss of 
$20,000, partly covered by insurance. Plan to re- 
build plant. 

MAINE. Elisworth—Ellsworth Forest Products 
Co. at Lead Mountain Pond, Township 28, had 
sawmill destroyed by fire, with loss estimated be- 
tween $20,000. and $25,000. Both mill and ma- 
chinery were new two years ago. Plan to rebuild. 

MASSACHUSETTS. Norwood—Norwood Lumber 
Co. yard swept by fire, destroying 1,500,000 feet 
of lumber with an estimated loss of $67,000. 

OREGON. Portland—Union Avenue Shingle Mill 
destroyed by fire, with loss estimated at $20,000, 
partly covered by insurance. 

WASHINGTON. South Bend—American Shingle 
Co. mill was gutted by fire, with loss estimated 
at $75,000. The building housing the steam plant, 
as well as the kilns, office, shingle shipping sheds 
and dock were saved. 

Tonasket—The Walter Clarkson saw and _ planing 
mill, together with 1,500,000 feet of lumber and 
400 cords of slab wood, were destroyed by fire, 
with loss estimated at $65,000, partially covered 
by insurance. 

CANADA. BRITISH COLUMBIA. Victoria— 
Sidney Lumber Co. had shed and lumber yard 
gutted by fire, with loss of about $20,000, of which 
$12,000 represented machinery damages. 

ONTARIO. Haliburton—Wessell’s lumber mill 
destroyed by fire, with loss of several thousand 
dollars, 





Laboratory Experiments Show 
New Plywood Possibilities 


Mapison, Wis., July 10.—Dr. Alfred J. 
Stamm and R. M. Seborg, of the Forest Prod- 
ucts Laboratory, here, recently reported to the 
American Chemical Society that experiments 
with chemically treated veneers point to the de- 
velopment of a permanently dyed plywood. A 
minimized danger of fire spread is said to be 
another potential advantage of the use of ply- 
wood treated with a phenol-formaldehyde resin- 
forming intermediate, according to the chemists. 
Burning tests reveal that the resin in the wood 
does not burn and aids in holding the burning 
wood intact. Better weathering qualities, in- 
creased resistance to decay and acid, reduced 
moisture transfusion and greater hardness and 
compressibility are other virtues of the treated 
wood, all of which can be obtained at only a 
nominal increase in cost, it is asserted. 

The treated plywood can be used to good 
advantage for interior paneling of houses be- 
cause of its tendency to reduce the passage of 
moisture through the walls during the winter, 
thus decreasing condensation within inner and 
outer walls. The treated Douglas fir plywood 
was reported to form a moisture barrier com- 
parable to asphalt—or tar—impregnated and 
coated building papers. 

“Wood siding on houses is painted for two 
reasons—to reduce the weathering degrade of 
the wood and to give pleasing esthetic effects,” 
the report says. “Since the weathering degrade 
is reduced to a minimum by the synthetic-resin 
treatment, it seems possible that pleasing ef- 
fects could be obtained by dyeing.” 
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The Clubs Go Outdoors 


LISA Plans Outing for Aug. 16 


Lone IsLanp, N. Y., July 10.—The annual 
outing of the Long Island Salesmen’s Associa~- 
tion is scheduled for Aug. 16 at Narragansett 
Inn, Lindenhurst, Long Island. Roy Thomp- 
son is chairman of the committee making ar- 
rangements. 

By popular demand, a joint golf game of 
dealers and salesmen has been arranged for 
Sept. 27 at the Brookville Country Club. Bob 
Heuman and “Doc” Morris are in charge of 
plans. 





Memphis Golf Meet, Sept. 28 


MEMPHIs, TENN., July 10.—The Lumber- 
men’s Golf Association has set Sept. 28 for its 
annual tournament, Keith M. Spurrier, presi- 
dent, has announced. The play will be at the 
Colonial Country Club and will be followed by 
a banquet in the evening. A questionnaire is 
being sent to members to decide whether the 
play will be 36 holes, as heretofore, or 18 holes. 
Many golfers from all parts of the United 
States and from England participate in the 
tournament. Handsome trophies are awarded. 


Group to Hold Outing Sept. 12 


BurraLo, N. Y., July 10.—The Buffalo Lum- 
ber Exchange held a special meeting, July 7, 
to discuss plans for a fall outing. It was de- 
cided to hold this annual affair at the Meadow- 
brook Country Club, Sept. 12. William P. 
Betts is head of the outing committee. 





Californians Enjoy Legion "Hi-Jinks" 


Los ANGELES, CALIF., July 8.—Lumbermen 
from all sections of southern California attended 
the Lumbermen’s Hi-Jinks at_ the Hawaiian 
Paradise Cafe in this city, Friday evening, 
June 16. The party was sponsored by Lumber- 
men’s Post No. 403 of the American Legion. 
Milt Taenzer was chairman of the arrangements 
committee. He was assisted by Leo Hubbard, 
Fred Morehouse, Russell Gheen, Edward Biggs 
and William Chantland. 





WE Have freedom of speech and assembly. 
. « « We are tolerant of its abuse because we 
thus emphasize its existence as an important 
reality. 


Timber Is a Crop -- The Harvest Is Homes! 


SEATTLE, WASH., July 10.—The timber fam- 
ine myth is completely blown up by a new 
publication “Timber Cropping in the Douglas 
Fir Region,” just issued by the joint committee 
on forest conservation of the West Coast Lum- 
bermen’s Association and Pacific Northwest 
Loggers’ Association. Written in non-technical 
style and profusely illustrated, one of its pur- 
poses is to inform the retail lumber dealer of 
the facts about the timber supply in the Douglas 
fir region and to demonstrate the dealer’s role 
in forestry. It is esti- 
mated that the old- 
growth Douglas fir tim- 
ber contains enough 
feet of lumber to build 
fifty million low-cost 
homes. { 

When old-growth 
timber is cut in the 


10,987,000 4 





To right is a graphic rep- 
resentation of the classi- 
fications of timber growth 
in western Oregon and 
Washington, and the 
acreage of each type. 
Of 25,790,000 acres of 3,216,000 
commercial forest land in 
the Douglas fir region, 


42.6 per cent have stands 
of old growth mature, 





over - mature and dead 4,392,000 
timber. On the basis of 
the present annual cut, 
this old growth forest 
would last for 78 years 2,812,000 





Douglas fir region and 
the area on which it is 4,383 000 
now stagnating is made 
productive, the current 
annual growth should 
become fourteen or fif- 
teen billion board feet, 


ee mts 


more than enough to 45,790,000 ...... 


TIMBER TYPES 
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build the 700,000 homes required annually in 
United States. The development of markets 
for such an enormous timber crop, markets 
which will make the growing of timber economi- 
cally possible for the forest owner and keep 
forest land areas productive, lies largely in the 
hands of the retail lumber dealer. Dealers are 
invited to write to the West Coast Lumbermen’s 
Association, 364 Stuart Bldg., Seattle, for a 
free copy of “Timber Cropping In The Douglas 
Fir Region.” 
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POORLY STOCKED, DENUDED OR CUT OVER SINCE 192 


TOTAL =... +. .WOS 


“LONG LEAF is the sonten 
that can take it on the chin’ 


Carpenters, builders, and dealers, too, like 
Wier Long Leaf Yellow Pine. Stock of strong 
fiber, properly seasoned, expertly manufac- 
tured, it has what is needed to bear the bur- 
dens and carry the loads of heavy construc- 
tion. Recommend it for sub-structures, framing 
—for ALL building uses where strength and 
toughness are demanded. 


WIER LONG LEAF LUMBER C0, 


wae ens TEXA S. 
WMuts: Wiergat Texas 
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DAMS-EDGAR 


; | Lumber Co. 
YELLOW PINE 


Finish, Packaged Trim, 
Mouldings and Yard Items 
Grade-Marked 


HARDWOODS 


Poplar, Gum, Beech and Oak 
Kiln-Dried 





Write us about your needs 
Order a Mixed Car Today 


The Adams-Edgar Lumber Co. 
MORTON, MISS. 
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The Pine That Brought 
Fame to Mississippi 


Annual Capacity 35,000,000 feet. 


This Virgin Mississippi Shortleaf, soft, velvety, 
easy to work, has the strength and durability 
that make it ideal for structural uses. Yard 
and Shed Items, “Eased Edge” Dimension, 
Flooring, Ceiling, Siding, Finish, Moulding, 
Casing, Base. Shed stock is kiln-dried. Air- 
dried items are Lignasan-treated. Write us 
today. 
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1. C. and G. M. & N. Railroads 








Idaho— 


Ponderosa— 
California White 
and Sugar Pine 


WHITE PINE 


Also 
Fir Wallboard $723 2°94, products 


William Schuette Company 


New York 
Office—4i East 42d St. 


NDUSTRIA 


LUMBER LUMBER CO. Inc. LUMBER CO. Inc. 
ELIZABETH, LOUISIANA 


PITTSBURGH, PA. 














{YELLOW PINE 


Timbers, chemically treated to 
prevent stain. 


Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 














Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, tules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 


431 So. Dearborn St., CHICAGO, ILL. 
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Portland, Ore. 


WEST COAST WOODS—The market in this 
area has taken a turn for the better. Orders 
cover a better range of specifications, and 
prices have advanced. Ship space is tighten- 
ing rapidly. 


EAST COAST—The market is producing a 
fairly satisfactory volume of orders. Prices 
are up around $1 on most items, and orders 
cover a better range of cutting. Commit- 
ments are now fairly heavy for the remain- 
der of the summer. 


CALIFORNIA — The market continues 
rather slow, but prices are stronger. Yards 
in California continue rather heavily stocked, 
but resumption of buying is expected as 
building momentum increases. 


FOREIGN—Foreign markets, by compari- 
son with a month ago, are slightly less ac- 
tive. Prices are stiffening, with Canadian 
mills reportedly very heavily booked ‘for 
many weeks ahead. 


NEARBY, LOCAL, RAIL—These markets 
are active and firm. More buying to meet 
interior farm construction than at this time 
a year ago is foreseen. 


San Francisco, Calif. 


LUMBER CHARTERS—The Pacific Coast 
freight and charter market, according to 
General Steamship Corp., was seasonally 
dull in June. The number of charters is not 
indicative of this, but many of them were 
effected during the month previous. At the 
beginning of July, the f. i. o. rate to United 
Kingdom is in the neighborhood of 24 
shillings to 24 shillings, 6 pence, showing a 
considerable weakening. During June, 28 
vessels were fixed for lumber, compared 
with 20 in May, and 20 in June, 1938. Of the 
June fixtures, 25 were from British Columbia 
ports, 1 from the Pacific Coast, 1 from Coos 
Bay/Columbia River, and 1 from Puget 
Sound/Columbia River. The Japanese mar- 
ket continued dormant, with liners charging 
$12 on squares and $16 on logs. China rates 
are being maintained at $9 on lumber, and 
$13 on logs for Shanghai, with differentials 
from 50 cents to $1 for North China ports. 
The United Kingdom-Continent market re- 
mains fairly active, with shippers’ views in 
the neighborhood of 54 shillings to 55 shil- 
lings, August/September loading. Several full 
cargoes have been reported for Australia. 
Liners continue to secure cargo in the neigh- 
borhood of $9.50 to $10. Two vessels were 
reported as fixed for South Africa. Inter- 
coastal Conference lines maintain a $14 rate, 
but no chartering has been effected, due to 
existing tariff requirements. 


BUILDING— San Francisco June permits 
for all eonstruction totaled $2,146,282, com- 
pared with $3,747,847, in May, and $1,670,470 
in June, 1938. Authorized residential con- 
struction for June totaled $940,760, com- 
pared with $1,057,012 in May, and $969,875 in 
June, 1938. San Francisco rounded out the 
first six months of 1939 with total authorized 
construction valued at $14,014,596, compared 
with $9,904,761 for the same period in 1938. 


LUMBER RECEIPTS—June receipts at 
San Francisco from interior points totaled 
7,240,000 feet, compared with 8,490,000 feet 
in May, and 6,870,000 feet in June, 1938. Port 
of Oakland lumber receipts during May, 
23,835,520 feet, compared with 18,065,420 feet 
in June last year and 16,536,270 feet in April 
this year. In the first five months lumber 
handled amounted to 98,730,330 feet, against 
73,098,500 feet in the similar period of the 
preceding year, an increase of approximately 
35 percent. The huge volume of lumber 
handled reflects the continued boom in the 
construction industry of the Metropolitan 
Oakland district, reported to be more active, 
proportionate to population, than in any 
other Pacific Coast district. 


LUMBER SHIPMENTS — Manifest records 
show that 3,329,087 feet of lumber was 
shipped outward through San Francisco Bay 
area during June, compared with 1,266,893 
in May. Principal destinations were South 
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Market News from Am 


Africa, South America and United Kingdom. 


REDWOOD—The market continues fairly 
active, with prices unchanged. While some 
scarcity exists in B grade, stocks are plenti- 
ful. 


DOUGLAS FIR—The northern: California 
market has been somewhat quiet for last 
three weeks or so, with mills reported mak- 
ing every effort to advance prices. Upper 
grades have shown some weakness. Mill 
stocks are reported low. Central valley 
stocks are not heavy, as yards do not care 
to have large stocks during the extremely 
hot season. 


Spokane, Wash. 


INLAND EMPIRE PINES—While neither 
business nor prices have been altogether 
satisfactory to the mills, the fact that vol- 
ume of orders has continued on into the 
summer unabated is unusual, and a good 
augury for a better than usual fall trade, 
especially if the promise of bumper crops 
in the middle West is fulfilled. Sash and 
door plant order files are filled for some 
months ahead. 


Spokane building permits for the first six 
months of 1939 more than doubled the num- 
ber in the last six months of 1938, and 
nearly doubled their value. These last six 
months, 412 permits have been issued for a 
total of $150,971. 


Tacoma, Wash. 


WEST COAST WooDS—Fourth of July 
holiday shutdowns, customary throughout 
the industry, reduced the output of mills and 
camps here during the past week. However, 
with business holding up in fairly good 
shape, operations are back in full swing 
again. Rail, domestic, local and even, to a 
certain extent, export markets are maintain- 
ing a steady and strong tone. Cool, rainy 
weather has curtailed the danger of forest 
fires, ordinarily prevalent at this time of 
year, and so camp operations provide ade- 
quate log supplies. 


Seattle, Wash. 


WEST COAST WOODS—With inventories 
moderate and all markets either holding 
their own or improving, the lumber industry 
here is in fair position. 


RAIL—A fair business, with some indi- 
cation of price improvement in upper items, 
is reported. Bulk of the orders is from the 
middle West, for mixed cars. More dry di- 
mension is now available, and this item is 
not as strong as others on the rail list. 
Prices are about the same to slightly firmer. 


INTERCOASTAL—Good business has been 
enjoyed the past three weeks. Prices have 
increased to $10.50 off. Hemlock asking 
prices are $12 off, and some sales have been 
made at this figure; this is the highest price 
at which hemlock has sold in some time. The 
mills are well loaded at $13 off, and the 
actual market is about $12.50 off. Space, 
which was rather tight the first part of the 
month, is now slightly easier. Fir dimen- 
sion is in good demand, and low grade boards 
are very strong. British Columbia competi- 
tion has been negligible so far, but the 
Province is believed to be about to enter the 
market to sell odds and ends which the 
United Kigdom and other markets have not 
taken. 


CALIFORNIA—Mills have good order files 
for California, but strikes have delayed ship- 
ments. Prices on California items are not 
as firm as those of lumber for the east coast. 


EXPORT—Demand from the United King- 
dom for 2x4’s has slackened. 


WESTERN RED CEDAR—Demand for 
cedar lumber continues good, despite price 
increases of several weeks ago. 


SHINGLES—This market continues to hold 
its own. Slight declines in No. 3 Royals, 


No. 3 perfections, and No. 1 have occurred. 
New business is reported scarce, 


but mills 
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are not anxious to move stocks at this time. 
Supplies of No. 1 XXXXX declined rapidly 
the past two wéeks, and No. 1 perfections 
are not as plentiful. Supplies of other grades 
are being maintained at about the recent 
level. 

LOGS—Prices are unchanged and steady, 
with inventory, except for slight increases 
in some items, about the same. Supplies of 
most species are less than they were a year 
ago at this time. Some camps closed for 
the Fourth and will remain closed for the 
remainder of the fire season. Hemlock logs 
are not plentiful, and bring $9.50@10.50, de- 
pending on quality. Cedar log supplies are 
not excessive. So far this summer, fire dan- 
ger has been slight. 


Birmingham, Ala. 


SOUTHERN PINE manufacturers, having 
passed through six weeks of continuous rain 
on their 5-day legal workweek, find produc- 
tion dropping off and dry stocks being 
rapidly depleted, those of dimension and 
boards being about exhausted. Kiln dried 
shed stock is moving as fast as ready, with 
order files heavy. Government purchasing 
has tapered off. Country and small-town 
building is slowing down. Larger centers 
are able to buy at lower prices than for- 
merly. Dimension is at lowest level of the 
vear, No. 2 being $13@16 for 2x6-inch; $15 @17 
for 2x4- and 8-inch, with 2x10-inch $1, and 
12-inch $2, more; and for No. 1, $2@5 added 
for 2x4- to 8-inch and $8@12 for 2x10- and 
12-inch. No. 2 air dried S4S or S2S&CM or 
shiplap is $10 for 1x4-inch, $15.50 for 1x6- 
and 8-inch, $16.50 for 1x10-inch, and $18 for 
1x12-inch, with No. 3 at $8 for 1x4-inch, $14 
for 1x6- and 8-inch, $15 for 1x10- and 12-inch, 
and $13@14 for 1x6- and 8-inch S2S&CM. 
Small timbers dropped to $20 for 4x4- to 8x8- 
inch, with small mills offering 3x10- to 10x10- 
inch at $18, and 3x12- to 12x12-inch at $25— 
asking prices varying as much as $10. Prices 
of kiln dried trim and finish declined within 
the past month. C finish S4S, 1x6- to 12-inch, 
is $32, and B&better $40, with 5/4 up $5; 
but 1%x12-inch has held near top price. 

Slight concessions have been made by 
sugar pine producers, while Ponderosa held 
steady except in isolated cases of special 
stocks. Red cedar shingles dropped an aver- 
age of 10 cents. Redwood and cypress prices 
have not changed. 


Kansas City, Mo. 


SOUTHWESTERN MARKET—The market 
presents a mixed picture. In some divisions, 
prices turned weak, while demand continued 
strong; meanwhile in other divisions prices 
were strong and mills oversold. A sizable 
amount of construction work was reported 
in the district. Good crop yields promise to 
produce a fair amount of fall business. Line 
yards throughout the area reported good 
business, with sales running well ahead of 
those of a year ago. Although retailers have 
done a good business this year, they have 
been cautious about increasing their inven- 
tories. Large mills have attempted to main- 
tain price lists, but reductions made by small 
operators have forced some concessions. 


SOUTHERN PINE—The weather in the 
southern part of the district has been against 
production. Prices were steady to a shade 
lower. Mills still are selling more than 
their production. 


WESTERN PINE—The market continued 
mostly unchanged. Prices held. There was a 
marked shortage in Nos. 2 and 3 common. A 
lot of shop Ponderosa was available a few 
weeks ago, but the supply has been reduced 
sharply. 

HARDWOOD—Business is active, but pro- 
duction is voluntarily restricted by mills, and 
weather contributed to curtailment. In 
many instances stocks were running short, 
but prices failed to advance, averaging below 
cost of production. Furniture plants were 
more liberal in their purchases. 

OAK FLOORING—The market continued 


fairly active, with shipments large and prices 
weak. 


Amemecanfiumberman 


erica’s Lumber Centers 





SHINGLES—tThe market was dull, with a 
tendency toward weakness. Competition 


from Canadian operators reduced the volume 
for mills on this side. Prices of all items 
were down 5 to 10 cents a square. 


Shreveport, La. 


SOUTHERN PINE—The market is in fairly 
good shape. Prices are advancing slightly. 
Stocks are moving off about as fast as manu- 
factured. Mill assortments, especially of re- 
tail yard items, are rather broken, and quo- 
tations on mixed cars are held quite firmly. 
Many of the smaller units, cutting 10,000 to 
20,000 feet a day, are closing up their books 
on interstate shipments and planning to ship 
all their lumber intrastate, so they will not 
be under the Wage-Hour law. 
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SOUTHERN HARDWOODS —The market 
seems to be picking up. There has been a 
decided increase in demand for gum, espe- 
cially FAS 4/4 sap, both plain and quartered. 
Prices are hardening somewhat. Demand 
for oak is also improving, flooring oak being 
in fairly good demand; but sound-wormy is 
slow. Mill stocks are lower than they have 
been for some time. 


Minneapolis, Minn. 


NORTHERN PINE—While production 
shows a steady gain over sales, mill stocks 
of certain items still are in short supply. 
Shipments are only a little behind orders, 
however. Retail yards continue to be the 
best customers, but are ordering “hand to 
mouth.” Building is going on apace in the 
suburbs of Minneapolis, and to a lesser ex- 
tent in St.-Paul and Duluth. Prospects for 
autumn trade are good, retailers say. Prices 
remain firm. 


NORTHERN WHITE CEDAR — Retailers 
(Continued on Page 73) 





SOUTHERN YELLOW PINE 





A Wood for Every Purpose 


That is our story 


and we stick to it. 


KIRBY LUMBER CORPORATION 


HOUSTON, TEXAS 


SOUTHERN HARDWOODS 
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COLONIAL CEDAR COMPANY 


2501 Northlake Ave., Seattle, Wash. 


wa SHAKES 


Cedar 
“Totem,” Hand-Split -- “Fitite,” Processed 


IN THE CENTER 


of one of the largest FIR 
producing sections of the 
northwest. 


Chas. G. Atkinson Co. 


Fir Timbers, Dimension and Long Joist. 
EUGENE, OREGON 











Ask Your Wholesaler 
for “ALGER” BRAND 


LONG LEAF SHED & YARD STOCK 
MOULDINGS, LATH, SHINGLES. 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 

















__MEMA_ 








BROWN DIMENSION CO. 


J MANISTIQUE, MICWIGAN [ideo 











Richard Shipping Corp. 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 





















Gives Siding Jobs Improved 
Protection and Appearance 


On every Asbestos 
Siding job, where ap- 
pearance is essential, 
you can save valuable 
time, simplify fitting 
at corners and along 
window and door 
frames, give added pro- 
tection, by using indi- 
vidual zine corner strips. . . . Made of 
oxidized zinc ... will not stain. Lengths 
suitable for any Absestos Siding Shingle. 
For complete details write 









DOUBLE GRIP BRASS CLIP CO. 
211 S. Main Street Kokomo, Ind. 
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New Orleans Lumbermen’s Club Hold Annual 





NEW ORLEANS (LA.) LUMBERMEN'S CLUB GROUP AT ANNUAL MEETING 


Front Row (left to right): A. V. Hunt, Maurice W. Grundy, F. R. Ribbeck, President T. F. Mathes, Jesse 

O. Stamps, L. J. Negrotto, Ben L. Johnston and Walter H. Scales. Second Row (left to right): W. H. 

O'Brien, Jos. Stamps, E. B. Baldinger, E. G. Boh, John R. Ray, Joe Bateman, Oscar Turlington and Arthur 

J. Gordon. Back Row (left to right): Albert S. Boisfontaine, R. H. Tait, Lee J. Wilson, R. W. Williams, 
A. Walters, W. J. Krebs and G. A. Breaux 


New Or.EANS, July 10.—T. F. Mathes, lum- 
ber commission agent, was elected president of 
the New Orleans Lumbermen’s Club at the 
annual meeting held here June 29. Other offi- 
cers named include: Ben L. Johnston, secre- 
tary Madison Lumber Co., vice-president; R. H. 
Tait, salesman for Jahncke Service (Inc.), 
treasurer; E. B. Baldinger, Baldinger Lumber 
Service, secretary. 

Directors named for the year include: R. W. 
Williams, secretary Hardwood Export Co.; 
George E. Knoop, president Otto Knoop Lum- 
ber & Realty Co.; E. G. Boh, Frerichs Lum- 
ber Co.; Robert N. Templeman, president Tem- 
pleman Bros. (Inc.) ; C. P. Geary, Wm. Geary 
& Son; W. H. Scales, district engineer Na- 
tional Lumber Manufacturers Association; J. 


©. Stamps, sales agent Natalbany Lumber Co. 
(Ltd.); Lee J. Wilson, salesman Baldinger 
Lumber Service; James P. Brodtmann, man- 
ager, Gulf States Creosoting Co. Joseph Stamps, 
Jr., was continued in office as assistant secre- 
tary. 

Short talks on cooperation were given by 
Maurice Grundy, of the Commission Sales- 
men’s Association, and Arthur J. Gordon, of 
Nola Lumber Co. 





Union oF SoutH AFRICA, an important mar- 
ket for lumber and sawmill products, is con- 
templating a forestry survey and bringing the 
Union’s timber and sawmilling industry on to 
a more competitive basis with foreign exporters. 











Shown above in the inset is J. L. Williams, Sr., founder and president of J. L. Williams & Sons (Inc.), 
Sheridan, Ark., which rounds out its fiftieth year of operation this month. Views of the company's plant 
include the sawmill at the upper left, automatic kiln ventilators, shown in the center, Moore cross-cir- 
culation kilns at the lower left, and storage sheds at the lower right. Other officers of the company 
are: J. L. Williams, Jr., vice president; O. R. Williams, secretary-treasurer; R. N. Scales and W. J. 
Williams, sales managers; J. R. Williams, superintendent; and J. H. Williams, assistant superintendent. 
Recent improvements at the plant include the expenditure of $100,000 for the modern equipment in- 
cluding Moore kilns, which have a holding capacity of 325,000 feet. The company kiln dries its entire 
yellow pine output and specializes in trim and mouldings, railroad and car material, and standard yard 


items 
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Here's What's New 


Offers Improvement in "Stitched" 
Expanding Blanket Insulation 


The Kimberly-Clark Corp., Neenah, Wis., 
manufacturer of Kimsul expanding blanket in- 
sulation, has announced “presstitched” Kimsul, 
which, according to the manufacturer, affords 
more permanent, economical and efficient re- 
sults. Four rows of stitching are put in each 
length of the blanket before it is compressed. 
The stitching prevents the insulation from sag- 
ging or pulling away from headers and pre- 
vents expansion beyond its most efficient den- 
sity. A booklet describing Kimsul and a full-size 
sample will be sent without obligation on re- 
quest to Dept. AL of the manufacturer. 


Authentic "Live" Trade Mark 
Featured in Ad Campaign 


The Puritan Cordage Mills, (Inc.), Louis- 
ville, Ky., producer of a complete line of sash 
cords and a wide variety of braided cotton cord 
for many purposes, is receiving much favorable 
comment from an advertising campaign which 
features the Puritan trade-mark character in 





authentic Puritan costume. Brought to life, 
the Puritan character is used by the manufac- 
turer in a prominent position in the situations 
built around the sale or the use of sash cord. 
No professional models were used inasmuch as 
real dealers, contractors, carpenters, etc. were 
employed with settings of actual office scenes 
and building locations. Each ad of the cam- 
paign series offers free a booklet, entitled “More 
Profits from Sash Cord,” which gives the 
dealer many valuable suggestions for increasing 
his sale of this product. All requests for the 
booklet should be addressed to the manufacturer. 


Issues Folder on Hardware 
of True Colonial Design 


The Stanley Works, New Britain, Conn., 
located in the heart of Colonial America, has 
just issued a four page folder illustrating and 
describing the various items in its line of Co- 
lonial hardware. The folder shows the correct 
hardware for interior doors, cabinets, blinds, 
shutters and garages. It is prepared primarily 
to be presented to the prospective builder or 
those considering renovations. Dealers inter- 
ested in obtaining a copy of the folder, B-141, 
should write to the manufacturer. There i is no 
obligation. 


RET 


No GREATER hoax was ever conceived than 
the theory that a nation can. spend its way to 
sound prosperity. 











Strength, endurance, wear-resist- 
ance! Beautiful grain and colorl 
Easy workability! These are the 
qualities that make North Caro- 

















lina Pine so well-liked by dealers, architects and builders. It’s the all-around de- 





JEFFREYS-MYERS MANUFACTURING CO. 


gigs e Cc. “ 
Manufacturers of N. C. P’ cards, Dimension, 
Shooks and Crates. Maintain large stock, Savataliy 
dry, at all times, assuring quick shzpments. 
JOHN C. SHEPHERD LUMBER CORP. 
Charlotte, N.C. 


N. C. & Southern — Cypress, Hardwoods. “Lumber 
River Brand” K. re Ben gy Siding, Ceiling, 
Air Dried Lignasan Dined B Crating, Dimension. 


SOUTH ATLANTIC S LUMBER co. 
Greensboro, N. C. 
Kiln Dried and Air Dried Finish, Dimension, 7. 


Boxing Lumber, — = 
Louisburg, N. C., Suffolk, 


W. M. STOREY LUMBER a 
Winston-Salem, N. C. 
Yard and Industrial Lumber, Cut-to-size Crating and 
Box Shooks. 
J. R. WOLLETT 
Littleton, N. C. 


Manufacturer Air Dried North Carolina Pime and 
Hardwoods. Prompt shipment assured. 

















HENDERSON LUMBER CO. 
Tarboro, N. C. 


Mfrs. Kiln Dried N. C. Pine. Specialize in Flooring, 
and finish. Can ship mixed cars Pine and Cypress. 





pendable lumber for interior and ex- 
terior construction. The firms here listed 
can promptly supply you with all build- 
ing items in North Carolina Pine. 


BURRUSS LAND & LUMBER CO. 


Lynchberg, Va. 
Kiln Dried, Grade Marked N. C. Pine. R. R. Material 
a specialty. Car Lining and Decking. Mills 
in Va. and N. C. 
DeVANE-HALL LUMBER CO. 
Fayetteville, N. C. 


Mfrs. Kiln Dried Flooring, Ceiling, Siding, Finish 
and Air Dried Roofers and Dimension. 


EDMUNDS LUMBER CO. 
South Boston, Va. 


Manufacturers Air Dried Nerth Carolina Pine and 
Hardwoods. 


ELLINGTON-FAY LUMBER CO. 
Fayetteville, N. C. 


SPA Grade Marked Lumber 
Mfrs. Flooring, » Casing, Roofers 
and Framing Lumber. Kiln Dried and Air Dried. 


J. E. ELROD LUMBER CO. 


Chariette, N. C. 


Air Dried and Kiln Dried Shed Stock, Roofers, and 
Resawn Box and Crating Lumber; Air Dried Roofers 
and Dimension; also Heavy Timbers and Plank. 





























Hymeneal 


Mr. and Mrs. Minot Davis, Tacoma, Wash., 
have announced the engagement of their 
only daughter, Miss Virginia Davis, to War- 
land Wight, Jr., of Longview, Wash., son 
of Mr. and Mrs. Warland Wight of Milton, 
Mass. Mr. Davis, a widely known Pacific 
Northwest lumberman, is_an executive of 
the Weyerhaeuser Timber Co. Miss Davis is 
a member of the Junior League, of Wood- 
brook Hunt Club and is widely known as a 
horsewoman. After graduation from Annie 
Wright Seminary in Tacoma, she completed 
her education at Mount Vernon Seminary in 
Washington, D. C. She is a granddaughter 
of the late Nelson Bennett, pioneer builder 
of the Puget Sound country. Mr. Wight went 
to the Pacific Northwest two years ago fol- 
lowing his graduation from Harvard Uni- 
versity, where he was a member of the 
Hasty Pudding and Fly Clubs. He is em- 
ployed by the Weyerhaeuser Timber Co. No 
date for the wedding has been set. 


BIDEN-TEGELER—The marriage of Miss 
Charlotte L. Tegeler, Baltimore, Md., to Wil- 
liam C. Biden, assistant secretary-treasurer 
of the P. M. Womble Lumber Co. (Inc.), 
Baltimore, took place early in the month and 
the couple have returned to their Baltimore 
home from a brief honeymoon spent in At- 
lantic City. The bride was recently elected 
president: of the P. M. Womble Lumber Co. 
(Inc.), the only woman to have attained such 
a position. Her husband has long been con- 
nected with the organization. Mrs. Biden 


is well prepared to undertake the manage- 
ment of the-business through her association 
with and training by her father, William 
Tegeler, former president. 


LEACHMAN-WALKER—Miss Ruth Eliza- 
beth Walker and Jean Leachman were united 
in marriage on June 18 at the home of the 
parents of the bride, Mr. and Mrs. S. L. 
Walker, Knoxville, Iowa. The ceremony also 
marked the Walkers’ silver wedding anni- 
versary. The young couple will make their 
home in New Virginia, Iowa, where Mr. 
Leachman is manager of the Leachman Lum- 
ber Co.’s local yard. 





Problems of Private Forestry 
Given a New Approach 


ECONOMICS OF PRIVATE FORESTRY, 
by Ralph W. Marquis, assistant professor of 
economics, University of Rochester, is a re- 
cently published book in which -the .author 
analyzes the economic problems relating to the 
sustained yield management of private forest 
lands. It deals with the economic obstacles and 
incentives of private forestry practice, the 
theory of price determination, the profits from 
sustained yield or liquidation, and the relation 
of private forestry to the forestry problem. Spe- 
cific chapters deal with such subjects as the 
evolution of the forest problem, value and price 
of forest resources and products, and their 
supply and demand, Government and private 
forest enterprises, and the movement toward a 
solution of the forest problem. The book, sell- 
ing for $3.00, is six by nine size, containing 
219 pages and 32 tables. 




















The Lumber You 
Buy From 


CRATER LAKE 


Box & Lumber Co. 


is 1OO% 
Dependable 


KLAMATH 


Ponderosa Pine 


Unsurpassed in quality and 
fine, soft, even texture, this 
lumber quickly wins the 
favor of the careful buyer. 
By satisfying customers it 
builds good will for you. 
Let us quote. 


Selects and 
Common, S4S, 
Patterns or 
Rough, Shop 
and Box 


Write us today. 


Member of the Western Pine Ass’n. 





Send Your Orders to ® 
CRATER LAKE — 
BOX G LUMBER CO. stant 

Oregon 


HUNTINGTON TAYLOR, General Manager 





THE FEATHER RIVER 
LUMBER COMPANY 
Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 











SULLIVAN LUMBER CO. 


FIR 


TIMBERS, YARD STOCK, FACTORY CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 
27th YEAR 








GILLIES BROS. Ltd., 


Braeside, Ontario, Canada 
Manufacturers of 


GENUINE WHITE PIN 


for nearly 100 years. Capacity 30,000,000 ft. 
— Members N.W.L.D. Association. 

DRY STOCK—ROUGH OR DRESSED 
PROMPT SHIPMENT 


(PINUS 
STROBUS) 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., July 10.—Retail sales to home 
builders are in small volume and spotty. There 
has been enough replacement buying by yards 
to develop fairly full order files at eastern 
spruce mills, and to absorb increased receipts 
of West Coast cargo lumber. Most shipments 
of West Coast lumber have been of ordered 
lots that moved direct to yards, so very few 
unsold parcels are in storage. 

The Maritime Commission has awarded a 
ten-year lease of the Army Base docks and 
warehouses to Boston Tidewater Terminal, 
which also operates piers 1 and 4 nearby, as 
well as terminals in Buffalo, Philadelphia, New 
York, Newark and Norfolk. Already the new 
lessees have transferred their Boston headquar- 
ters from 384 Sumner Street to a suite of 
offices at the Base. The lengthening of the 
term of the lease had for its purpose the creation 
of an incentive for the lessee to invest in mod- 
ern equipment to supplement improvements re- 
cently made by the Commission at a cost of 
$190,000. 

Approximately one-half the trees blown down 
in September have been salvaged under direction 
of the Forest Service, and delivered into stor- 
age ponds or yards. About five hundred private 
operators are turning their logs into lumber. 
And, under the guidance of the Log Salvage 
Administration, scores of contractors are re- 
ducing to lumber such logs as must be promptly 
sawed to avoid deterioration. Fully 90 percent 
of the product will be pine. All the thick lum- 
ber possible will be cut, and all boards must 
be square edged to avoid flooding the market 
for “round edge box.” It has been tentatively 
decided that none of this pine lumber shall be 
offered in the market prior to the spring of 
1940, and that the normal channels of distribu- 
tion shall be strictly followed. 


WEST COAST WOODS—tThe recent ad- 
vance of $1 in the selling price to dealers of 
all sizes of fir dimension, is firmly held by 
most distributors here, and this is in exact 
line with the price position of most mills on 
the West Coast. Bookings at Boston offices 
have been light. Most sales are at $9 dis- 
count from page 16 of West Coast List 32, 
with some sales by larger mills at $8.50 dis- 
count, while an occasional lot is booked at 
$9.50. Hemlock has gained 50 cents in the 
past week, to a uniform discount level of 
$11.50. Boards of all sizes and grades are well 
sold out, with the No. 2 held at $25.50@27, 
and the 3’s, if available, offered at $23.50@24. 
The docks have been cleared of the 50/50 
British Columbia boards at $26.50@27. But 
one more British Columbia cargo is on the 
way here; nearly all parcels of 50/50 boards 
in this cargo have been sold prior to arrival. 
Cargo receipts at Boston in June totaled 
8,374,564 feet, against an average in June 
in the previous five years of 5,760,478 feet. 
For the first six months of the year, the total 
was 47,444,031 feet, and compares with an 
average of 43,339,760 feet in like periods in 
the past five years. 


EASTERN SPRUCE—WNew business has 
been light, but all larger mills are well sup- 
plied with orders and are holding rigidly to 
the recent $1 advance on all dimension and 
random timber sizes. For small dimension, 
2x3- and 4-inch, todays prices, delivered at 
Boston rate points, start at $30@31 and con- 
tinue on up to $40 for the 2x10-inch and 
12-inch. Complete current quotations will 
be found on another page. Dry boards— 
rough or dressed—are in a strong price posi- 
tion, as available supplies for the next six 
to eight weeks have been covered by orders. 
Most sales of 1x6- and 7-inch random lengths 
are at $33, with the 8-inch at $35, and the 
10- and 12-inch at $39@40. Assortments of 
specified lengths are $2@3 higher, with an 
additional $1@2 for all 16-foot lengths. There 
have been free sales of bundled furring at 
$28.50 for the 2-inch, and $1 more for 3-inch. 


LATH AND SHINGLES—Standard 1%-inch 
slab lath are moving freely at $3.50@3.75, 
with the wider size at $4@4.50. The feature 


of the market for eastern white cedar 
shingles is the call for the low grades for 
reconstruction and repair of shore cottages 
wrecked or damaged in the September hur- 
ricane. The 2nd clears and clear walls, at 
$3 per square delivered at Boston rate points, 
are moving freely to shore yards. Top grade 
of extras is active and firm at $4.25, and the 
clears are $3.85. Local demand for West 
Coast red cedars is in fair volume, but there 
is pressure to sell from the production end, 
and actual selling prices per square to deal- 
ers delivered by rail at New England points 
are softer by 5 to 10 cents than they were 
two weeks ago. No. 1 Perfections are offered 
at $4.80@4.90, with the 16-inch 5X No. 1 at 
$4.35@4.45; No. 2, $3.55@3.65, and No. 3, 
$3@3.05. Small lots from local stocks sell 
to dealers at: No. 1 Perfections, $5@5.20; 5X 
No. 1, $4.50@4.60; No. 2, $4@4.10, and No. 3, 
$3.20@3.35. Some weatherbeaten lots are on 
the bargain counter at 5 and 10 cents less. 


EASTERN HARDWOODS—While volume of 
new business is low, sharply curtailed pro- 
duction, much of which is covered by long 
term orders, leaves not much unsold stock, 
so there is very little tendency to shade 
prices at larger standard mills. Furniture 
factories are calling for increased _ ship- 
ments, and for FAS inch birch and maple 
the modern mills are quoting $78@80, while 
there are small-mill offerings as low as 
$65@70, delivered. Orders for heel maple 
are about nil; active buying should start in 
another week. The call will be for the old 
standard 2-inch, with a small percentage of 
2%-inch. But 2%-inch will be little used; 
many carloads prepared for shipment late 
last season are still unsold. 


PINE BOXBOARDS—tThe supply of inch 
round edge is not excessive, as the more 
than 500 private operations in the New Eng- 
land hurricane area are following the lead 
of the Federal Log Salvage Administration 
in its drive to square edge every possible 
board. There have been sales of inch round 
edge delivered at Boston as low as $13, 
and of inch square edge delivered in 
Worcester at $16. Normal prices f. o. b. the 
mill yards today for inch round edge box 
range $11@15, and for square edge $22@26. 


NEW YORK, N. Y. 


Call for building material made sharp gains 
in June, and started July with a display of 
activity that is equal to any seen here in recent 
years. Many construction groups have com- 
pleted World’s Fair projects and turned their 
attention to housing developments, of the lower 
cost type. Remodeling and repair work is as 
active in better residential communities as in 
poorer sections. New home construction in the 
more exclusive sections, where the cost runs 
from $10,000 to $50,000, is far below normal. 

With very little intercoastal lumber re- 
cently arriving, and with unsold lots in stor- 
age scaled down almost to the vanishing 
point, offices here anticipate heavy bookings 
of schedules calling for direct mill shipment 
through the rest of the month. Sales of 
dimension to the yards are definitely $1 
higher than in early June, with the dis- 
count to dealers c.'i. f. at the terminals from 
page 16 of the West Coast list ranging 
$8.50@9.50, and most sales at the $9 dis- 
count, though parcels from the larger stand- 
ard mills are not available today at better 
than the $8.50 discount. This gain of $1 
brings this consuming market into exact 
line with mill prices adopted earlier in the 
month. Spot stocks of boards are very low, 
and are so reported at all Atlantic coast 
ports, and lots to arrive during the next six 
weeks will add little to local supplies. They 
are higher by about 50 cents than in early 
June. The No. 2 boards c. i. f. at the docks 
are generally held at $26.50@27, with the 
No. 3’s at $23@23.50. The British Columbia 
50/50 boards are still available at $26.50@27. 
A British Columbia boat due here late in 
July will discharge several lots of these 
boards, but, as no further shipments are 
afloat or under charter for the Atlantic 
Coast, they will be snapped up promptly. 
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The call for spruce continues steady and 
the advance of $1 in the price to dealers still 
holds, as all the larger eastern mills are 
pooked four to six weeks ahead of their pro- 
duction. Sales of spruce dimension cargoes 
have been made as low as $26.50 with most 
sales at $27 and, if strong in 16-foot lengths, 
the price is usually $27.50. Random cargoes 
are $1@1.50 less. Carlots of dimension deliv- 
ered at Harlem River points range $32@33 
for the 2x3- and 4-inch, up to $41@42 for 
the 2x10- and 12-inch in lengths up to 16 
feet. The yards are buying boards freely, 
with the dry and dressed 6- and 7-inch held 
uniformly at $36@37, and the 4- and 5-inch 
at $33@35. 

All sizes of shortleaf roofers have sold 
freely, and some of the better mills are well 
oversold on both air and kiln dried. Call 
for the box grades is slow, with prices un- 
settled and weak. Dressed longleaf flooring, 
ceiling and partition are finding a more ac- 
tive market here, but the price range between 
high and low due to readjustment of costs 
under the Wage-and-Hour law, has been 
unusually wide. Idaho and Ponderosa pines 
move more freely; the tendency is upward, 
but actual sales are not quotably higher 
prices. 


Atlantic Coast Readily Accepts 
Company's Shipments 


PORTLAND, OrE., July 8.—The C. D. Johnson 
Lumber Co., of this city, which recently en- 
tered the waterborne lumber trade to the east 
coast from its big plant at Toledo, has found a 
ready acceptance of its products there. Gov- 
ernment improvements to Yaquina Bay harbor 
make it possible for larger ships to call at this 
port. The Calmar Line has established twice- 
a-month sailings from Yaquina Bay for this 
company. Shipments began in May, the initial 
ship of the line being the Losmar, while in June 
the Oakmar and Flomar took C. D. Johnson’s 
lumber. July loadings are scheduled for the 
Texmar and Firmar. These ships make John- 
son lumber available for discharge at Baltimore, 
north Atlantic ports and New England. The 
company markets lumber through wholesale 
trade channels. 


Baltimore, Md. 


NORTH CAROLINA PINE—Volume of busi- 
ness is slowly picking up. Yard men find 
sales of home building materials expanding. 
The needs of box manufacturers are rela- 
tively large. Stocks here are enough to 
take care of current needs. 


LONGLEAF PINE—tTrade is gradually be- 
coming more active, with large sizes in espe- 
cially good call, and prices firm. 


CYPRESS—Mills are able to dispose of 
their output readily, and quotations continue 
to show an upward trend. 


WESTERN WoOODS—The movement in fir, 
spruce, redwood and other stocks is on the 
whole fairly good. Lumber is getting through 
to eastern markets in larger volume. 


HARDWoOODS—Business continues to lag, 
and quotations are unchanged. Foreign 
buyers are holding back for lower prices. 


Buffalo, N. Y. 


Lumber demand is fairly active, and no 
large supplies are being offered by mills. 
Southern districts have had heavy rains re- 
cently, and these caused a delay in shipment 
of dry stocks. Commons in most species are 
holding firm. The shingle market is steady, 
With demand fair. 


HARDWOODS—Demand has held steady of 
late. Wholesalers report that volume of 
business for the first half of this year was 
ahead of the same period of last year, and 
at some yards the gain was from 15 to 25 
percent. Much of the buying is for imme- 
diate needs, with purchases deferred as much 
48 possible, so that consumers’ stocks con- 
tinue light, Some items are in quite small 
supply here. Prices are steady. 


WESTERN PINES—The market holds 
Steady. Ponderosa pine common and shop 
are firm, with selects unsettled. Idaho No. 2 
Common lumber has been advanced 50 cents 
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lately by some mills, and other grades show 
increasing firmness. 

NORTHERN PINE—Buying is largely for 
immediate needs. Some industrial plants are 
adding more extensively to their stocks, ow- 
ing to the arrival of the canning season. No 
heavy stocks are being offered by mills. 


Norfolk, Va. 


NORTH CAROLINA PINE—Demand was 
good during June, but hot weather and the 
extended Fourth holiday had a depressing 
effect. The price situation today is good, but 
production costs are high. Yards are inter- 
ested in rough Bé&better boards, both kiln 
and air dried, and have cleaned a lot of mills 
out of surplus stocks. There is not much 
good bright air dried to be had at any price. 
The demand for dressed upper grades has 
fallen off somewhat recently. There is a 
good demand for longleaf in all sizes, rough 
and dressed, and prices are very good. Box 
mills have not been buying much lumber, but 
find business fair. Retail yards have not 
been buying much rough stock box, for they 
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can buy dressed at attractive prices, deliv- 
ered by truck direct to job. There has been 
a fair demand for mixed cars of stock widths 
of No. 2 common and better air dried boards, 
and prices have not shown much change 
since the early-June advance. Demand for 
air dried roofers has been light and that for 
dressed framing in mixed carlots has been 
fair. Some mills have had to turn down 
orders, for in most sections rains have de- 
layed drying. Production is likely to taper 
off from now on. Some large operators with 
planing mill facilities are buying the out- 
put of good small mills. 





Sells Ties to Ceylon 


New Westminster, B. C., July 8—The 
Seaboard Lumber Co. (Ltd.), here, recently 
announced it had sold 3,000,000 feet of British 
Columbia creosoted railway ties to Ceylon, the 
first to go to that market in more than ten 
years. Now the company has booked an order 
for 4,800,000 feet of treated ties for Colombo. 





J. R. Buckwalter Lumber 
‘ Miss., obtains maximum holding capacity, high quality and low cost drying. 


Co., operatin 


The lumberman is faced with many 
problems today, but with few so im- 
portant as the proper seasoning of lum- 
ber at a low cost. 


Moore Cross-Circulation kilns have 
solved the seasoning problems of many 
aggressive lumbermen, because this 
modern drying system seasons lumber 
with low temperatures and fast cross- 
circulation. 





If you are interested in kiln drying and 
would like to be placed on our mailing 
list, send us your name and the name of 
the firm with which you are connected. 





CROSS-CIRCULATION 


on 





Moore Cross-Circulation Kilns at Edinburg and Union, 


A Lumberman’s Problem Solved-- 
with MOORE CROSS-CIRCULATION KILNS 


Moore Pry KILNS 


fa care 
ORY KILNS 
“a7 WEL 


Old style kilns—either end-piling or 
cross-piling—can be converted eco- 
nomically. Low steam and fuel con- 
sumption of Moore Cross - Circulation 
kilns means low cost drying. 


Get 30-50% increased capacity 
eliminate large inventories and heavy 
carrying charges. You do not experi- 
ment when you install this modern dry- 
ing system. Write today. 


MOORE DRY KILN COMPANY 


Largest Manufacturers ef Dry Kilns and Veneer Dryers 
JACKSONVILLE, FLORIDA 
VANCOUVER, B.C. 
NORTH PORTLAND, ORE. 





INTERNAL FAN SYSTEM 


4 , 
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Newsy Notes of Persons and Places 








Lloyd R. Ashley manager of the Rock Creek 
(Ohio) Lumber & Supply Co., is president of 
his town’s first Chamber of Commerce which 
was organized June 23. 

Milton V. Johns, manager, Redwood Sales 
Co., San Francisco, Calif., is back at his desk 
after an extended trip through eastern and mid- 
western territory calling on the trade. 


Elmer J. Sturm, vice-president of the Yea- 
ger Lumber Co., Inc., has returned from a 
week’s vacation at the New York World’s Fair 
and Philadelphia. 

Recent visitors to Buffalo, N. Y., lumber of- 
fices included, Sam N. Olsen, of the Red Cedar 
Shingle Bureau, Seattle, Wash. and L. A. 
Edington, New York City, representative of 
the Deer Park (Wash.) Lumber Co. 


Combining business with pleasure, James E. 
Atkinson, Atkinson-Stutz Co., of San Francisco, 
Calif., recently was accompanied by his wife 
and family on a ten-day motor trip calling on 
Oregon sawmills. 


Walter H. Crim of C. M. Crim & Son, 
Salem, Ind., has been elected vice president of 
the National Editorial Association. In addi- 
tion to his lumber business, Mr. Crim is editor 
of the Republican-Leader at Salem. 


John L. Burt, Johnson-Burt Lumber Co., 
Wausau, Wis., has been elected eminent deputy 
grand commander of the grand commandery of 
Knights Templar of Wisconsin. Mr. Burt was 
at one time president of the Wisconsin Retail 
Lumbermens Association. 


The Gordon Lumber & Supply Co., Kenosha, 
Wis., observed the tenth anniversary of its 
founding, July 1. The company is in active 
charge of Leo and Maurice Gordon, brothers, 
who have been closely identified in the develop- 
ment of the business. 

E. A. Frost, president of the Frost Lumber 
Industries, Inc., Shreveport, La., was unani- 
mously elected chairman of the wholesale and 
manufacturers division of the Shreveport Cham- 
ber of Commerce when it was organized 
June 15. 

Celebrating the third anniversary of the com- 
pany, forty employees, their families and 
friends, were guests of the San Lorenzo Lum- 
ber Co., Santa Cruz, Calif., at a barbecue June 
11 at the summer home of James Maddock in 
the Ben Lomond mountains. 


C. N. Troutner of the Troutner Lumber Co., 
Inc., Richmond, Va., called on Baltimore, Md., 
distributors last week. He reported that sev- 
eral sawmills in his section were closing be- 
cause they considered the price of lumber un- 
satisfactory. 


Frank L. Binford, president of the Burnet- 
Binford Lumber Co., Inc., Indianapolis, Ind., 
his wife and their son and daughter will sail 
this month from Vancouver, B. C., to Alaska. 
On their way to the coast, the family will visit 
Banff and Lake Louise in Canada. 


John W. Fisher, Fisher-Swartz Lumber Co., 
Santa Monica, Calif., attended the annual con- 
vention of the California Savings & Loan 
League in San Francisco recently. He is presi- 
dent and founder of the Century Federal Sav- 
ings and Loan Association of Santa Monica. - 


Residents of Chemainus, B. C., recently 
staged a two-day celebration to mark the 
fiftieth anniversary of the beginning of opera- 
tions of the Victoria Lumber & Manufacturing 
Company’s mill at Chemainus, around which 
the town has grown. A parade in which 
various departments of the mill entered com- 
petitive decorated floats and many other novel 
features marked the anniversary event. 





F. A. Sullivan, president Sullivan Lumber 
Co., Portland, Ore., accompanied by his wife 
and daughter are spending a portion of July 
in California. Traveling by automobile they 
have visited the International Golden Gate Ex- 
position and other interesting points in the 
State. For more than a quarter of a century 
the Sullivan Lumber Co. has held a prominent 
position in the wholesale lumber trade of Port- 
land. 





Changes Announced on Eve of 
Company's |!00th Year 


PHILADELPHIA, PA., July 10.—At a recent 
meeting of the board of directors of Henry 
Disston & Sons, (Inc.), here, Henry Disston, 
who since 1929 has been president of the com- 
pany, was made chairman of the board. S. 
Horace Disston, vice president and general 
manager, was elected president. William D. 


Disston now becomes vice president in charge 
of purchases, 


engineering and new 
products development. 
Jacob S. Disston, Jr., 
continues in charge of 
sales and sales promo- 
tion. 

Other officers of the 
company include Wil- 
liam S. Armstrong, vice 


sales 





S. H. DISSTON, 
Philadelphia, Pa.; 
Heads Company 





president and secretary 
in charge of finance and 
accounting, and R. T. 
Nalle, vice president in 
charge of manufactur- 
- ing. Charles P. Smith 
| is comptroller; E. H. 

Biemuller, treasurer; R. 
W. Speechley, assistant secretary and treasurer ; 
and J. B. Mickle, cashier. 

S. Horace Disston, who started with the 
company in 1899 in the factory, spent eleven 
years in the saw and file shops, after which he 
entered the office. In 1921 he was placed in 
charge of hardware sales, rounding out experi- 
ence which qualified him to assume the duties 
of the presidency of the Disston Company, a 
business which will reach its hundredth anni- 
versary in 1940. The company’s main office and 
factory cover sixty-five acres of ground in the 
Tacony section here. There are also factories 
at Seattle, Toronto, and Sydney, New South 
Wales. Branch sales offices are located at 
Portland, San Francisco, Vancouver, Chicago, 
Detroit, Boston, Memphis and New Orleans. 





Blackman & Anderson of Oakland, Calif., has 
moved to new quarters at 1025 42nd Avenue 
from its former site at 421 East 14th street. 
The new location gives additional storage 
space, the main shed having a capacity of 750,- 
000 feet. The firm specializes in “Ewauna” 
Ponderosa pine; fir and redwood are stocked 
as well as redwood and red cedar shingles. 
The principals of the firm are Clarence Black- 
man and Fred Anderson. 

A prominent lumber operator visiting Port- 
land, Ore., the first week of July was A. M. 
Amend. Mr. Amend is manager of the lumber 
department of the Atlantic, Gulf & Pacific Co. 


July 15, 1939 


of Manila, P. I. He came to the United States 
via the air route as a passenger on the Clipper 
Ship, and before returning will attend the 
annual meeting of the Philippine Mahogany 
Import Association at Colorado Springs, July 
28, 29. 

The following sales representatives of the 
R. T. Jones Lumber Co., have lately visited the 
company’s Buffalo office in the Dun Building: 
Roy R. Finkle, Mifflinburg, Pa.; Irving F. 
Bartel, Elizabeth, N. J.; Clayton A. White, 
Fort Edward, N. Y.; Harry E. Watson, Grove 
City, Pa.; George Schweitzer, Tonawanda, 
N. Y.; J. A. McCray, Kenmore, N: Y. Doug- 
las B. Jones, representative of the company, is 
making a business trip to Macon, Ga. 

The Baltimore, Md., lumber trade has been 
visited during the past few weeks by two repre- 
sentatives of the British hardwood import 
trade. Hugh Leary of C. Leary & Co., Lon- 
don and Liverpool, and John Pinnington, a 
director of Duncan, Ewing & Co., Ltd., of 
Liverpool, both made trips through portions 
of the South and the Appalachian region. They 
called at the offices of John L. Alcock & Co, 
and Price & Heald in Baltimore. 

One of the new operations in the eastern 
Oregon pine belt is that of the Ochoco Lumber 
Co. at Prineville, Ore. The plant was built last 
year, started operations late in the summer, 
It is equipped with a double cutting band mill 
and is operating two shifts, producing 70,000 
per shift. The company has a good stock of 
air dried Ponderosa pine now in shipping con- 
dition. John D. Tenant of Longview, Wash., 
is president of the company; W. E. Lamm, 
Modoc Point, Ore., is general manager; R. G. 
Watt is manager, and Frank D. Lee, sales man- 
ager. Mr. Watt is also manager of the De- 
schutes Lumber Co. at Mowich, Ore. 

Among the Chicago lumbermen who took 
advantage of the long Fourth of July week- 
end for an outing was G. A. Vangsness, whole- 
saler. Accompanied by Mrs. Vangsness and 
his son and daughter-in-law, Mr. and Mrs. 
Gordon Vangsness, he went to Sugar Lake in 
Aitkin County, Minnesota. On the trip the 
party visited the estate built in 1843 by Henry 
Louis Dousmann, western agent of John Jacob 
Astor, on an island in the Mississippi river 
opposite Prairie du Chien, Wis. The - estate 
was turned over to Prairie du Chien in recent 
years by descendants of Mr. Dousmann, and 
may be inspected by the public. 





COMINGS AND GOINGS 


SALIDA, CoLto.—J. M. DeRemer has succeeded 
Chester Short as manager of the Gibson Lumber 
Co. here. Mr. Short resigned after buying an 
interest in the J. H. Melville Lumber Co. at 
Monte Vista. 

RockKweEL.t City, Iowa—Harry Teas, assist- 
ant manager of the Fullerton Lumber Co. at 
Mason City, Iowa, has been sent here to take 
charge of the company’s local yard. He replaces 


E. L. Ulrich, who was sent to Ft. Dodge tof 


manage the branch in that city. 

CoLuMBUS, 
Co. has as its new sales manager Ernest M. 
Boling, who has been with the Fleishel Lumber 
Co. in Savannah, Tenn. 

MIAMI, FLa.—Frank Webster, recently ap- 
pointed sales manager for the Renuart Lumber 
Yards, Inc., has been identified with the build- 


ing material field in the Miami area for 19f 


years. 

Yuxon, Oxia.—Carl McKinney, who has 
been assistant at the H. E. Ketcham retail yard 
here for five years, has been appointed managef 
to succeed the late George Basel. 

HotpeNvILLE, OxLa.—J. W. Barnes has been 
named assistant manager of the E. S. Billing- 
ton Lumber Co. here. 

Hotty, Coto.—George Pugh, who has beet 
employed at the Brown Lumber Co. in Lama 





Miss.—The Columbus Lumber ff 
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for several years, was transferred in June to 
this city as manager of the local Brown yard. 

LitcHFIELD, I1t.—R. J. Naumann will re- 
sign as manager of the Alexander Lumber Co. 
on Aug. 1. He will be succeeded by Hayward 
Paddock, who has been with the Alexander con- 
cern at Sullivan, Ill. 





Hardwood Firm Moves Offices 


LocANnsport, INp., July 10.—The offices of 
the John I. Shafer Hardwood Co. have been 
moved from the Citizens Bank Building in 
South Bend to this city where it has its con- 
centration yard. The move has heen under 
consideration for some time and will facilitate 
the handling of the company’s business. 

Mr. Shafer, president of the company, will 
continue his residence in South Bend, but 
George W. Vesey, secretary-treasurer, will 
make his home in Logansport. 





Northwest News 


L. G. Humbargar, former Grays Harbor 
shingle mill and logging ‘company operator, has 
been called out of a retirement of several years 
to become manager of the Aberdeen, Wash., 
Chamber of Commerce. He is a past president 
of the Aberdeen Chamber, a former Grays Har- 
bor county commissioner, and has long been 
active in Grays Harbor business and civic 
affairs. 

Announcement of several changes in per- 
sonnel of the Cavanaugh Lumber Co., Tacoma 
and Bremerton, Wash., has been made by Cecil 
C. Cavanaugh, president. Elbridge Phelps, who 
has been the company’s manager in Bremerton, 
has been transferred to Tacoma, where he be- 
comes general manager of both the Tacoma and 
Bremerton offices. Aubrey Dickenson, formerly 
of the company’s Tacoma office, has been 
placed in charge of the Bremerton office. C. M. 


Amemcanfiumberman 


The many friends of J. P. McGoldrick, 
veteran lumberman of Spokane, Wash., will be 
glad to know that he has personally announced 
that he expects to be fully recovered from his 
long illness by August first. Meanwhile he is 
seeing a few friends at the Rockwood clinic 
where he has been confined since March 20 
recovering from a serious gall stone operation. 





Call Spruce Veterans to Organize 


Surviving members among 30,000 World War 
veterans who served in the Spruce Production 
Division will be formed into a permanent or- 
ganization, holding its first reunion in Chicago 
during the Sept. 25-28 dates of the American 
Legion 1939 National Convention, it is an- 
nounced by Lieut. William N. Edwards, 422 
Greenleaf street; Evanston, Ill, who was a 
squadron commander. Today, most of the 
spruce veterans are engaged in the lumber busi- 
ness. They are from every State of the Union. 
Plans for the new organization center about 
Brig. Gen.. Brice P. Disque, of New York, who 
commanded the Spruce Division throughout its 
service. Congressman John H. King of Penn- 
sylvania; Fred C. Andersen, Bayport, Minn., 
and Lee H. Shepherd, president of a lumber 
company bearing his name at Montgomery, Ala., 
are actively engaged in rounding up ex-sprucers. 





Cabinet Hardware Sales Group 
at Company Plant 


Rockrorp, ILt.—July 10.—Sales representa- 
tives of the American Cabinet Hardware Corp. 
met, here, recently in the company’s home city 
for a two-day sales meeting and “clinic” and a 
complete trip through the factory. One of the 
most interesting sessions was devoted to a dis- 





Shown above are sales representatives who gathered for a “booster” sales convention of the American 
Cabinet Hardware Corp. at Rockford, Ill. From left to right—Front row—Swan Broman, G. B. McKinley, 
E. S. Wettergren, E. F. Rathke, Thorsten Erickson, David Broman, E. M. Borchers, J. A. Quimby, Ralph 
Ekvall, S. Linderoth; Second row: A. W. Anderson, J. E. Hartwig, D. ©. Anderson, F. Engstrom, L. J. 
Bernatz, G. W. Aldeen, R. A. Aldeen, R. D. Boeskool, C. V. Forslund, E. A. Postlewait; Third row: E. G. 
Weichmann, R. H. Campbell, E. M. Leahy, G. A. Gregg, P. C. Penn, John Fox Wood, F. E. Meyer, R. G. 
Frankenberg, R. E. Feeney, G. W. Brace; Top row: L. A. Wood, M. C. Dunberg, W. C. Judy, J. P. 
Noftzger 


Van De Wald will continue as sales manager 
of the Tacoma yard. Don Paine, until recently 
a draftsman in the company’s Tacoma office, 
will become a member of the sales staff, re- 
placing Roy Walesby, who has joined the Seat- 
tle staff of the United States Gypsum Co. 

Gilbert E. Waite, purchasing agent for the 
Northwestern Woodenware Co. of Tacoma, 
Wash., has just been elected president of the 
Tacoma Young Men’s Business Club. 

G. Morton Keller, Tacoma, Wash., lumber- 
man, and his family returned from a holiday 
trip to the Pacific ocean beach the night of July 
4 to find that during their absence their home 
on Gravelly Lake, a Tacoma suburb, had 
burned. Neighbors succeeded in saving part 
of the contents of the house. Cause of the fire 
was undetermined. 


cussion of package hardware selling. The Amer- 
ican Hardware Corp. has been aggressive and 
successful in launching productive sales plans, 
and following the meeting pledged dealers a 
continuation of this policy. 





Toronto Lumberman Honored 
on 75th Birthday 


Toronto, July 10.—More than 60 lumber and 
other business friends of J. C. Scofield, of the 
Windsor Lumber Co., Ltd., Windsor, Ont., 
gathered at Leamington, Ont., recently to cele- 
brate his 75th birthday. The party was made 
up of retail. lumber dealers from points in 
Ontario as far east as Toronto, and a large 
number of wholesalers and others who call upon 
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Mr. Scofield in the course of their travels. 
A number of Jim’s personal friends from De- 
troit were also on hand. 

The proceedings opened with a golf tourna- 
ment at 1 o'clock at the Leamington Golf and 
Country Club. There were many entries, and 
the players turned in good scores. Mr. Sco- 
field was one of the players, and turned in a 
very respectable score. He still travels a golf 
course with more pep than many of the younger 
players and can always be depended upon to 
give his opponents a good game. When the 
golf tournament was finished, many of the 
players enjoyed a swim in Lake Erie. At 7 
p. m. the friends of the honored guest sat down 
to a banquet at the Leamington Golf Club. 

The dinner was presided over by W. T. 
Hutcheson, Woodstock, president of the south- 
western district of the Ontario Retail Lumber 
Dealers Association. When the time for for- 
mal proceedings arrived, he turned the toast- 
master’s. job over to L. D. Barclay, Toronto, 
of the Canadian Western Lumber Co., Ltd., Mr. 
Barclay called on many of the lumbermen and 
others, to pay their respects to Mr. Scofield, 
who made a few remarks. When the speaking 
had come to an end, a number of gifts were 
presented to him. The southwestern district 
members presented him with a handsome leather 
golf bag. The Essex County Lumbermen’s As- 
sociation gave him three fine golf clubs, and 
the Wholesale Lumber Dealers Association pre- 
sented him with a silver flower bowl. 





PuLPwoop CONTINUES to be the most impor- 
tant forest product in Canada, having a value 
in 1937 of more than $63,000,000. 











MARKED 
LUMBER 


Stamps like this identify your product and 
grade your lumber. The public demands 
marked products and lumber is no exception. 

Send copy of lettering or your trademark, 
stating number of stamps required. Prices 
will be furnished promptly. 


GEO. T. SCHMIDT, INC. 
4100 Ravenswood Av. CHICAGO, ILL. 








GILBERT NELSON & CO. 


Public Accountants 


332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0326 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 
schema 











LUMBERMEN! 


Write f catalog telling 
about our books ther'll 


HELP YOU MAKE MONEY 


AMERICAN 431 S. Dearborn St. 
LUMBERMAN Chicago, Ill. 








nKOoow|* 





nAKROOW 














70 


Amercanfiumherman 


THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the 


on southern pine to the Southern Pine Lumber Exchange, 


made in the period July 1-6: 


West East West East 
Side Side Side Side 
Flooring, Standard Surfaced Finish, 
Lengths 10-20’ 
1x3 rift— Bé&better 
ae oy 62.39 ....Jineh thick— 
No. 1, Sht. 47.50 5400/4 |... .., 49.88 47.50 
No. 2 ....- cos DOMES ow ccckvns 50.35 48.30 
2 i. eee ae 50.20 46.37 
grain— eee 56.44 55.75 
B&better.. 38.50 38.36/1%9 ----.. a Stas 
eS Gey ..+. 84.36)12 ..-...- 6.05 73.00 
Bee © seve 26.65 ... 5&6 74 thiek— 
ix4 rift— i Sekeenpesedie > 
B&btr Sht. .... 58.25/12 ..020 0) 88.00 80.63 
i 7 eae: 
= Inch thick— 
ea - whevedtas 39.99 40.13 
B&better.. 38.96 39.7316 ........ 42.71 40.06 
No. BD ccs Geek GOCCES iccccess 43.50 40.13 
No. 2 19.00 19.24,1x5&10 43.38 48.25 
oe svaceen 0.99 61.00 
Ceiling, Standard 
Lengths aap Eee 
%x4— B — 
B&better.. 34.50 A ay ol 
53 x4— : vewbwten ee — 
B&b 93 33.18]8 -«--+-es: 42.75 45.25 
1s weep cE eee 48.40 45.00 
No. 2 4 20.70 20.29 1x5&10 .. 51.75 51.25 
. Ue aera'y oa 72.00 68.75 
Drop Siding, Standard =... 
Lengtha, int «gees 52.57... 
No. 117— Se. éeences on 73.50 
eeareee 36.82 oa 
No. .... 37.50 34.00]}Casing, Base & Jamb 
No. 2 27.43 29.75 nie 1 
No. = etter— 
No. 1. 41.38 38.00] 1x6a3 ""*. Seed bors 
No. 2 1... 28.78 30.42/ixs@10 11. ees 60.50 
Assorted t —— 
a patterns No. 1 Fencing, 10-20’ 
No. 1 . 42.83 38.00 
No. 2 . 28.17 30.00 mn awseud 38.45 39.06 
| ere 38.71 37.16 
Plast Lat No. 1 Shiplap and 
— . Boards, 10-20’ 
%x1%", 4 eet 40.82 37.84 
No, 1 4.22 4.4211x5&10 . 43.25 44.81 
No. 2 3.47 (EF Jil) ae 53.94 60.41 





following average f. o. b. mill sales prices 


New Orleans, La., for sales 
West Hast West East 
Side Side Side Side 
No. 2 Fencing & CM No. 2 Shortileaf 
Standard Lengths Dimensiva 
 . wore 15.92 16.06)2x4 
Se taneous 19.41 18.50)12 & 14 .. 21.45 18.99 
No. 2 Shipiap and | ey 22.20 20.02 
Beards, Std, Lgth. 18 & 20 23.26 21.91 
Shortieat— 22 & 24 24.25 wae 
eM ne dee oy! rt 2x6 
2 eee 21.05 19.41 
Bere 26.10 20.5912 & 14 .. 18.90 18.08 
| ae 19.28 18.58 
No. 3 Fencing, Bea 20.07 20.98 
Standard Lengths a. 20.54 21.19 
SE secens 10.75 10.38)22 & 24 .. 24.33 beeets 
1x6 aise 15.74 15.67} 2x8 
CM .. 15.93 16. 
=e eat 12 & 14... 20.16 19.03 
No. 3 Shiplap and Ser 20.91 19.03 
Boards, Standard 18 & 20 22.25 21.00 
Lengths 22 & 24 23.00 ca 
=. saeeee tone ap 2x10 
EEe esceor 23-6 16. 
1x12 ...:: ne nen’: ae ee 
No. 1 Shortleaf 18 & 20 23.85 21.75 
_ Dimension 2x12 
x 
12 & 14... 23.56 21.91]32 © } ss 
16 eee eee 22.10 23.22 18 pa iii 2 24.67 21.21 
18 & 20 .. 25.61 24.12[99 °"''°°° 31:04 24:00 
22 & 24 34.00 ween 8 ae 7 
2x6 ‘ 
oa & 14. an 2.79 No. 3 Dimension, 
18 oe eee. 23.00 23.19, Random Length 
0 7 22.44 23.28 
ead pale 2x4 Short- 
SS SS .. TESS --+-h Jend -... 16.00 36.91 
= & 14 aS 2. Shortl’f & Long|’f— 
16 ...+-0e 3. “e2ISa6 ...... 13.85 15.01 
18 ....+-- 24.67 22.72)0x8 |. 2... 17.00 14.44 
lee 22.94 23.50 2x10 16.00 is 
22 & 24 33.00 erry | ‘ 16.75 
a eS ee AAO «sae Ree ‘ 
ee 31.00 28.79 
| EP 32.14 29.04] Timbers, 20 & Under, 
16 ‘ eae 31.00 oes No. 1 
Z 32.75 
BER SS Ol enorteat— 
2x12 3x4&4x4 . 27.32 23.29 
12 & 14 34.20 31.08]4x6—8x8 . 26.26 25.35 
oe 33.87 32.00} 3&4x10 .. 31.72 28.00 
ee 37.92 35.00]}5x10-10x10 31.38 eeu 
ae: iat daiwa 37.50 32.50} 3&4x12 .. 41.05 
22 & 24 46.00 ...-)5X12-12x12 37.00 








WESTERN RED CEDAR 


Seattle, Wash., July §8. Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills are: 





Beveled Siding, %2-inch 


Clear Ace mye 
ns Ee $26.00 $23.00 20.00 
a, rn a 30.00 25.00 43:00 
OE cess cnsedeens 34.00 30.00 28.00 


ee ee ee a ee ere $57.00 
EEL. wither wR eee ckneee eT ieeeoebeeeres 59.00 
PEER. Sia eeervdddlvdsepnvecesusnaxadr 68.00 


Finish, B&better, S2 or 48, 6-16’ 


S2S or S4S 
7 or Rough 
Do ¢4sn08 Katee tenevegsnes KeKeennen $ 72.00 
SE wsheeenb edbawsasenaa die deawateee 17.00 
REE oid 60s ee wees eduawestied tedebdaade 85.00 
DC. Kave¢akns+aeiwebnaebedicea tamara 95.00 
DE KitGvickehnceeederdieeesewewenere 100.00 
SE KAntaendp hese eaeuete wee neseakeds 105.00 
aera Goa. de a md Wiehe ow al Glee nbe A wee 115.00 
ee ee ae 120.00 
Ceiling or Foloring, B&beter, 4-16’ 
DE thd x00eesnserestenéeeeeeseeenueu $33.00 
BEE -Vtievesedsesadoudsveucewewees cents 38.0 


Discount on Mouldings 8-20’, 
Series 8000— 


Odd Lengths 


ee SE aces) cs seceeueecuWten 55% 

pe SL eee ere 50% 
Clear Lattice, 5/16”, 4 to 16’ 

100 lin.ft. 

EEE LEE NOE OPTI BEN 0.32 

DUE" covh sascis webs euepeuleasusawnneciem 37 

Da” ‘penedeeviewsewas ead cenebhvasvetaense .50 


WESTERN PINES 


Following f. o. b. mill prices on actual 
sales were reported to the Western Pine As- 
sociation by members during the period from 
June 26-July 1, inclusive. Averages include 


both direct and wholesale sales, and are 
based on specified items only. Quotations 
follow: 
Ponderosa Pine 
Se.Lects, S2 or 4 5/4x8 6/4x8 
1x8 & war. & war. 
2 ee $58.61 $66.93 eras 
RS ere 40.51 42.84 $40.25 
SHop, S2S— No.1 No. 2 
DR GAs che bated athane beeen $31.95 $20.87 
Ee eae a 33.59 21.49 
Commons, S2 or 4— No. 2 No. 3 
Ff eee ee eee $25.52 $19.36 
EE ES era a pick eae ae 28.25 19.21 
We. S, SIE, Feit ss be cameecvewusaseee $12.31 
Idaho White Pine 
5-6/4x8 
Se.Lects, S2 or 4S— 1x8 & war. 
lh ee $71.77 $89.25 
Gealty CD)- Whee os cicccsees 41.31 haa 


Commons, 82 or 4S— 
Colonial mn mange? 





No.1 
1x : ee $33.78 $30.84 $21.94 
scies aise wie ees 69.57 38.80 25.42 
Utility CiEe.. 4) GFE Bete oes cow eeecss 15.92 

Sugar Pine 
SELEcTs, S2 or 4S— 1x8 5/4x8 6/4x8 
& wdr & war. & war. 
BaBtr. REL ....c. $70.00 $73.50 $67.67 
eae ate oils 6a 66.23 66.00 64.33 
a Seema a 52.00 51.60 51.00 
SnHop, 82S— No.1 No. 2 No. 3 
| 2 ere $38.59 $27.96 $17.95 
bs Sele haat eta rai eo 36.6 27.26 19.01 
_ |, ROT Ba Le 48.88 31.50 21.00 
Larch-Douglas Fir 

Dremmemetem; WG. 1, Be “acc ccccececsccees $20.93 
Breanne, 0. 4, BOBS ov cccccccecccs 20.05 
Boards, No. 3, S8or4S, 128... .cccccccs 17.64 
Flooring vert. gr. C&Btr., 4 RL........ 35.32 
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DOUGLAS FIR 


Seattle, Wash., July 8.—Current quotations 
f. o. b. mill on Douglas fir items in mixed 
cars for rail shipments direct to the trade 
appear below: 

Vertical Grain Flooring 


B&B Cc D 
Gere esr $36.00 ay 00 $21.00 
Flat Grain Floorin 
De. uk catwess cee = 00 $22. 00 $19.00 
BUD . vie Kadina deen 29.00 26.00 21.00 
Drop Siding 
1x6 Pat. No. 106... 329.00 $27.00 $21.00 
1x6 Pat. No. 116.... 29.00 27.00 21.00 
‘Ceilin 
SE jssrcudneranned $24. 00 $22.00 $16.00 
DMG +é 6é4skeenausumes 25.00 22.00 16.00 
Common Boards and Shiplap 
1x6 1x8 1x10 1x12 
WO Revweus $19.00 $19.00 $18.00 $21.00 
' er 15.00 15.50 15.50 16.00 
<r 10.00 10.00 10.00 10.00 
No. 1 Common Dimension 
12 14 16 18 20 
ee $19.00 $19.00 $20.50 $21.50 $20.50 
A «eatiaioacs 18.00 18.00 18.50 19.50 19.50 
tt See 18.00 18.50 19.00 20.00 19.50 
ME isccmees 20.00 20.00 20.50 21.00 21.00 
es 21.50 21.50 22.50 22.50 22.50 
No 1 Common Rough and/or Surfaced 
Timbers 


4x10 planks 20 feet and shorter and 


GE EE ccs cden Kae eee ee ete Ror ee ot $16.50 
19e33 BO ft. anG@ GhOTter.. cccreccvcecece 16.00 
SERED SE BO BS BOGE c ocicvicscvesecessacee 18.50 





NORTHERN HARDWOOD 


Following are prevailing quotations f. 0. b. 
Wausau, Wis., on northern hardwoods: 


No. 1 ye. 3 2 Re. 3 


Brown Ash— FAS _ Sel. Com. 
ae  anasenes 57.00 $47.00 $38.00 $26. 00 sis, 06 
7 eee 62.00 52.00 41.00 28.00 19.00 
SOW waceawes 67.00 57.00 48.00 32.00 19.00 
We ~cbveees 72.00 62.00 51.00 34.00 20.00 
No.1 No.2 No.3 
Basswood— FAS Sel Com. Com. Com. 
BPG veces ..$78.00 $68.00 $50.00 $26.00 $19.00 
BEE cccce .-. 83.00 73.00 55.00 29.00 21.00 
MG  <aceswada 86.00 76.00 56.00 31.00 23.00 
ae «eneaeee 93.00 83.00 66.00 33.00 23.00 
eer 103.00 93.00 738.00 45.00 .... 
Me ‘ccsencen 08.00 98.00 78.00 50.00 
Bee ven erede 70.00 60.00 41.00 24.00 


Key stock, 4/4, No. 1 and better, $78; or on 
grades, FAS, $88; No. 1, $68; 5/4, No. 1 and 
better, $83, or = "grades, FAS, $93; » $73. 

No.1 _ * a's 


Hard Maple— FAS Sel Com. Com. Com. 


eee $68.00 $53.00 $45.00 $28.00 $14.00 
mE. pelee wears 73.00 58.00 50.00 32.00 16.00 
| Beier 78.00 63.00 53.00 34.00 16.00 
ere 83.00 68.00 58.00 34.00 17.00 
| aes 83.00 68.00 58.00 35.00 17.00 
. eae 98.00 83.00 66.00 40.00. .... 
Se  <siovises 98.00. 83.00 69.00 40.00... 
ol, Ser 118.00 103.00 81.00 43.00... 
Me twas eaters 118.00 103.00 81.00 —_ a 
ee caus 158.00 143.00 121.00 be Peas 
No.1Com. No. 2. No. 3 
Soft Elm— FAS & Sel. Com. Com 
7 Se ee $47.00 $37.00 $26.00 $18.00 
OS) eres 52.0 42.00 28.00 19.00 
5, Sere 52.00 42.00 28.00 20.00 
, aa 55.00 45.00 31.00 20.00 
7 58.00 48.00 33.00 re 
ee 63.00 53.00 38.00 am 
No. 1 No. 2 No. 3 
1's Elm— FAS om om Com 
ane aera oe $50.00 $32.00 $20.00 $17.00 
574 intovenon 55.00 37.00 22.00 19.00 
| eee 65.00 45.00 24.00 19.00 
Tar 70.00 55.00 29.00 22.00 
Se <cvuteoan 80.00 65.00 41.00 ouih 
ere 90.00 75.00 46.00 27.00 
No.1 No.2 No.3 
Birch— FA Sel. Com. Com. Com 
SAA $78.00 $64.00 $45.00 $26.00 $16.00 
-, are 83.00 69.00 50.00 32.00 17.00 
mn cennenen 86.00 74.00 55.00 37.00 17.00 
0 eee 91.00 81.00 65.00 42.00 18.00 
, or 96.00 86.00 74.00 45.00... 
See 101.00 91.00 79.00 50.00 
RE Pee 156.00 146.00 122.00 .... 
, Sree 68.00 58.00 40.0 23.00 
we .wawawaus 70.00 60.00 43.00 24.00 
No.1 No.2 No.3 
Soft Maple— AS Com. Com. Com. 
Vases ensues seen $61.00 $43.00 oe. 4 7: 00 
DE c¢sbancenesanes 66.00 6.00 7.00 
SW 6cbbeseweGacweee 76.00 51.00 34, 00 i. 00 
SIE ccccccee eseeeee 81.00 56.00 34.00 18.00 
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Current Market Review 


Softwood sales in the two weeks ended 
July 1 were a little slower than in the 
preceding period, being only 11 percent 
above last year’s; and were about 5 per- 
cent above current production. Reports 
since the Fourth indicate improvement 
in Atlantic coast and middle West de- 
mand, but trade in the South and in Cali- 
fornia seems to be lagging a little. The 
Atlantic coast is consuming greater quan- 
tities of West Coast fir and spruce, and, 
with little material coming from British 
Columbia and New England salvage tim- 
ber being held off the market, fir prices 
have risen to a level corresponding to 
mill quotations. Though building is ac- 
tive in California and stocks there are 
low, prices remain so unsatisfactory to 
shippers that special efforts are being 
made to bring them more into line with 
those prevailing on the east coast. Retail 
business in the middle West and South- 
west has been good, but although, in view 
of excellent crop prospects, an active 
fall trade is expected, the mills are get- 
ting only hand-to-mouth orders. In the 
South, bad weather has retarded both 
building and lumber production, and the 
fact that many small mills that had been 
shipping interstate are now turning their 


whole attention to nearby markets, to 
avoid paying Wage-Hour rates for la- 
bor, is disturbing to larger producers. 
Commons seem to be in best call in all 
markets, and have been showing strength, 
but there have been some weak spots in 
uppers. The Northwest has been booking 
some heavy British orders, said to repre- 
sent business that British Columbia mills 
were too overloaded to handle, and there 
is doubt as to whether there will be a con- 
tinued gain under the new treaty. The 
excise tax, affecting chiefly Canadian im- 
ports, has been continued by Congress. 

Hardwood bookings in the two weeks 
ended July 1 were almost double the mill 
output; they were 35 percent above last 
year’s, and output was only 4 percent 
above the 1938. Furniture demand for 
gum and flooring demand for oak has im- 
proved somewhat, but not enough to have 
much effect on prices, though these are 
probably firmer because of continued re- 
duction of mill inventories and curtail- 
ment of southern production, both vol- 
untary and enforced by rains. There was 
a little spurt in export buying, but busi- 
ness has been done at low prices and its 
volume will be affected by an advance 
in ocean rates just announced. 





RED CEDAR SHINGLES 


Seattle, Wash., July 8.—Below are listed 
average prices received for Certigrade red 
cedar shingles sold direct to the trade: 


Royals: 
1-24” 4/2 


4.3 
i ee er eer err ee vo oe 
3-24” 1 


Perfections: 


a ae rrr $3.50-3.60 

BG MD, ahaiedss 0-00 valseemnvesiows 2.40-2.50 

SEO NE a oe hie aie aacs wa aie NS 1.80-2.00 
XXXXX: 

BON ikea hick s.4 vale eb ue nous oan $3. 

ann EE re er ee 2. 

Ee Ge Glib sao eec cen dcetedcewsuas 1 


Teer PEPPER eee eee Te 





WEST COAST LOGS 


Seattle, Wash., July 8.—Average prices of 
logs are as follows: 


Fir: No. 1, $22-23; No. 2, $16-17; No. 3, 

$10-11. Peelers, No. 1, $32; No. 2, $26-27. 
Cedar Shingle logs $18; lumber logs, $30. 
Hemlock: No. 2&3, $9.50-10.50. 





MAPLE FLOORING 


Michigan and Wisconsin flooring mills re- 
port the following prices realized f. o. b. 
flooring mill basis, during the week ended 


July 8 
First Third 
ee $67.57 


Second 
$55.88 





WISCONSIN HEMLOCK 


Following are prices f. o. b. delivery points 
in Wisconsin: 


No. 1 Hemlock Boards, 81S or S1S1E: 
8’ 10, 12&14’ 16’ 


Se MC eee $30.50 $31.50 $33.50 
Se, OR eee 31. 32.00 33.50 
SS eee 32.00 33.00 34.60 
SE. eases sea cues 33.50 34.50 36.00 
SME Heddle ssvieg bn 34.50 35.50 37.00 


For D&M, plain shiplap, or S4S add 25 
cents; for drop siding, ceiling, fancy shiplap 
grooved roofing or partition, add $2.75. 


No. 1 Hemlock Dimension, S1S1E or 84S: 
8 10, 12&14’ 16’ 


a MERE eS $32.50 $32.50 $33.50 
SS re 31.50 31.50 32.50 
| JE METRE ER EEE 32.50 32.50 33.50 
ee 0 34.50 35.50 
ae ee per 34.50 35.50 36.50 





APPALACHIAN HARDWOODS 


Cleveland, Ohio, July 10.—Following are current prices on Appalachian hardwoods, f. o. b. 


Cleveland: 

ASh: 4/4 5/4 6/ 
i «+ +$75.00 $85.00 $90.00 
Com. & Sel.. 45.00 55.00 57.50 

Plain White Oak: 

Ly owe «+ -105.00 110.00 115.00 
No. 1 C.&S... 65.00 60.00 65.00 

Plain Red Oak: 

2 ae A 85.00 95.00 
No. 1 C.&S... 54.00 59.00 64.00 
Poplar: 
Te enoeanes 87.00 95.00 97.50 
No. 1 C.&S... 55.00 57.50 60.00 
BOG oo cicaiss 62.00 67.00 67.00 
No. 2-A Com. 35.00 42.00 44.00 

Basswood: 

a eee 7.00 82.00 $2.00 
No. 1 C.&S... &2.00 57.00 59.00 
No. 2 Com... 32.00 37.00 39.00 





8/4 10/4 12/4 16/4 
$92.50 $110.00 $120.00 $135.00 
62.5 80.00 90.00 110.00 
125.00 145.00 160.00 185.00 
70.00 85.00 95.00 120.00 
105.00 135.00 145.00 175.00 
69.0 84.00 94.00 118.00 
105.0 125.00 140.00 160.00 
70.0 85.00 95.00 115.00 
82.00 | Chestnut: 4/4 5/4 6/4 8/4 
52.00]. FAS ....... 90.00 105.00 105.00 115.00 

No. 1 C.&S.. 75.00 80.00 80.00 80.00 
92.00 “ “WHND 389.00 42.00 43.00 50.00 
64.00] No. 1C.&Btr. 35.00 38. 88.00 45.00 
42.00 | Snd. Wormy.. 29.00 31.00 31.00 387.0 





7\ 
OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and John- 
son City, Tenn., and Alexandria, La., as points 
of origin. - 

x2%” 3$x1%4” %x2” %x1h%” 
---$80.00 $70.00 $69. 


Clr. qtd. wht. 00 $65.00 


Cir. qtd. red.... 65.00 60.00 61.00 60.00 
Sel. qtd. wht.... 58.00 47.00 53.00 45.00 
Sel. qtd. red.. 57.00 50.00 56.00 48.00 
Clr. pln. wht.. 60.00 50.00 54.00 47.00 
Cir. pln. red.. 58.00 51.00 50.00 47.00 
Sel. pln. wht.... 56.00 46.00 44.00 38.00 
Sel. pln. red.... 56.00 49.00 42.00 40.00 
No. 1 com. wht.. 50.00 41.00 36.00 31.00 
No. 1 com. red... 49.00 43.00 34.00 33.00 
No. 2 common... 35.00 30.00 27.00 19.00 

x2” 4x1” $,x2” 
ee PERE S os0 0 0cweebe $80.00 $75.00 $80.00 
eS We evade 06% vewie 75.0 70.00 69.00 
ee ee, ee 62.00 60.00 58.00 
a a re 62.00 60.00 53.00 
oe a | See 62.00 60.00 59.00 
a ee 62.00 60.00 55.00 
WE, GIES WINES 6.5.0 6 occ ce 53.00 51.00 52.00 
Mey WE: ONES 505.5 5 Sie es 53.00 51.00 51.00 
mee. 2 COM. WE... .2065s0 45.00 43.00 40.00 
| a ee eae 45.00 43.00 38.00 
GO. B COMMON... .. 0.0600 32.00 27.00 18.00 


New York delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Johnson City origin: For 
t$-inch stock, $8; for %-inch, $4; for %- and 
fs-inch, $4.50. 

Chicago delivered prices may be obtained 
by adding to the above the following dif- 
ferentials figured on Memphis origin: For 
t#-inch stock, $6; for %-inch, $3; for %- and 
fs-inch, $3.50. 








YOU’LL SELL MORE 
MAPLE FOR HOMES 


. Because of widespread building of bet- 
ter homes in 1939. 


. Because no other flooring offers such 
lasting good performance. 


. Because the new finishes (natural and 
color) and patterns give Maple re- 
freshing new beauty. 


. Because MFMA 1939 advertising ac- 
quaints new thousands with Maple’s 
unequalled economy. 


...By stocking MFMA Northern Hard 
Maple, you'll sell more, benefit from 
Association selling activity and enjoy the 
constant protection of Association grading 
and trade-marking. Write for Grading 
Rules and information on new finishes. 


MAPLE FLOORING 
MANUFACTURERS ASSOCIATION 


1795 McCormick Building, Chicago 


Floor with Maple 


(Northern Hard) 
THE LONGEST-WEARING COMFORTABLE FLOOR 
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EASTERN SPRUCE 


Following are prices on standard No. 1 or 
merchantable spruce delivered at Boston rate 


points by rail 
mills. Lower 


feet, add 


from Provincial or Maine 
range prices apply at the 
smaller or sub-standard mills. 
cover lengths 16 feet and under; 


All prices 
over 16 


1 for each 2 feet or fraction: 


Dimension Sizes 


1x 6 and 1x7 rough .. 


£2. Ree: 35.00 @ 36.00 
RE re ia ee 39.00 @ 40.00 
ee ee OF Oi occ ccoveewenses 30.00 @ 31.00 
ee  cudae 8s oes oe ocean ee 32.00 @ 33.00 
De 620 eee vivdakeeaseseaceseeas 34.00 @ 35.00 
Re ee a pe ee en 34.00 @ 36.00 
a” Ae rere 39.00 @ 40.00 
BO Es Se ee 39.00 @ 40.00 
fr Se eee 35.00 @ 36.00 
Ue be ends Cee Rawk tele hee ewe 37.00 @ 38.00 
Boards 
1x 5 inches and up p.i-s........ $32.00 @ 35.00 
Oy eee eee 30.00 @ 32.00 
Og ears se 32.00 @ 33.00 
1x 6 and 7 matched............ 34.00 @ 35.00 
If beaded add fifty cents. 
Random Sizes 
ff F aaa eae $28.00 @ 30.00 
2x 6 and 7, 3x4 and 4x4........ 32.00 @ 33.00 
me © GME GES GO GEG. . cc wravccwes 33.00 @ 35.00 
DE dbdte we th eae a wene tad some eae 37.00 @ 38.00 
MEE - Jed ahaa he amet nde alin ei 38.00 @ 39.00 
ee, oO GN 28aseoeset<cdes atenadl 33.00 @ 35.00 
Spruce Lath, 4 Foot 
EO S¢hKidbeReweanseaceseweeaes $ 3.50 3.75 
RUD  66edsueeneueadalieeGaeweeses 4.00 4.50 
Spruce Clapboards 
Extras 6 inch x 4 feet.......... 90.00 @100.00 
Clears 6 inch x 4 feet......... 85.00 @ 90.00 
Spruce Furring 

ee $28.50 @ 29.00 
Se GO 5 oh hak wo netnavaeenme 29.50 @ 30.00 


Eastern White Cedar Shingles 


Extras 
Clears 
2nd Clears 

Clear Wallis 


Ce 
er 


Ree TE Bes ccewsens 


Per Square 





F. O. B. MILL PRICES OF 
SOUTHERN HARDWOODS 


Following are ranges of f. o. b. mill prices 
on rough, air dried southern hardwoods, 
from reports of sales made during the week 


ended July 10: 
artd. Red Gum 


Cwheos 85.50 

G/4 casees 88.50 

BEE ceeucs 92.50 
No. 1 & Sel.— 

S cece 30.00 

G/E svees. 36.00 


Plain Red Gum 
FAS— 


) errr 66.00 
No. 1 & Sel.— 
|, 2S? 22.00 
dw dered 30.00 
Noa. 2 Com 
a waa 16.50 
Qrtd. Sap Gum 
FAS— 
, eae 34.00 
DOT ® oe ces 45.00 
No. 1 & Sel.— 
See: aeenen 23.00 
ec awawwe 22.00 @28.00 
Cre. anes we 23.50@ 26.00 
a ee 26.00 @ 28.50 
Plain Sap Gum 
FAS— 
eee 27.00 
Be -owece oun 29.00 
No. 1 & Sel.— 
Se 18.50 @20.50 
| 25.00 
Pee 25.50 
No, 2 Com.— 

7, ore 9.75 
fo eer 13.00 
Qrtd. Black Gum 

FA 
ee 32.75 
No. 1 & Sel.— 

* Peete 22.75 
13/4 ce; 39.50 
Plain Black Gum 

No. 1 & Sel.— 
os sib a 21.00 
om 
Wi = 10.75 
vA Qrtd. Tupelo 
are cneses : 34.50 
e 
7 heed 24.50 
Plain — Oak 
.1 & Sel.— 
a4 vauses 48.75 
Qrtd. a Oak 
. 1 &_ Sel.— 
Bv4 . aoe 46.00 





Plain Red Oak 


FA 

CFO siuwns 36.50 @38.75 
No. 1 & Sel.— 

2. eee 27.00 
J. er 38.25 


Plain Tupelo 
AS— 
4/4 ‘“ . 24.00 @ 26.00 


20.50 
Plain Poplar 
S-— 


a 78.00 
Saps & Sel.— 
ere 38.75 
Oe «crane 37.50 @ 42.00 
No. 1 & Sel.— 
phe aew 23.00 
h 
FAS— 
| as 70.00 
No. 1 & Sel— 
TS Pare 50.00 
No. 3 Com.— 
re oes ean 9.00 
E 
No. 1 & Sel.— 
e- icteee 27.00 
No. 2 Com.— 
Tree 11.50 
Log Run— 
w. éeanaa 21.50 
Cottonwood 
No. 1 & Sel.— 
rN 22.25 
ae 23.50 
No. 2 Com.— 
Sere 18.25 
Willow 
FA 
) rr 39.00 


. 2 Com.— 
i, Pere 14.00 @16.00 
Plain Sycamore 


Log Run— 

| er 23.50 
Magnolia 

FA 

OO er 51.00 

50.50 

No. 1 & Sel.— 

GFE iawace 26.75 @27.00 

Pecan 

Log Run— 

OFS. dutate 23.00 
Hackberry 

Log Run— 

We" eves 20.00 
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OBITUARY RECORD 








BEN S. WOODHEAD, SR., 65, president of 
the Beaumont (Tex.) Lumber Co., and one of 
the best known lumbermen in the United 
States, died in a Beaumont hospital, July 3. 
A native of England, Mr. Woodhead came to 
the United States with his parents when a 
small boy and was educated in the Houston 
schools. He entered the lumber business 
when 20 as an employee of the Texas Tram 
& Lumber Co. He was later affiliated with 
the Kirby Lumber Co., the Keith Lumber 
Co., and the Continental Lumber Co. In 1907, 
he organized the Beaumont Lumber Co. and 
became its president, which position he had 
held ever since. Mr. Woodhead was an ac- 
tive association leader, serving as president 
of the American Wholesale Lumber Associa- 
tion at the time it merged with the Na- 
tional Wholesale Lumber Dealers Association 
in March 1923. He was a director of the Na- 
tional-American Wholesale Lumber Associa- 
tion continuously since the merger in 1923. 
Mr. Woodhead, also, was continuously a mem- 
ber of the executive committee from 1923- 
1935, and was president of the association 
in 1928-1929. He was the only honorary 
member of the National-American Wholesale 
Lumber Association. Mr. Woodhead pos- 
sessed rare social graces, was a brilliant 
after-dinner speaker, and an excellent racon- 
teur. He frequently served as a toastmaster 
and his wit will be remembered by thou- 
sands. He was a former president of the 
Chamber of Commerce, and was a member of 
the Rotary Club, the Beaumont Country Club, 
and the Beaumont Club. Surviving Mr. Wood- 
head are his widow, two sons, a daughter, 
and two sisters. 


JAMES KAY, 58, noted British Columbia 
forestry authority, who had lived on Van- 
couver Island, B. since 1927, died there 
recently. He was an honor forestry gradu- 
ate of the University of Glasgow and the 
University of Toronto, and a Dominion for- 
estry surveyor for 20 years. He conducted 
forest fire research work for the British 
Columbia government and is the author of 
the book “Evergreen Trees of British North 
America.” He was a life member of many 
forestry organizations. Mr. Kay served over- 
seas from 1914 to 1917 and was later as- 
sociated with the Hillcrest Lumber Co., at 
Duncan, B. C 


ALEXANDER MacLAREN, 79, Buckingham, 
P. Q., vice president of the James MacLaren 
Lumber Co. (Ltd.), died at his home in 
Buckingham, July 9, after a long illness. He 
was a prominent industrialist and had been 
associated with many lines of Canadian busi- 
ness throughout his business life. Mr. Mac- 
Laren was connected, also, with the Canada 
Lumber Co., Carleton Place, Ont. After leav- 
ing the University of Toronto from which he 
graduated in science, he entered the lumber 
business, which had been founded by his 
father who was then the owner and operator 
of mills in Ottawa, Ont., and Buckingham, 
P. Q. 


LESTER KIRKPATRICK, 33, sawmill 
operator of Post Falls, Ida., died at the 
Sacred Heart hospital in Spokane, Wash., 
July 6, from injuries received in a boat col- 
lision on Lake Coeur d’Alene the Fourth of 
July. His speed boat was rammed by a 
water taxi, badly smashing one leg which 
had to be amputated. Gangrene set in caus- 
ing death. Mr. Kirkpatrick was a former 
University of Idaho football star. He is 
survived by his widow, and his mother. 


MRS. HILDA C. C. LATT, wife of Oscar 
Latt of the Hendersonville (N. C.) Supply 
& Coal Co., passed away at her home, June 
27. Mr. and Mrs. Latt came to the United 
States from Sweden in 1887, and had lived 
in Hendersonville for many years. She is 
survived by her husband, two sons, Harry 
and Emil Latt who are associated with their 
father in the retail lumber company, and a 
daughter. Two brothers and a sister in 
Sweden also are left. 


MRS. CHARLES A. STARKWEATHER, 56, 
wife of a well known retail lumberman in 
Beaver Dam, Wis., died in an automobile ac- 
cident the afternoon of June 9. She and her 
husband were driving to Ripon when their 
car turned over on a hill. Mr. Starkweather 
suffered shock. She was a leader in the 
Waupun (Wis.) chapter of the D. A. R. Be- 
sides her husband, a son, Courtney, who is 
connected with the lumber company, and a 
daughter survive. 


FRANK MILLER, 100, pioneer lumberman 
of Vassar, Mich., died June 21 at the home 
of a daughter in Kalamazoo. With his 
brother, Richard W., he formed the grain 
elevator firm of R. W. & F. Miller at Vassar 


in 1873. It is being operated today by B. P. 
Miller, son of Richard. Frank Miller en- 
tered the lumber business in 1891, and 
shipped lumber all over Michigan. He leaves 
a son and.a daughter. 


JOHN FRANCIS CASSIDY, 71, son of John 
Cassidy who was a leading Maine lumber- 
man and banker, died at his home in Bangor, 
July 9. Surviving are his widow, four chil- 
dren and two sisters. His father settled in 
Bangor in 1850, and from 1876-1918 when he 
passed away, he was a lumberman and tim- 
berland owner. After his death, his timber 
and saw mill interests were managed by his 
son, James W., and since the latter’s death 
in 1938, John Francis Cassidy had virtually 
managed the business. 


ALBERT BRINGARDNER, retired lumber 
manufacturer of Columbus, Ohio, died July 5. 
During his active years, he was president of 
the Clay Lumber Co., and the Oakland Lum- 
ber Co., vice president of the Wilderness 
Lumber Co., and the Carroll Hardwood Lum- 
ber Co., and treasurer of the Bringardner 
Lumber Co. in West Virginia and Kentucky. 
Four sons and three daughters are close sur- 
vivors. 


FRANK WHITFIELD COATSWORTH, 79, 
head of the Coatsworth Lumber Co., Mexico, 
Mo., from the time he was 17, when his 
father died, passed away June 17. He was 
assisted’ in the operation of the company 
during the past few years by his sons, Ralph 
and Alan, but was at the office daily. Sur- 
viving Mr. Coatsworth are four sons and a 
daughter. 


J. H. PATTERSON, 78, owner of several 
lumber yards in northern Illinois, with head- 
quarters in Rockford, died in his home at 
Marengo, July 8. Mr. Patterson was mayor 
of Marengo from 1905-1915. The company 
was started in 1886 and observed its 50th 
—s with an open house, Nov. 21, 


LOUIS MATHES, 84, charter employee of 
the Pacific Lumber Co., Scotia, Calif., died 
June 29. A native of Canada, he settled in 
the vicinity of Scotia when a young man long 
before the town became a lumber manufac- 
turing center. He was employed by the 
Pacific Lumber Co. when it started. He 
leaves a daughter. 


THOMAS QUINLAN, 86, who before his re- 
tirement had been associated with his 
brother, the late Michael J. Quinlan, in opera- 
tion of the Menominee (Mich) Bay Shore 
Lumber Co., and later at Soperton, Wis., died 
at his home in Soperton recently. Surviv- 
ing are his widow, two sons and two daugh- 
ers. 


ALBERT S. BLAKELY, 55, of the Blakely 
Lumber Co., Star City, Ind., and formerly as- 
sistant editor of the Indianapolis Star, died 
suddenly at his home July 7. He left Indian- 
apolis to enter the lumber business at Star 
City 20 years ago. The widow is the only 
survivor. 


HERSCHEL MOORE, 66, a lumber dealer 
at Bedford, Ind., for many years, and long 
active in the Indiana Lumber & Builders’ 
Supply Association, died recently. He was 
active in business until illness forced his re- 
tirement. The widow, a daughter and two 
stepsons survive, 


WILLIAM McKAY KEELER, 62, veteran 
logging superintendent of the Winton Lum- 
ber Co., died July 6 at Coeur d’Alene, Ida, He 
had been with the Winton Lumber Co. 3 
years. He was an Elk, a Mason and a Shrinet. 
He is survived by his widow. 


T. C. MORRIS, 72, special mill representa- 
tive of E. C. Atkins & Co., Indianapolis, Ind. 
died June 29. He had lived in Seattle since 
1923, and prior to that time traveled exten- 
sively in the South. Survivors are a son, 
four sisters and two brothers. 


JOHN AXMEAR, SR., 88, president of the 
Farmers Lumber Co. at Keswick, Iowa, until 





1937 when ill health forced his retirement, 
died June 23. Two daughters and a son 
survive. 


MRS. MARCIA B. PIKE, wife of Francis J. 
Pike, commission lumberman in Chicago, was 
buried July 7. Mr. and Mrs. Pike lived in 
LaGrange, Ill. She is survived by her hus- 
band, a son, two daughters and a sister. 


VIRGIL A. RICKETT, 55, of the Jamison 








Lumber Co., Hedrick, Iowa, died June 25. He 
was a veteran of the World War. His mothe!, 
three sisters and three brothers survive. 
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WILBUR W. DYE, 57, proprietor of the 
Rockford (Ohio) Lumber Co., died June 28. 
He leaves his widow, two daughters, his 
father and three brothers. 


JAMES IRVING HARLAN, SR., 49, owner 
of the Harlan Lumber Co., Barlow, Ky., died 
at the Baptist hospital in Memphis, Tenn., 
July 12. His widow, three sons and mother 
survive. 





BENJAMIN M. ARTHUR, president of the 
B. M. Arthur Lumber Co., Inc., Lansford, Pa., 
passed away July 5. Funeral services were 
held July 8. 


ROBERT M. GIESY, 68, president of the 
Lancaster (Ohio) Lumber Co., Ine, died 
July 8. Surviving are his widow, three 
daughters and a son. 

FRANK E. WEBB, 77, retired lumber 
merchant of Portland, Me., died July 10 at 
the home of a niece who lives near that city. 





(Continued from Page 63) 

were so well stocked up at the beginning of 
the “busy” season that they are doing no 
great volume of buying. Some guard rail 
posts are being sold. Rural telephone and 
power lines have been in the market for 
poles. Posts are moving rather slowly. 

MILLWORK—Mississippi Valley mill opera- 
tors report a satisfactory and increasing vol- 
ume of business, due to small-home construc- 


tion, and repairs and remodeling. Prices 
generally remain unchanged. 
o 
Memphis, Tenn. 
SOUTHERN HARDWOODS —The market 


continues to show strength, but in a spotty 
way. Demand continues good, and some 
large sales were made in the last few weeks. 
But prices, which have shown little change, 
are said to be below cost of production. Inch 
common red oak has sold in quantity de- 
livered c.i.f. London at $50; white, at $55. 
Much sap gum has been sold for domestic 
consumption, inch FAS, air dried, bringing 
around $36, and No. 1, about $20. No. 1 pop- 
lar has been in demand, at $28@29 f.o.b. 


Amemecanfiumberman 


mills. Lumbermen say that at the summer 
furniture shows, held in June this year in- 
stead of July, much business was transacted, 
but volume was disappointing. Plywood 
business has not been up to expectations, as 
a consequence. Production is below sales 
and shipments and mill inventories are being 
reduced. 


HARDWOOD FLOORING shipments during 
the week ended July 1 were the largest in 
months. Prices have risen from $3 to $3.50 
on some items, although manufacturers have 
not issued new lists. Topping the advance 
has been No. 1 red and white oak flooring, 
and selects white and red oak. Mills with 
weekly production of 16,500,000 feet made 
sales of 8,311,000 feet the last week they re- 
ported. 





To Study Europe's Community 
Forests 


SyracusE, N. Y., July 10.—Prof. Nelson C. 
Brown, of the New York State College of For- 
estry at Syracuse University, will continue his 
studies of community forests in Europe this 
summer. In 1937 Prof. Brown inaugurated 
these studies, and was engaged by the U. S. 
Forest Service, during his sabbatical leave last 
year, to develop a program of community for- 
ests for this country. During the past thirty 
years, more than fifteen hundred community 
forests have been established in this country. 
New York has more than 500, on which 70,- 
000,000 trees have been planted. Prof. Brown, 
as last year, is traveling under an Oberlaender 
Trust fund which has sent a few American for- 
esters to Europe to study methods of procedure. 
He will sail on July 7 on the Steamship Laconia 
for Liverpool. After a few days at Oxford 
and London with the British Forestry Com- 
mission, he will go to Paris to confer with the 
director general of forests and waters, then 
to Germany, Switzerland and Lower Austria 
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and Bohemia. He will talk with Dr. Adelbert 
Ebner, of the University of Munich, and Dr. 
F. A. Von Monroy, one of the chief foresters 
of Germany. He will present a paper on the 
American methods of classifying and grading 
lumber before the International Congress on 
Timber Utilization at Zurich, Switzerland, in 
early September. This will be attended by rep- 
resentatives of forty nations, according to Prof. 
Brown. 





Urges Repeal of Land Grant 
Rates; Aid for Railroads 


Tacoma, WASH., July 8—At a meeting here 
June 30 of the Pacific Northwest Advisory 
Board, composed entirely of shippers and re- 
ceivers in the Pacific Northwest, it voted to 
reaffirm the recommendation adopted in June, 
1938, that Congress repeal the Land Grant Act, 
to relieve the railroads of the undue burden 
placed upon them, and to remove the prefer- 
ential and discriminatory rates now existing 
between shippers and localities. It was the 
consensus among members that the present 
statutes put an undue burden on _ interstate 
commerce, and have resulted in much confusion 
among producers and shippers throughout the 
country. 

The transportation committee recommended 
the approval of bill S. 2009, which recently 
passed the Senate, except that it be amended 
to retain the present statute of limitation apply- 
ing to the filing of loss and damage, and over- 
charge claims. In approving this bill, the 
members were in agreement it is not sufficiently 
broad to meet all of the needs of the rail car- 
riers but that, if passed at this session of Con- 
gress, it will tend to bridge the gap temporar- 
ily until the next session of Congress, when 
it is hoped the study now being made of the 
transportation situation will have been com- 
pleted and other needed legislation enacted. 





















dow and counter displays. 
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Here’s Your Miniature Model House | 


( Built 14-inch Scale ) 


Mr. Lumber Dealer, clinch that tough house-bill by showing your customer 


a Miniature Model of the contemplated home built to 1/2” scale and painted 
as desired. 


The AMERICAN LUMBERMAN has arranged for a source from which dealers 
can secure Miniature Models for any house at a very nominal charge. The 
models can be made from a picture and floor plan but wherever practical it is best 
to send blue prints. All material returned with model when delivered. 


$20.00--A 14” Scale Model of any house not exceeding $7,500 in value -- $20.00 
$1.00 additional for each additional $1,000 value of house 


The models will be attractively painted, to your specifications 
if desired; windows glazed; all details such as door knobs are 
included. The model will show your prospect just how his new 
home will look. They will “clinch” the hard sale ninety-nine 
times out of a hundred. The models will make excellent win- 


Due to the fact that the AMERICAN LUMBERMAN does not 
create these models and also because of the extremely low 
prices of the models accounts cannot be opened and all models 
will be shipped C.O. D. A 14” scale model can be had for $15. 


All orders for miniature models are filled promptly; however, it 


is advisable to allow at least ten days for models to be shipped. 


Order Models Through the 
431 So. Dearborn St. 
Chicago, Ill. 











CLASSIFIED 
ADVERTISING 
DEPARTMENT 


How to Figure Costs for Advertising 
In Classified Department 


Two consecutive issues..........55 cents a line 
beanies +75 cents a line 
seeceeese 90 cents a line 

Thirteen consecutive issues..........$2.70 a line 

Twenty-six consecutive issues..... . $5.40 a line 


Seven words of ordinary length make 
one line. 


Count in the signature. 
counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be _ 
under heading Too Late to Classify. 


Heading 








Too Late To Classify 


CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CO., Inc. 
Minneapolis, Minn, 





Employees 


CHIEF CLERK WANTED 


By woodworking factory. Must be familiar with 
modern general accounting, cost accounting and 
stores accounting. Age 35-42 years. Give full 
information as to experience and past employers. 
Salary open. Location northern Michigan. 
Address “‘Y. 77," care American Lumberman. 





TWO LUMBER SALESMEN 


One for Sou. Wis; one for Sou. Minn. and Sioux 
City territory. Wanted by leading midwest whole- 
saler favorably known in these territories. Prefer 
salesman already successfully working the terri- 
tory, and for such a man will guarantee exp » 


July 15, 1939 





WANTED 








WANTED 











Employees 


MANAGER FOR ILLINOIS YARD 


Capable of making rough sketches and material 
lists for the average type of farm building; also 
meeting strong competition successfully. List ref- 
erences, 


Address “Z. 29,” care American Lumberman. 





ASSISTANT SALES MANAGER WT’D. 


By Eastern Lumber Manufacturer. Must be thor- 
oughly familiar with Northeastern Hardwoods and 
Bastern Hemlock, be able to handle sales corre- 
spondence as well as customer contacts on road. 
Age 35-45 years. Give full information in first 
letter as to experiences, past employers, salary ex- 
pected. 
Address “Z. 34,” care American Lumberman. 


WANTED SALESMAN WITH FOLLOWING 


Well established wholesaler, selling Western 
Woods, wants men anywhere who can get busi- 
ness, exceptional proposition, drawing account al- 
lowed against business booked. 

Address “Y. 52,” care American Lumberman. 








Employment 


WANTED POSITION 


In retail lumber yard. Residence: Ohio; go any- 
where, but prefer Southern states. Age 55. Oper- 
ated yard successfully for a number of years; 
managed other yard, and have filled positions of 
bookkeeper, sales, shipping clerk, estimator, and 
office executive. Good references as to character 
and ability. 
Address “Y. 90,” care American Lumberman. 





MILLW’K. ESTIMATOR-ARCHITECT 


Cost book “A” graduate with 15 yrs. practical ex- 
perience. Age 34. Family man. Neat and accu- 
rate. Recommended by past employers. Now 
traveling South & Southwest. Go anywhere but 
only permanent connection considered. 

Address “Z, 28,” care American Lumberman. 





BOOKKEEPER-ACCOUNTANT 
Ten years with line yard company in their general 
office, two years with wholesalers. Qualified to 
audit. Married, 35 years old. 
Address “Z. 31,” care American Lumberman. 





YOUNG ARCHITECTURAL DRAFTSMAN 
Exp. includes architectural drafting and detailing 
for large millwork plant. Best of ref. 

Address “W. 61,” care American Lumberman. 





SALES MGR. WANTS TO CHANGE 


Now with N. Y. wholesale firm handling Southern, 
Western woods—hardwoods. Competent and high- 
est credentials. 

Address “Z. 37," care American Lumberman. 





JOB WANTED 
By band sawyer, right or left hand rig, hardwood 
or pine. Will go anywhere. Reference. 
Address “Z. 39,” care American Lumberman. 





good salary and split of profits. A real oppor- 
tunity to improve his income for some commission 
man or manufacturer’s salaried salesman who now 
has established business. Will consider. others if 
sufficient knowledge of lumber. 

Address “‘Y. 47,” care American Lumberman. 





EXP’D. WOODWORKING EXECUTIVE 


with extensive knowledge both in mass production 
fabrication of wooden parts as well as in sawmill 
operation of Northern Hardwoods. Age 35 to 45 
years. Well educated, with forceful personality, 
capable of managing two plants employing 600 
people. State full particulars regarding education, 
present and former connections, salary received 
and desired. 
Address ‘“Z. 32,” care American Lumberman. 





WTD. EXPERIENCED YOUNG MAN 


In Central Illinois to estimate and bill into factory 
stock and special millwork. State age, salary de- 
sired, experience and give references. 

Address “Z. 38,’ care American Lumberman. 





WTD: ASS’T SUPERINTENDENT 


For high elass veneered door, interior finish and 
special millwork faetory. Thoroughly experienced. 
Give references. 

Address “Z. 40,” care American Lumberman. 





POSITION WANTED 


By competent Mill Superintendent, who believes 
that hard work and honesty are still business vir- 
tues. 15 years with present firm. Age 42, college 
education, good personality. Working 12 men at 
present on special millwork. Wants bigger field. 
Address “Z. 41,” care American Lumberman. 


Al EXPERIENCED MILL SUPT. 
or Sawmill foreman can handle any size plant, 
hardwood, pine or cypress. Can handle labor and 
get results at low cost. A practical mechanic. can 
build or operate plants of any size. Will go any- 
where. Al references. 
Address “Z, 42,” care American Lumberman. 


A-1 CIRC. SAWYER & FILER WANTS JOB 
=. small steam or tractor mill. 10 yrs. exp. A-1 
e 








Address “W. 52.” care American Lumberman. 


MILLW’K. ESTIMATOR & SALESMAN 
Experienced and competent, ‘“‘Cost Book A” wide 
experience South and Southwest. 

Address “Z. 44,” care American Lumberman. 


DO YOU WANT EMPLOYEES 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERIC. 
LUMBERMAN., 431 8S. Dearborn St., Chicago, Il. 











Lumber and Dimension 


WOULD LIKE TO MAKE CONNECTION 


Wholesaling Lumber on consignment basis. Lum- 
ber can be shipped in by river or rail; located in 
center of population. 

Address “Y. 99,” care American Lumberman. 


SALESMAN, NOW CALLING ON LBR. TRADE 


In NE Ohio wishes to contact manufacturer of 

Southern Pines and Hardwoods with a view to 

marketing their products on a commission basis, 
Address “Z, 26,” care American Lumberman. 


WANTED 


To represent Manufacturers and Wholesalers of 

Yellow Pine Dimension, Finish, Yard Stock, both 

Shortleaf and Longleaf. Also short 2x4. Com- 

mission basis, Louisville, Ky., and vicinity. 
KOGEL & KOGEL 

205 N. Western Parkway, Louisville, Kentucky 


WTD. CLEAR HARDWOOD 
Chair Stock dimensions. Direct billing cash cus- 


tomers. 
B. W. ACKLES, 3309 Holland St., Erie, Pa. 


Used Machinery 


WANTED: 


A 30” or 36” round head ball bearing double sur- 
facer, with or without motors. 
Address “Z, 27,” care American Lumberman. 


Steel Rails 


RAILS WANTED 


2 to 3 miles 20 to 30 Ib. Rails with small loco. 
State weight, gauge, location, and price. 
Address “P. 44,”° care American Lumberman. 























FOR SALE 
Retail Lumber Yards 


NON 











RETAIL YARD FOR SALE 


Well established, well located, in San Antonio, 
Texas, rapidly growing City of 260,000, in midst of 
fine trade territory; excellent all year round cll- 
mate. Owner retiring from business. Buildings 
and equipment can be bought separately for $4,000; 
Inventory optional. Full details to bona fide buyers. 
Address “S. 86," care American Lumberman. 


FOR SALE: RETAIL LUMBER YARD 


In Small Central Wisconsin Community. 
Address “H. 89,” care American Lumberman. 








FOR SALE: OUR LUMBER, COAL, GRAIN 


Building material business and buildings, M 
Ill, Cheap for cash. Profit steady. HOLCOMB- 
DUTTON LUMBER CO., Sycamore, IIl. 


SOU. CALIF. LBR. YDS. FOR SALE 


Advise amount investment wanted. TWOHY 
LUMBER CoO., Pet. Sec. Bldg., Los Angeles, Lum- 
ber Yard Brokers. 





RETAIL LUMBER, HARDWARE AND 


Builders Supply yard in West Va. Good buildings, 
real estate, side track in yard, clean stock. Only 
yard in county town six thousand. Best buy im 
country. $10,000 will handle, balance on time. 
Reason for selling—want to retire. 

Address “Y. 60,” care American Lumberman. 


$14,000 DOWN PAYMENT 


Balance of $5,000 on terms buys fifty-one percent 
interest in a $48,000 Lumber and Builders Supply 
Company in good industrial city in central] Ohio. 
Owner of controlling interest who is also manage? 
going to retire. Company. sixteen years old has 
averaged twelve percent dividend annually sincé 
organization. A fine opportunity for a live 
Address “Y. 62," care American Lumberman. 








. 





